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Feed Men Examine Outlook 


Max Shields Named 
to Head Midwest 
Feed Association 


KANSAS CITY—Max W. Shields, 
manager of the Kansas City formula 
feed division of Albers Milling Co., 
was elected president of the Midwest 
Feed Manufacturers Assn. at the 
meeting of the organization’s board 
of directors Feb. 17. Mr. Shields 
served as treasurer of the association 
in the past year. He succeeds Jeff D. 
Brown of Jeff D. Brown & Co., 
Springdale, Ark. 

Elmer Winterscheidt of the Winter- 
scheidt Grain & Feed Co., Seneca, 
Kansas, was chosen vice president. He 
was secretary in the past year. For 
secretary the directors chose George 
Wolff of Universal Mills, Ft. Worth, 
Texas. Collier Wenderoth, Jr., O. K. 
Feed Mills, Fort Smith, Ark., was 
named treasurer. 

New directors elected by a mail 
ballot of members were announced at 
the meeting. They are: 

Fred Darragh, Jr., The Darragh 
Co., Little Rock, Ark.; Clyde Hendrix, 
Pillsbury Mills, Inc., Clinton, Iowa; 
O. Burr Ross, Gooch Feed Mills, Sa- 
lina, Kansas; Maurice Johnson, Sta- 


ley Milling Co., Kansas City; Harold 
E. Fouts, G. E. Conkey Co., Nebras- 
ka City, Neb.; Karl Nedula, Crete 
(Neb.) Mills; Louis Stanley, Chick-O- 
Line Feed Mills, Chickasha, Okla.; 
J. C. North, Nutrena Mills, Inc., Min- 
neapolis, and W. Floyd Deacon, 
B & D Mills, Grapevine, Texas. 

These men will serve with nine 
other directors whose terms of office 
did not expire this year and the past 
president, who is an ex-officio mem- 
ber of the board. 


QUAKER OATS IMPROVES 
NET ON LOWERED SALES 


CHICAGO — Net income of the 
Quaker Oats Co. for the six months 
ended Dec. 31 rose sharply over the 
same period in 1952 despite a drop 
in net sales. 

Net sales were $130,346,955 com- 
pared with $137,825,991, but cost of 
goods sold also dropped, to $99,793,- 
481 from $108,669,180. Income was 
$5,256,339 compared to $4,467,846 for 
the six months ended Dec. 31, 1952. 

Earnings per share of common 
stock, after allowance for dividends 
on preferred stock, amounted to $1.44 
compared with $1.20 for the previous 
year. According to H. Earle Muzzy, 
president, Quaker Oats “earnings and 
unit volume were well maintained 
during the period.” 


Support Cut to Have No Marked 
Effect on Trade, Feed Men Say 


Most feed industry spokesmen feel 
that the newly announced reduction 
in dairy price supports will not have 
any great effect on dairy feed busi- 
ness, either immediately or over the 
long pull. 

However, some feed men were 
pessimistic about the immediate ef- 
fect, noting farmer complaints and 
predicting at least a temporary 
tightening up in dairy feed demand 
and some reduction in feed volume. 

At the same time, some feed men 
emphasized that the reduction pre- 
sents a real challenge to feed re- 
tailers in that it provides an oppor- 
tunity to offer more and better serv- 
ice to farmers in providing more 
efficient and economical feeding. 

The reduction in dairy price sup- 
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.ports from 90 to 75% of parity for 


the marketing year beginning April 
1 was announced this week by Ezra 
Taft Benson, secretary of agricul- 
ture. 

No Marked Effect 

Many feed manufacturers look for 
no marked effect on feed business, 
although some feel that a slight to 
moderate cut-back in dairy feed pur- 
chases is likely in at least some 
areas. One opinion was that there 
would be more complaining by farm- 
ers than actual change in feeding 
practices. Some others felt that the 
complaints would be translated into 
some noticeable reductions in cow 
numbers and at least a temporary re- 
duction in feed demand. 

In the long run, many felt, the 
new dairy support program should 
help provide greater stability for the 
dairy industry. 

One industry authority said the 
situation looked like this: 

The price support reduction will 
have an immediate psychological ef- 
fect, cooling farmers’ demand for 
formula feed to some extent and pos- 
sibly resulting in a slight reduction 
in purchases for a few weeks. 

Then farmers may tighten their 
culling practices and reduce milking 
cow numbers slightly, possibly re- 
sulting in a reduction in numbers of 
about 2% by a year from now. This 

(Continued on page 4) 


TRADE PROSPECTS OUTLINED 
AT MIDWEST GROUP’S MEETING 


Convention Program Focuses Attention on Job of Keep- 
ing Feed Business Strong in Period of Tightening 
Economic Conditions 


Farmers Urged to 
Speed Shipments 
of Wheat to CCC 


WASHINGTON — This week the 
USDA instructed its field offices and 
country agents to encourage delivery 
of farm-held loan wheat to the gov- 
ernment prior to the maturity date of 
the wheat loan to clean out country 
storage before the next harvest. 

In the soft red wheat states of 
Michigan, Ohio, Indiana and New 
York it was requested that farmers 
with farm-stored loans deliver loan 
wheat to Commodity Credit Corp. 
prior to maturity dates for their 
loans. 

Last year CCC modified its loan 
program for the soft red wheat states 
to permit farmers to hold wheat in 
temporary farm storage subject to 
discount if the wheat at time of deliv- 
ery failed to meet full loan re- 
quirements. This change in CCC poli- 
cy means that wheat farmers in the 
soft red wheat states may now deliv- 
er prior to maturity farm-stored 
loan wheat before the onset of warm 
weather which might imperil the 
quality of the wheat held under loan. 

Also in its instructions this week, 
Commodity Stabilization Service sent 
a similar request to its Minneapolis 
office asking farmers to deliver pri- 
or to loan maturity the spring wheat 
from farms which had been exempt- 
ed from full loan conditions because 
of minimum test weight. 

On the Pacific Coast, also CCC 
urged delivery of loan wheat from 
farm storage to clean out these fa- 
cilities to make available supplies 
for the West Coast mothball wheat 
storage which is now being speeded. 

USDA officials say these instruc- 
tions do not constitute a loan call, 
although it has been learned that 

(Continued on page 73) 


CONTRIBUTE $1,000 
TO FEED SCHOOL 


KANSAS CITY—The board of di- 
rectors of the Midwest Feed Manu- 
facturers Assn., in a session here this 
week at the group’s 10th anniversary 
convention, voted to contribute $1,000 
to the industry fund for building the 
new Feed Technology School build- 
ing at Kansas State College, Man- 
hattan. 


KANSAS CITY—The serious busi- 

ness of keeping the feed industry ac- 
tive and strong in a period of tighten- 
ing economic conditions was the 
dominant thread through the conven- 
tion program of the Midwest Feed 
Manufacturers Assn. in Kansas City 
Feb. 18-19. 
. The problems of production financ- 
ing by bankers, research develop- 
ments and stronger sales efforts were 
highlights of the discussions at the 
10th anniversary meeting of this mid- 
dle western group, which also fea- 
tured some appropriate ceremonies in 
celebration of its first decade of ex- 
istence. 

As an appropriate opening for the 
meeting, the convention took a look 
at general business prospects for the 
coming year. A moderate decline in 
business activity for 1954 is suggested 
by the present business index figures, 
Robert C. Eckley of the Federal Re- 
serve Bank of Kansas City told the 
convention. He predicted 1954 would 
be a favorable year for business but 
would not be up to the record levels 
of 1953. 

The bank economist forecast a drop 
of 5 to 10% in investment expendi- 
tures, 2 to 3% in personal expendi- 
tures and a somewhat further drop 
from the present levels of industrial 
production. Inventory levels generally 
are high, but are not burdensome for 
the present level of business activi- 
ty. 

Feed Industry Outlook 

Discussing the outlook for the feed 
industry in 1954, J. D. Sykes, chair- 
man of the board of the American 
Feed Manufacturers Assn., pointed 
out that the feed industry has grown 
because of the development of animal 
agriculture, whereas the nation’s row 
crops are being replaced by animal 
foods and synthetic fibers. Nutrition- 
ally, the nation is in a “protein era,” 
the AFMA chairman said, and animal 
industry is the big producer of pro- 
tein foods. Hence, the feed industry 
is in a position of the most basic 
importance. 

For the futute, responsibilities of 
the feed industry are twofold, Mr. 
Sykes said: (1) in the area of serv- 
ice extended to customers and (2) in 
the realm of the proper conduct of 
its own business affairs. 

“If the feed industry continues to 
be increasingly service minded, our 
farmer and feeder customers will be 
the nation’s efficient producers of the 
protein foods,” Mr. Sykes points out. 
“They will be the ones who will con- 
tinue safely and soundly in business 
during the downs, as well as the ups, 
in general farm income.” 

(Continued on page 69) 
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Minneapolis, 


Policemen of the Plains 


OUNTRY elevator men of North Dakota got little comfort from Ron 

Kennedy, executive vice president of the Minneapolis Grain Exchange, 
when he addressed them recently at Fargo, but they were given some sage 
advice about the necessity for preserving, in their own and the public interest, 
what remains of the competitive system of grain marketing. 

“I don’t have to tell you men,” Mr. Kennedy said, “anything about paper 
work and the fine print in the Uniform Grain Storage Agreement. In my 
opinion you haven't seen anything yet. When you get into the details of your 
police work in connection with wheat acreage controls this year you will 
realize full well the meaning of the term ‘unsung hero.’ For, of course, there 
will be no additional pay for this extra work. Your elevators have sometimes 
been called the ‘sentinels of the prairies.’ Now you operators are about to 
become the ‘policemen of the plains’ as well. 

“You've got two major problems today. One is to attempt to persuade the 
American people to retain open competitive marketing of grain. The other 
is to get the very best deal you possibly can with your biggest and toughest 
customer, Uncle Sam. These are both terrific tasks to set out to accomplish, 
but they’re absolutely vital. The second you must do in order to survive at 
all. The first is necessary in order to have very.much future opportunity for 
service and profit in the grain business.” 

Mr. Kennedy sketched graphically the building of a duplicating market 
system in the hands of employees of the federal government—the creation of a 
government competitor that is close to being the grain dealer's master. He 
recalled the almost forgotten fact that country elevators came into existence 
to serve in the merchandising of grain, and the part that was taken by them 
in moving grain on the long trail from producer to consumer, through a 
process of buying it and selling it—-a whole series of purchases and sales. And 
now what happens? Grain moves into control of federal government employees 
when it leaves the farm, and a great deal of it never again sees either a 
sale or a purchase until the government fills 4 consumer need with it some- 
where at the other end of the pipeline. 

“I do not need to remind you,” said Mr. Kennedy, “that this has changed 
the character of the country elevator business. To the extent that you do not 
get to handle socalled ‘free wheat'—that is, grain not turned over to CCC— 
you have become a government servant, The government can use you as a 
warehouseman, but it doesn’t need you as a merchandiser. And as a ware- 
housing customer, holding warehouse receipts you have issued, the government 
is without doubt the most exacting party you've ever had to deal with.” 

One of the horns of the country elevator man’s dilemm® is the great 
pressure that is put upon him to provide more and more space, as a sort of 
patriotic and more or less charitable duty, in order to make a home for grain 
seeking to go under loan. He is promised such inducements as tax amortization 
and occupancy guarantees, but nothing that possibly can offset his loss ‘of 
business in the present and prospect of profit in the future, Obviously his 
situation and his outlook are vastly different under a welfare-state regime 
of price supports and the production controls that inevitably go along with 
them than would be the case if the nation were to return to a more 
competitive economy in grains. 

Open markets and prices fixed by law are incompatible, so Mr. Kennedy 
hopes the country elevator man’s problem—which is really the problem of 
all of us—-may be solved by some middle approach. He feels that society's 
obligations to grain producers, which is a social consideration, can be fulfilled 
in such a way that the government does not continue to take over the 
handling of grain from farm to consumer, which is an economic function. 


barges or other vessels, $1.50 per 
1,000 bu. or fraction thereof, with a 


USDA BOOSTS FEDERAL 


GRAIN INSPECTION FEES 


WASHINGTON-—-The U.S. Depart- 
ment of Agriculture this week an- 
nounced an increase in the fees for 
federal appeal inspection of grain. 
The new schedule is as follows: 

For bulk or sacked grain in carload 
lots $5 a car 

For buik or sacked grain in trucks 
and trailers $3 a truck or trailer lot. 

For buik or sacked grain in boats, 


minimum of $3 a lot. 

For a submitted sample or package 
of grain, $2 a sample or package. 

For all lots of grain other than 
those referred to above, $1.50 per 
1,000 bu. or fraction thereof, with a 
minimum fee of $3 per lot. 

These fees supersede the fees which 
have been in effect since Aug. 1, 1949. 
The revised fees become effective 
June 1, 1954. 


FEEDSTUFFS 


FORMULA FEEDS: HOW’S BUSINESS? 
FEATURE 


Formula feed demand was rather sluggish this week, with a number 
of factors, including seasonal developments, putting a brake on volume. 
The depressed broiler market was transiated into lighter feed volume in 
commercial feeding areas. Dairy feed business was affected by warm weather 
and to at least some extent by the government’s announcement of a re- 
duction in support prices. A record January hatch of baby chicks and poults 


indicated an early pickup in starting feeds. 


Meanwhile, egg feed sales 


were satisfactory, and pig starters were starting to move in better volume. 
Some ingredient markets were strong, with soybean meal and millfeed pacing 


the advance. 


Alfalfa meal turned easier, however. 


The index of wholesale 


feedstuffs prices in the week ending Feb. 17 advanced 3.3 points to 239.7 


and the feed grain index drapped 3.6 points to 214.6. 


on pages 70-72.) 


Northwest 


Sales of formula feed held up fair- 
ly well in the Northwest this week, 
with a noticeable pickup at the end 
of the period reported by some manu- 
facturers. While volume was not ful- 
ly up to levels hoped for by feed 
men, the trade was considered quite 
satisfactory for the season by others. 

Most manufacturers look for a 
good year in chick starter feeds, 
with the season somewhat earlier 
than previously. Orders have expand- 
ed this week as dealers laid in stocks 
for anticipated demand and as insur- 
ance against springtime road break- 
ups. Turkey starting feeds also are 
starting to expand. 

Reports on pig starter business 
vary considerably, with slow expan- 
sion in sales in some instances con- 
trasting with reports of good volume 
in others. 

The immediate effect of the gov- 
ernment’s announcement of a cut in 
dairy product price supports has been 
to dry up demand, some manufac- 
turers say. Dairymen are said to be 
extremely resentful of the move and 
have in many cases decided to cut 
back on feed purchases. Some manu- 
facturers report, however, that their 
volume of dairy feed business has 
not been hurt appreciably. It is pos- 
sible, some feed men say, that dairy- 
men will turn to cheaper types of 
rations or cut down the size of their 
herds. 

Demand for laying feeds continues 
steady, with egg prices considered 
fairly good. 

Stronger prices reflecting higher 
ingredient costs appeared to stimu- 
late more dealer buying, but some 
observers said feeders might soon 
be resisting purchases if prices climb 
too much. 

Minnesota hatchery production of 
chicks in January was up 50% over 
the hatch in January a year ago. 
Turkey hatchings also were at a rec- 
ord level for that month. 

Plant operations were stepped up 
somewhat this week, with the larger 
mills maintaining five-day production 
on two or three shifts. 


Northeast 


Demand for formula feed picked up 
a little in the Northeast from a week 
ago. A disturbing note to the dairy 
industry was the government's action 
in lowering the support price on dairy 
products. 

Proteins, especially soybean meal, 
were strong. The firmness resulted 
from short supplies and the action 
of soybean meal in the open market. 
Millfeed also advanced. 

Dairy concentrates are the best 
sellers in this area right now, and 
prices have advanced largely because 
of the strength in soybean meal. 

Overproduction of broilers through 
the winter has brought the market 
to a point where profits have disap- 
peared and there is no indication of 
any improvement in prices. Egg 
prices are still attractive enough to 
make it profitable for farmers to feed 


(Ingredient details 


hens, although there was a slight dip 
in wholesale prices in the early part 
of the week. 

The turkey feed market at this 
time of year is negligible, with most 
buying going to breeding flocks. De- 
mand for pig starter feed is still lag- 
ging, but a gradual improvement is 
expected. 

Mills here are still in somewhat of 
a slump, with running time on a four- 
day week basis, but millers look for 
a general pick up soon. 


Central States 


Feed manufacturers reported only 
a fair week of business in the central 
states during the period ending Feb. 
17. Observers indicated trade was 
falling far short of that accomplished 
in January, although February so far 
has not compared unfavorably with 
previous Februarys. 

Poultry feeds were said to be hold- 
ing up fairly well, although broiler 
markets were low and that phase of 
poultry feeding was not making a 
good showing. Hog feeds were moving 
at a good rate, although dairy feeds 
leave much to be desired in their 
sales pace. 

Order backlogs of most feed manu- 
facturers ranged from one to two 
days. Prices held about steady. Some 
ingredient switching in formulas was 
reported when some major ones con- 
tinued to rise in price. 


Ohio Valley 


Formula feed sales continued. to 
drag this week in the Ohio Valley, 
but manufacturers were taking the 
February business slump in stride, 
convinced that conditions will im- 
prove materially in the not-too-dis- 
tant future. The over-all economic 
situation in this area continues at a 
pace much more satisfactory than 
that reported in many other sections 
of the country, and this is certain to 
be reflected in continuing heavy de- 
mands for meat and eggs. 

Newspapers throughout the valley 
have been printing stories this week 
about the serious drouth, which is 
now in its 19th month in this area. 
Weather forecasters and geologists 
are predicting that the situation is 
likely to worsen, because of the 
warm, dry weather so far this winter. 
Thousands of farmers have, for many 
months, been hailing water for their 
livestock, while serious fires have 
destroyed dry grass on. thousands of 
acres. 

Just what effect the drouth, if it 
continues unrelieved, will have on the 
formula feed business remains an 
open question at this time, but most 
manufacturers believe it will be like- 
ly to boost sales of their feeds con- 
siderably unless herds and flocks have 
to be reduced drastically because of 
lack of water. A _ series of good, 
ground-soaking spring rains could, 
however, eliminate this possibility. 

As in recent weeks, dairy and 
broiler feeds and egg mashes are in 
most demand, prices remain steady 
to up 25@50¢ ton and mill operations 


(Continued on page 74) 
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in the final analysis- 
THIS IS WHAT COUNTS 


The end result is the determining factor in whether a 
particular feed will be resold and sold again, 
whether it will be formulated and manufactured again. 


BRADLEY & BAKER basic feed ingredients and 
feed supplements eliminate, so far as is humanly possible, 
any element of chance or circumstance. Their purity, 
quality, effectiveness and economy make them ideal 
choices for the feed manufacturer and dealer, for they 
offer the ideal advantages of the various basic elements. 


Of equal importance, BRADLEY & BAKER, through 
distributing points located in all major agricultural centers 
throughout the country, offer a delivery service 
that is prompt and dependable beyond any question. 


BRADLEY & BAKER representatives are available 
and competent to assist you on any feed manufacturing 
problem. Consult them without obligation. 


JACKSONVILLE, FLA. - INDIANAPOLIS, IND. 
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DISTRICT SALES OFFICES: 
BALTIMORE, MD. - HOUSTON, TEX. 


ST. LOUIS, MO. 
Representing: 


Abbott Leboretories Anheuser-Busch, inc, Buckeye Cotton Oil Co. « 
Burrus Mills, Inc. « Harry T. Campbell & Sons Co, + CarO-Green, Inc. + 
Clinton Foods + E. F. Drew & Co. « Lake States Yeast Corp. « 
Libby, McNeill & Libby « Minute Maid Corp. + Pacific Molesses Co. + 
Procter & Gamble Dist. Corp. + Jos. Schlitz Brewing Co. « 
Destilerie Seralies, S. A. + Texas City Chemicals, inc. « 
The Van iderstine Co. + Western Condensing Co. 
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Dairy Supports Cut; Complications 
Seen in Possible Disposal Action 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 

WASHINGTON—After a _ year’s 
probation for the dairy industry with 
supports at 90% of parity, Ezra Taft 
Benson, secretary of agriculture, took 
a look at the record and this week 
decided that the industry was no 
longer entitled to more than 75% of 
parity support. 

The 75% level is the minimum 
basis of support which the secretary 
could set at his discretion. 

Cries of protest resounded in the 
halls of Congress from the dairy 
farm bloc, which, however, seemed 
divided in its reaction. Some of the 
trade leaders in the dairy states said 
that’ the Benson action had to come 
and now is as good a time as any. 


Hercules Harry was not only strong- 
His talents were varied indeed; 

He'd climb on the barn and burst into song 
‘bout NEPTUNE Mineral Feed! 


A BETTER WAY FOR LIVESTOCK TO GET 
ESSENTIAL MINERALS IS WITH... 
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Meanwhile, dairy state legislators 
are introducing legislation to limit 
the reduction in dairy supports to 
5% a year. Hearings on the proposals 
are to be held next month. President 
Eisenhower defended the cut from 
90 to 75% of parity, saying dairymen 
had been warned a year ago that 
the reduction would go into effect if 
the surplus problem continued. 

Some critics said Mr. Benson was 
violating a White House assertion 
that support reductions would be 
gradual. However, in his farm mes- 
sage the President spoke only of the 
basic commodities which are being 
supported at 90%. He did not say 
support provisions regarding non- 
basics would be subject to any ad- 
justment other than at the discretion 
of the secretary. 

About a year ago the dairy indus- 
try advisory committee of the U.S. 
Department of Agriculture recom- 
mended to Secretary Benson that he 
retain the 90% of parity support lev- 
el for another year, in which time the 
industry would get its house in order. 
At that time, according to Mr. Ben- 
son, stocks of dairy products in gov- 
ernment hands amounted to 1.44 bil- 
lion pounds of fluid milk equivalent. 

This week, according to Mr. Ben- 
son, Commodity Credit Corp. stocks 
of dairy products amounted to the 
equivalent of more than 8 billion 
pounds of whole milk. 

That is the record which left Mr. 
Benson no other choice than to take 
full discretionary measures available 
to him. 

It is noted that the dairy industry 
let Mr. Benson down during the past 
year, but the let-down was little more 
than the natural human reaction to 
the incentive to pile up stocks as 
long as Uncle Sam was willing to 
backstop the industry at 90% of par- 
ity. 

Increased Consumption 


In announcing the support drop, 
Mr. Benson said, in part: “The im- 
mediate problem of the dairy indus- 
try should be attacked through in- 
creased consumption of dairy prod- 
ucts.” He said that if domestic die- 
tary needs were met, there would be 
no surplus of milk and dairy prod- 
ucts. 

Mr. Benson said he would soon an- 
nounce a program to make current 
CCC surpluses of dairy products 
available for utilization. Part of 
these stocks, he indicated, would be 
included in the “insulated” supplies 
that President Eisenhower mentioned. 

The most widely rumored plan 
would be to make available part of 
the CCC butter stocks to the dairy 
industry, which could make a blended 
price of old stocks and the new make 
to give the butter industry a gener- 
ally lower price for its product to 
the consumer. It is asserted in trade 
channels that CCC has carried its 
butter inventory at 38¢ Ib. If this 
report is correct, it would provide a 
measure of the possible price for a 
butter-priced blend if Secretary Ben- 
son can obtain authority to dump 
these stocks domestically. 


Further Problems 

None of the rumored plans make 
economic sense, however. For every 
pound of butter dumped domestically, 
it is seen that one pound will move 
back into the USDA stockpile at the 
new price support level since the de- 
mand for edible fats is not that elas- 
tic as seen by the dumping of the 
more than 300 million pound butter 
surplus. 

The rumor that USDA will dump 
its butter stocks in the domestic mar- 
ket is the hobgoblin of the vegetable 
oil industry now. If butter is dumped 
at a price level which even tempor- 
arily might displace margarine in the 
market, it probably will mean that 
soybean oil prices will shrink; more 


cottonseed oil will back up into gov- 
ernment stocks. This will make the 
cottonseed price support package at- 
tractive, thereby adding to CCC 
stocks of cottonseed meal and make 
that commodity again available for 
drouth area distribution at cut prices. 

The Russian export deal up to now 
seems dead. Secretary Benson at a 
recent press conference looked with 
longing eyes at such a market but 
declined to commit himself on it. 

Trade and informed government 
circles agree that the Russian butter 
deal made a Jot of sense. In addition, 
the Russians are believed ready to 
accept substantial amounts of cot- 
tonseed oil from the USDA stockpile 
at the published export price. 

In explaining the cut in support 
level, USDA noted that milk produc- 
tion during the 1953-54 marketing 
year will reach about 122 billion 
pounds, an increase of about 5 billion 
pounds over 1952-53. The 8 billion 
pounds in government hands repre- 
sents more than 6% of the year’s pro- 
duction. 

Since output during the past year 
has been more than adequate and the 
outlook for this year’s production is 
good, the support level was set at 
75% of parity, USDA said. 


Dairy Supports 


(Continued from page 1) 


may result in a slight dip in feed 
sales during the next year. 

Following such an adjustment, the 
situation depends on whether con- 
sumption of dairy products increases. 
The problem hinges on consumption, 
and if consumers eat more dairy 
products as a result of lower prices, 
dairy product production will improve 
ana feed demand will increase over 
the long haul. Thus, the net long- 
term result may be greater dairy 
products consumption and a better 
and more stable market for dairy 
feeds. 


Opportunity for Dealers 


A number of feed manufacturers 
stressed that it now will be more 
important than ever for the dairy 
farmer to feed and manage eflficient- 
ly. If retailers do a good job of serv- 
ing their dairy feed customers and 
encouraging better feeding, the 
eventual result can be better feed 
business, the feed men said. 

One industry expert said really 
more efficient and scientific feeding 
might result among the better farm- 
ers in particular, but, among some of 
the poorer farmers, encouragement 
of better feeding probably would have 
no appreciable effect on feed sales 
volume and these poorer farmers 
might feed somewhat less. 

William T. Diamond, secretary of 
the American Feed Manufacturers 
Assn.} Chicago, sums up the reaction 
of feed manufacturers to the support 
cut thusly: The dairy industry has an 
historical record of stability, and the 
nature of dairy business in the but- 
terfat producing areas is such that 
farmers will continue to maintain 
herds in the accustomed manner. 
Relatively speaking, these areas have 
not been heavy manufactured feed 
use areas. In the commercial milk 
sheds, where there is a heavy use of 
formula feeds, any decrease in formu- 
la feed consumption is expected to be 
of a temporary nature. In the long 
run, the effect of the new dairy sup- 
port program should help materially 
in giving the dairy industry greater 
stability. 

Beneficial Results 

Other spokesmen in the feed in- 
dustry, while acknowledging that 
there might be some adverse effect 
on formula feed business, say that 
over the long term the effect will 


be beneficial. They pointed out that 
the tremendous butter surplus, with 
accompanying unfavorable publicity, 
provided a big problem for the dairy 
farmer and made him uncertain what 
to produce. 

The change in the program was 
timed fairly well for the feed in- 
dustry, it was noted, since dairy feed 
consumption usually falls off sharply 
with the advent of pastures in the 
spring. 

Many feed men agree that even 
if there is some cutback in dairy 
feed use temporarily, they will take 
their “medicine,” if there is medicine 
to be taken. They believe the move 
is healthy and will contribute to the 
over-all good. The trade believes the 
general effect will not hurt nearly 
so much as the government drouth 
relief program. 


Cuba Offers Sugar 
for Use as Feed 
Ingredient 


WASHINGTON — Representa- 
tives of the Cuban sugar industry 
have been offering adulterated cane 
sugar from Cuba for use by the feed 
industry at prices said to be competi- 
tive with molasses. 

Sugar trade sources say that Cuba 
has about 1.75 million tons of sugar 
which are available for disposition in 
feed channels, and unless it is moved 
in this manner will have to be de- 
stroyed. 

Adulterated sugar, containing 2% 
salt, cane juices and possibly other 
ingredients, could be imported out- 
side the quota for off-shore sugar 
from Cuba under terms of the Sugar 
Act of 1948. It would be subject to 
a lower tariff rate than table sugar 
imports and also would qualify for 
lower freight rates as a feed product. 

A representative of a NeW York 
bank, appearing on behalf of the 
sugar interests, told a group of Min- 
neapolis area feed men that the sugar 
would be priced at about 2%¢ Ib., 
f.o.b. Cuba. 

Trade spokesmen said that this 
would deliver in the Northwest for 
about 3% @4¢ lb., which compares 
with 2¢ lb. for molasses. This price 
for sugar would be “not quite com- 
petitive” with molasses having a 
sugar content of 60%, feed men com- 
mented. In comparing prices the min- 
eral content of molasses also would 
have to be considered, it was pointed 
out. 

Feed men said that the sugar offer 
might be expected to get some con- 
sideration by the feed trade in coast- 
al or adjacent areas since the prod- 
uct, if satisfactory from a cost stand- 
point, could quite readily be incor- 
porated into feeds as a substitute 
for molasses or corn in some in- 
stances. 


—_ 


NAMED FEED DISTRIBUTOR 

DEXTER, MO.—Mr. and Mrs. H. E. 
McCormick have opened a retail and 
wholesale feed business in Dexter, 
Mo. The business has been named 
distributor for its brand of feed for 
outlets in Stoddard, Wayne, Butler, 
Scott, New Madrid and Dunklin 
counties. 
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Smalt’s Dehydrated Alfalfa 
stands “ace high” with experienced 
feedstuff buyers. They know that it is harvested, 
| processed, stored and shipped with that extra measure of 
| care that assures contract quality and delivery on the date specified. 


You, too, will like the winning ways of Small’s Dehydrated Alfalfa. 
| You can count on its consistent quality and color to build customer confidence and 


satisfaction in your feeds. 


FOR FEEDS 
WITH A FUTURE 


J. SMALL COMPANY 


@ 


COMPANY 
1200 Oak Street Kansas City, Missouri 
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Top Policy Spots Filled as USDA 
Facelifting Moves Into High Gear 


By JOHN CIPPERLY 

Feedstuffs Washington Correspondent 

WASHINGTON — Important new 
faces were found in top command 
posts at the United States Depart- 
ment of Agriculture this week, re- 
placing resignations. Further drastic 
changes are expected as additional 
resignations are in the offing. 

The major change announced last 
week was the replacement of Howard 
H. Gordon as director of the Com- 
modity Stabilization Service by 
James A. McConnell, head of the 
Grange League Federation, Ithaca, 
N.Y. 

On what is said to be a temporary 
basis only, True D. Morse, now under- 
secretary of agriculture, has been 
appointed to serve also as president 
of Commodity Credit Corporation, 
another of the posts formerly held by 
Mr. Gordon. This division of duties 
is seen as one of a political nature 
and not of major significance policy- 
wise within USDA. 

These changes may not mark any 
significant departure from the pres- 
ent overall policy line of the Benson 
regime but more of an attempt to 
bring administrative direction into 
the farm agency, which has been 
drifting through lack of internal man- 
agement techniques, observers say. 
Probably the first of the steps to be 
undertaken under the new set-up will 
be a shake-up in personnel at the 
working level. 

Press comments over the Gordon 
resignation have been more than un- 
kind to this official who has been 
on the USDA firing line for many 
months facing attacks on Capitol Hill 
even from members of the adminis- 
tration party, leaving the suspicion 
that Mr. Gordon was not in harmony 
with the Benson policies. This condi- 
tion fails to note the comment Secre- 
tary Benson made when he an- 
nounced the changes, as he said, “As 
administrator of the CSS, Mr. Gordon 
has performed a difficult task with 
distinction. He has ably fulfilled a 
commitment to help the new adminis- 
tration in the department put our 
programs and services to the farmer 


on a sounder and more efficient serv- 
ice basis.” 

As he announced the McConnell 
appointment, Mr. Benson understated 
the case when he said, “We are for- 
tunate indeed to have obtained the 
services of James McConnell to take 
over as administrator of CSS.” 

He might have frankly said that 
in Mr. McConnell he was obtaining 
one of the top men in the feed in- 
dustry and one whose business ex- 
perience marks him as a top-notch 
executive who will bring into the 
department managerial technique if 
he has been given full authority to 
act. One of the major obstacles which 
faced Mr. Gordon and led to his 
frustration was the sloppy line of ad- 
ministration which has been growing 
more noticeable daily in the Benson 
regime at USDA. 

These new faces are only a few of 
others which will follow resignations 
which are ready to be announced. 

John H. Davis, under secretary of 
agriculture, has resigned and is slated 
to leave the department March 1 to 
take over his new post at the Har- 
vard Business School. Thus far no 
replacement for Mr. Davis has been 
indicated. 

Other resignations are reported to 
be those of Karl Loos, the solicitor 
of USDA and assistant secretary J. 
Earl Coke, who has been in charge 
of soil conservation and crop insur- 
ance activities which came under hot 
congressional fire when the reorgani- 
zation plans of those activities were 
announced, It is understood that Mr. 
Coke plans to return to his home 
state of California and Mr. Loos will 
resume his private law practice here. 

The Morse assignment as CCC 
president is reported to be only tem- 
porary. The administration had select- 
ed a former member of the Brannan 
team for that job, but it is alleged 
that violent opposition developed on 
Capitol Hill and in Republican party 
circles so that this appointment was 
withdrawn. 

According to USDA spokesmen, it 
is now hoped to fill the CCC post 
from midwestern trade circles. 

The administration has cloaked 


Secretary Benson with its full back- 
ing for the flexible support program 
as against the present rigid high sup- 
port level. Now it has brought in a 
managerial ability, evidently armed 
with the same strong White House 
backing, expecting of the new officials 
the drive and determination to get 
the Benson machine back on the 
highway operating on all cylinders. 

Also returning to USDA will be 
Ellwood Chase of the GLF, Buffalo, 
N.Y. Mr. Chase is a trusted advisor 
of Mr. McConnell’s and may be ex- 
pected to help in the coordination of 
the McConnell decisions. 

It is expected that there will be 
other realignments of personnel. For 
example, the position of Mr. Morse is 
somewhat vague. Weeks ago it was 
reliably reported that this job had 
been offered to an Iowa Republican, 
who declined. 

There is speculation now that any 
further shifts in this post may find 
Marvin McLain moving up from di- 
rector of the Grain Branch to one of 
the front office policy-makers. Mr. 
McLain has made a very favorable 
impression at the Grain Branch spot 
and his advancement would be logical, 
it is said. 

Mr. McConnell is farm-reared and 
brings to the department many years 
of broad experience in agricultural 
marketing and production. For the 
past year he has served as executive 
vice president of the Grange League 
Federation Exchange, a large farm 
marketing association in the North- 
east. Prior to that time he served 
for 16 years as general manager of 
GLF. 

The new administrator of the CSS 
operates a 600-acre dairy and poultry 
farm near Mansfield, Pa. On the farm 
he maintains a herd of 80 Holstein 
cattle and keeps a flock of 4,000 
hens. 

A graduate of Cornell University at 
Ithaca, Mr, McConnell is now a trus- 
tee of that university. He is also a 
member of the board of directors of 
the Farm Foundation, a national agri- 
cultural research organization. He is 
a Republican. 


Sharp Hike 


Dims 


By JOHN CIPPERLY 
Veedstaffs Washington Correspondent 


WASHINGTON —A U.S. Depart- 
ment of Agriculture report of a sen- 
sational increase in January turkey 
poult production came this week as 
a shocking blow to turkey industry 
representatives who had been urging 
caution for this year. 

The shocking effect may be meas- 


in Poult Production 


Turkey Industry Outlook 


ured with the figures in the official 
USDA report on poults hatched by 
commercial hatcheries during Janu- 
ary. The number of heavy breed 
poults hatched totaled 1,212,000, com- 
pared with 858,000 in January last 
year — representing an increase of 
41%. The number of light breed 
poults hatched totaled 1,838,000, com- 
pared with 968,000 in January a year 


POULTS HATCHED AND EGGS IN INCUBATORS (thousands) 
in incubators 

Geographic -—~Poults hatched during January Feb. 1, 1954* 

divisions and Heavy breeds Light breeds Heavy Light 

selected states 1953 1964 1953 1964 breeds breeds 
United States .. 868 1,212 968 1,838 4,578 2,914 
Pennsylvania . i 7 33 69 105 124 116 
Oble fees oe ee 60 115 123 104 
Michigan ... 17 18 23 72 227 80 
Wieconsin 10 30 65 63 78 60 
Minnesota . 66 140 100 384 373 746 
rr ; 13 27 16 35 516 176 
Missour!t ... oe 41 125 ee 150 
Virginia 72 162 410 526 301 686 
North Carolina 16 465 oe ee 68 se 
South Carolina 120 146 22 49 353 118 
Texas 2 4 8 84 61 
Washington . Wwe 23 OF 24 87 47 
California 491 494 63 159 1,406 242 
Other states? ‘ 46 86 100 183 838 350 

"1963 data not available for comparison, **Included with other states. tCombined to 


avoid disclosing individual operations, 


ago — representing an increase of 
90%. 

Compared with January last year, 
all sections of the country reported 
increases in the number of heavy 
and light breed poults hatched. 


Eggs in Incubators 

The number of heavy breed eggs 
in incubators on Feb. 1 was 4,578,000. 
Light breed eggs in incubators Feb. 
1 totaled 2,914,000. No comparisons 
are available with the previous year 
for eggs in incubators. 

This information on poult produc- 
tion comes soon after the Turkey In- 
dustry Advisory Committee warned 
the industry of the hazards of pos- 
sible over-production this year fol- 
lowing profitable operations in 
1953. That warning was issued fol- 
lowing an earlier report showing 
growers’ intentions to hike output in 
1954. 

The poult production report points 
up the need of a strong warning now 
from an authority no less than the 
agriculture secretary himself if the 


industry is to be protected against 
the self-destruction which industry 
representatives believe could result. 

While the January report is by no 
means the full story for the year 
ahead, it is a danger signal of no 
mean proportions. 

In commenting on the figures, 
USDA noted that the considerably 
larger January hatch this year indi- 
cates an early start in the poult 
hatching season. However, the figures 
also bear out the predictions of gen- 
erally increased turkey production 
this year. 

January production of heavy breed 
poults normally is small in compari- 
son with the hatch during the main 
hatching months later, but, in addi- 
tion to indicating an earlier start 
this year, the figures probably are 
aii indication of a possibly very signi- 
ficant boost in turkey raising this 
year. 

If the rate of enthusiasm for both 
heavy and light breed birds is con- 
tinued among producers, the market 
will be swamped and financial disas- 
ter of no mean proportions is likely, 
observers say. For light breeds as 
well as heavy breeds, if the January 
hatching pace is maintained through 
the heavier hatching season, the pro- 
ducer is in for a bad time, to say 
the least. 

The official figures point up the 
purse appeal to farmers. After a com- 
fortable profitable year and with cur- 
rently favorable feeding relationships 
and seemingly adequate supplies of 
feed grains, it appears that the in- 
dustry has thrown caution to the 
winds, perhaps feeling that if the 
market is swamped as it was in 1952, 
the government can be persuaded to 
step in with a price support or di- 
version program. 


No Support Buying 

If it is correct to assume that 
some growers believe support buying 
is possible again, the growers may be 
in for a sad awakening. Ezra Taft 
Benson, secretary of agriculture, is 
generally on record as being opposed 
to price support operations for any 
industry which does not demonstrate 
its willingness to keep production 
within bounds of foreseeable market 
possibilities. In fact, he is guided by 
the law in regard to discretionary 
supports to deny support to an in- 
dustry which has not shown ability 
to police itself. 

The advisory committee cited the 
danger of blind optimism for 1954 
merely because of current favorable 
feeding relationships. The committee 
warned that feed relationships would 
get worse as the year advanced, when 
corn and other feed grains moved 
under the government loan programs 
and the vegetable protein supplies 
became scarce due primarily to the 
short crop of soybeans. 


Grain Outlook 

The turkey industry may well con- 
sider the general feed grain outlook, 
particularly with emphasis on corn, 
until the next crops are made. Move- 
ment of corn into the loan of corn 
is at a record pace. Drouth relief corn 
supplies, still available at cut prices, 
are not legally available to poultry- 
men or turkey producers. CCC stocks 
of 1948-49 crop corn are being offered 
at the market price or the price sup- 
port for the area where held, which- 
ever price is the higher. This would 
seem to seal off these stocks until 
the market price equaled the support 
level. 

Even with the possibility that the 
corn crop carryover may run as high 
as 900 million bushels on Sept. 30, 
1954, it must be remembered that 
there is strong evidence of a major 
drouth pattern cycle. If that evidence 
persists, it seems probable that farm- 
ers will be reluctant sellers of free 
corn and government stocks will 


With spring 


ta check your millfeed requirements. What do you need? 


602 Board of Trade Bulliding 
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dominate the market, which, on the 
basis of the statutory sales price of 
the loan plus 5% plus reasonable 
carrying charges, would indicate that 
if a drouth continues to threaten, 
the price of corn can move up sub- 
stantially, thereby depressing the 
feed ratio. 

While the heavy increases in Janu- 
ary poult production shocked govern- 
ment and trade authorities, they by 
no means indicate that all is lost. 
Subsequent revision of intentions can 
correct the trend if done in time. 

Nevertheless, early large poult pro- 
duction means that these heavy birds 
will be marketed in September — 
possibly going into storage and 
eventually acting as a price club over 
the market when the full volume of 
later production is offered. 


KANSAS FEED COMPANY 
SUFFERS $60,000 FIRE 


GIRARD, KANSAS—Fire of unde- 
termined origin Feb. 13 destroyed 
the elevator and warehouse of the 
Quality Milling Co., Girard. The loss 
was estimated at $60,000. 

The blaze destroyed all machinery, 
and burned 8,000 bu. of corn and 
milo in firm’s elevator. About 25 
carloads of sacked grain in the ware- 
house was destroyed. 

Gene Vietti, and his father, Dom 
Vietti, and two brothers, John and 
Don Vietti, operate the business as 
a partnership. . 

The father, Dom Vietti, started 
the Quality Flour & Feed Co. 25 
years ago. Last Jan. 1, the name was 
changed to the Quality Milling Co. 

The company recently purchased 
the Kansas Grain Co. elevator at the 
east edge of Girard. Gene Vietti said 
the firm would be back in operation 
at the former Kansas elevator in 
about two weeks. 


NEW KANSAS GRAIN FIRM 

NORWICH, KANSAS — Messmer 
Grain, Inc., has completed incorpora- 
tion procedure, with an authorized 
capitalization of $100,000. The Nor- 
wich grain dealership has H. E. 
Messmer as the resident agent. 


Only o 
Per Hour 
ectricity! 


Wlustrated: 
Chop Mill, with 
two-sieve grader, 
and baggers. 


LePage 
Now $ 00 gations produce 
0 aly 595 


Plus 3 H. P. Motor and Eriez 


TURN A LITTLE POWER 
INTO A LOT OF PROFIT! 


MAHA Davis-Built CHOP MILi 


this 
Pays for Itself in No Time at All! 
Profits Limited Only By Your 
Business Volume! 


Roller Mill and Grader in One Compact Unit 

Features the famous LePage cut rolls. 
Requires less horsepower. Reduces 
waste, wear and tear. Costs less to oper- 
ate. Converts 2.to 3 tons of whole corn 
into beautifully cut and graded chop in 
only one hour! You'd have to sell dirt 
cheap to keep this machine from making 
you at least $30 hourly profit! 

Requires only 34° x 54” floor space. 
y= including hopper is 90". 72” over- 
all length. Choice of Eriez new hopper 
magne or Eriez bar magnet. Kvaileble 
with both 2 and 3 sieve graders. Or any 
item available separately. 

WRITE, WIRE or PHONE TODAY! 


DEPT. FJ-2_ BONNER SPRINGS, KANSAS 


Grain Occupancy 
Program Totals Rise 
to 293,689,624 Bu. 


WASHINGTON — Additional ac- 
ceptances of applications totaling 1,- 
282,800 bu. for participation in the 
grain occupancy contract program 
have been announced by the US. 
Department of Agriculture. Total ac- 
ceptances to date are 293,689,624 bu. 

The USDA also announced that 
cancellations and withdrawals by ap- 
plicants of tentatively approved ap- 
plications to date total 85,445,496 bu. 
This leaves a net total of acceptances 
of 208,244,128 bu. 

The occupancy contract program, 
designed to encourage the building of 
additional commercial storage facili- 
ties, provides for payments to be 
made by Commodity Credit Corp. to 
warehousemen in the event that oc- 
cupancy of the contract facility falls 
below specified levels covering a pe- 
riod of five or six years, depending 
upon the plan the warehouseman 
elects. 

Acceptances are made on a tenta- 
tive basis pending receipt from ware- 
housemen of acceptable final plans 
and specifications. Following is the 
list of tentative additional accept- 
ances, giving names, locations, and 
warehouse capacities: 


Portland Area Bu. 
Farmers Marketing Corp., 
360,000 


Commercial Storage, Inc., 


Ephrata, Wash. 112,800 
Farmers Warehouse Co., 
Ephrata, Wagh., 100,000 
6 212,800 
Total—Portland area ........ 562,800 
Chicago Area 
Grand Ledge Produce Co., 
Grand Ledge, Mich. ..........+... 40,000 
State and area total ......... 40,000 
Dallas Area 
Gruver Elevators, Inc., 
600,000 
Warrick Feed Store, 
State and area total ......... 680,000 
Total—ALL ARBAS ......... 1,282,800 


Mixed Trend 
Turkey Hatching 
Report This Week 


KANSAS CITY — Mixed trends 
were evident in the latest weekly re- 
port from turkey hatcheries. A total 
of 218 hatcheries again reported to 
the American Poultry Hatchery Fed- 
eration on turkey hatchery operations 
during the week ended Feb. 13, and 
of these all but 98 were in operation. 

The operating plants reported they 
had hatched 256,600 heavy breed 
poults during the week, a gain of 10% 
over the corresponding period in 1953. 

Heavy breed eggs set during the 
week at 1,247,000 represented a 23% 
increase over settings in the same 
week of 1953. 

A reversal of the recent trend in 
light turkey settings was reported, 
with 251,877 eggs going into machines, 
or a decline of almost 22% from the 
same week last year. Hatchings of the 
light turkeys at 132,210 for the week 
ended Feb. 13, however, showed a 
gain of 79%, as compared with hatch- 
ings in the same period a year ago. 

The January report on turkey 
hatchery operations by the U.S. De- 
partment of Agriculture showed that 
the nation’s hatcheries had produced 
1,212,000 heavy turkeys in January, 
1954, against 858,000 in January, 
1953, or an increase of 41%. APHF 
figures for January show a 16% in- 
crease in the heavy breed turkeys 
hatched and a 45% increase in eggs 


set. 

The USDA report on light turkeys 
showed a January hatch of 1,838,000 
poults, against 968,000 in January of 
1953, or an increase of 90%. The 
APHF survey showed a 201% in- 


crease in the January hatch of light 
turkeys over last January and a 104% 
increase in settings. 

Minnesota and Virginia reported 
to USDA a total light breed hatch in 
January of 910,000, against 510,000 
last year. Minnesota's hatch went 
from about 100,000 last year to 384,- 


WRITE TODAY 
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000 this year, California hatched 494,- 
000 heavies in January, against 491,- 
000 heavies a year ago. 

January and February hatches are 
not often necessarily indicative of 
trends for the entire season, since the 
level of production in these months is 
relatively low. 


JOBBERS 


Several desirable areas open for qualified 
CALF MILK - REPLACER has the following advantages: 


20 MILLIGRAMS AUREOMYCIN PER LB. 

NO MILK NECESSARY AFTER COLOSTRUM 
COMPETITIVELY PRICED 

OVER 50% MILK SOLIDS | 


ASSOCIATES, INC. 


8500 PILLSBURY AVE. SO. 


MINNEAPOLIS 20, MINN, j 
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been found. 


ized Oats. 
Samples on request. 


TOWER BRAND ROLLED OAT® 
(Steam Hoiled) 

ACE BRAND ROLLED OATS 
(Steam Rolled) 

WHOLE OAT GROATS 

STEEL OUT OAT GROAT® 

BOLTED OAT FLOUR 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARAE GROUND 


For Best Results Every 
Poultry Ration Should 
Contain Pulverized Oats 


Your product is judged by the results it produces. Expe- 
rience proves that a good pulverized oats in the ration produces 
better, healthier birds. A satisfactory substitute has never 


To assure yourself of first quality pulverized oats, order 
Fruen’s Standard Brand or Fruen’s Mixers’ Brand Pulver- 


MIXED CARS SHIPPED AT STRAIGHT CAR PRICES 
Our Teletype Number Is MP 477 


TRI-GRAIN PELLETS 
(Wheat - Corn - Oats) 


Ask Us About Custom Pelleting And Crumblizing. 
Custom Scratch Grains Also Available. 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


STAR BRAND PULVERIZED 
MIXED FEED OATS 

ENERGEER PULVERIZED OATS 

MIXERS’ PULVERIZED OATS 

EAGLE BRAND STEAM OCRIMPED 
OaTs 

OAT FEED (whee available) 

STEAM ROLLED WHOLE BARLEY 

GROUND BARLEY 

PEARLED BARLEY FLAKES 
(Max. 244% fiber) (steam rolled) 

GLENWOOD PEARLED BARLEY 

STAR CRACKED PEARLED 
BARLEY 

STEEL CUT DURUM WHEAT 


PRUEN'S FRUEN’S PRUEN’S FRUEN’S FRUEN’S + FRUEN’S + FRUEN’S + FRUEN’S + 


* Buy and Sell Through WANT ADS x 
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Farm Livestock Numbers Off 1%; 


Decrease Is First in Five Years 


WASHINGTON — For the first 
time since 1949, farm livestock and 
poultry population showed a decrease 
on Jan, 1 compared with a year earli- 
er, the U.S. Department of Agricul- 
tuer reports in its annual report on 
animal numbers. 

The decrease amounted to 1%, 
with the aggregate for Jan. 1 this 
year 9% below the peak recorded at 
the start of 1944. Cattle numbers 
were up slightly from a year earlier 
while hog numbers declined sharply. 
Sheep numbers decreased for the sec- 
ond consecutive year while horse and 
mule nurnbers continued the decline 
that has been in progress for many 
years. Chickens on hand showed a 
modest increase, while turkeys on 
hand were about the same as a year 
earlier. (See table below.) 

Most livestock production rates 
were at record levels during 1953, 
USDA points out. Producers attained 
record highs for the number of pigs 
saved per litter, milk production per 
cow and egg laying rate for farm 
chickens and the weight per fleece 
for wool shorn. New high records 
were established for milk and egg 
production. 

Feeding activity by the end of the 
year was below a year earlier for 
both cattle and sheep, with financial 
losses resulting from declining prices 
during the 1952-53 season largely re- 
sponsible for the curtailment. 

Although the aggregate number of 
livestock and poultry declined only 
1% during 1953, the farm inventory 
value of $11.9 billion was 20% below 
a year ago and 39% below the record 
high on Jan, 1, 1952. 


A Record High 

The number of cattle and calves 
on farms and ranches Jan. 1 was 
estimated at 94,677,000—a new all- 
time record. This is 1% above the 
previous record established a year 
ago and 16% above the 10-year (1943- 
52) average of 81,673,000 head. This 
was the fifth consecutive year in 
which cattle numbers have increased 
but the rate of fncrease was much 
less than in the previous two years. 

All regions showed an increase in 
cattle numbers over 1953 except west 
north central which had a 1% de- 
cline. THe north Atlantic, east north 
central and south central regions 
each had a 2% increase over a year 
ago. The south Atlantic region was 
up 3% and the West was up 1% 
from Jan. 1, 1953. 

Only 7 states had fewer cattle on 
hand than a year ago. Iowa was down 
6%, Nebraska 5%, Kansas 1%, Texas 
and Colorado 3%, New Mexico 5% 
and Arizona 4%. Missouri, West Vir- 
ginia and Wyoming showed no change 
from last year. Cows 2 years old and 
older, which account for the bulk of 
the increase in total cattle this year, 
showed a 4% gain over the number 
on hand a year ago. Beef cows, esti- 
mated at 23,755,000 head, were 6% 
above Jan. 1, 1953. The number of 
steers one year old and older was 
estimated at 8,087,000 head, a de- 
crease of 11% from the relatively 
high number a year earlier. 

More Milk Cows 

Milk cows and heifers two years 
old and older on farms Jan. 1, were 
estimated at 24,735,000 head. This 
was 3% more than a year ago but 
was 3% less than the 10-year aver- 
age. Milk cow numbers were above 
a year ago in all regions. Only Kan- 
sas, Texas and New Mexico had few- 


er milk cows than a year ago. Iowa, 
South Dakota, Oklahoma and Wyom- 
ing recorded no change from last 
year. Milk heifers 1 to 2 years old 
were up 1% from last year and heifer 
calves kept for milk were up 2%. 

The inventory value of all cattle 
and calves on farms and ranches Jan. 
1, 1954 was about $8.7 billion, $3.3 
billion less than a year ago and $7 
billion less than the all-time record 
inventory value of $15.7 billion 
in 1952. It was 2% less than the 
10-year average. The decrease in 
inventory value was due to lower 
values per head. The average value 
per head of cattle and calves on hand 
Jan. 1, 1954, was $92.40, compared 
with $128 a year ago and the record 
value of $179 on Jan. 1, 1952. 

Cattle and calves make up 74% 
of the total value of all seven species 
of livestock and poultry on farms the 
first of the year compared with 81% 
a year ago and the 10-year average 
of 70%. 

Reach Low Point 

Hogs on farms Jan. 1, 1954, are 
estimated at 48,179,000 head, the 
smallest number since 1938. This 
year’s inventory number was 11% 
below the 54,294,000 head on farms 
a year earlier and 24% smaller than 
the 1943-52 average. Hog numbers 
were lower in all regions of the coun- 
try, with the north Atlantic, south 
central and western states recording 
the greatest decline. In the Corn 
Belt (12 north central states) which 
now has 75% of the total hogs, num- 
bers were down 9% from a year 
earlier. Numbers fell 9%, in Iowa 
and 10% in Illinois. The decrease 
amounted to 18% in the north At- 
lantic and south central states, 13% 
in the south Atlantic states and 20% 
in the western states. Each of the 
48 states showed a decrease. 

Hogs under six months of age on 
farms Jan. 1, 1954 numbered 28,043,- 
000, a reduction of 8% from a year 
earlier and the lowest number for 
this class since 1948. These hogs were 
largely from the 1953 fall pig crop 
which was 9% smaller than in 1952. 
Sows and gilts on farms are esfi- 
mated at 8,731,000. an increase of 
6% over Jan. 1, 1953. Last December 
hog producers stated intentions to 
have 6% more farrowings in the 
spring of 1954. Other hogs over six 
months of age at the beginning of 
this year totaled 11,405,000 head, 26% 
below the number on farms a year 
earlier, and the smallest number 
since records were started in 1920. 


Values Show Gain 

Values of all hogs on farms on 
January 1, 1954 averaged $36.60 per 
head, compared with $26.00 a year 
earlier and the 1943-52 average of 
$29.20. The average value per head 
on Jan. 1 was the third highest of 
record, being exceeded only on Jan. 
1, 1948 and 1949. The total value of 
hogs on hand was $1.8 billion, about 
$350 million higher than a year earli- 
er. 

Stock sheep numbers on farms and 
ranches on January 1, 1954, esti- 
mated at 26,905,000 head, were 3% 
below the 27,700,000 head a year 
earlier and 20% below the 1943-52 
average of 33,732,000. The Jan. 1, 
1954, inventory was only 3% above 
the record low number on Jan. 1, 
1950. 

Horses Down 10% 

Horses on farms Jan. 1, are esti- 

mated -at 3,432,000 head, a decrease 


Animal Numbers on Farms, Ranches Jan. I 


(thousand head) 


Average 
Class of livestock and poultry 


Cattle 
Cows, 2 years + for milk 


All sheep 


Chickens 


87,844 93,637 94.677 
23,369 24,094 24.735 
63.582 64,294 48,17 
32.088 31.861 30.902 
28,050 27,700 26,906 
4,330 3,798 3,432 
1,913 1,763 1,603 
449,925 429,731 439,271 
6,822 6,306 6,323 


of 10% from the 3,798,000 head on 
farms a year earlier. This decline in 
the number of horses during 1953 con- 
tinues the trend of decreasing work 
stock numbers. Decreases were small- 
est in the south central and western 
states where work animals are declin- 
ing more slowly and numbers of sad- 
die horses and cow ponies are being 
maintained. 

During 1953 mule numbers declined 
about 9% to an estimated 1,603,000 
head on farms Jan. 1. This is the 
greatest percentage decrease for any 
one year since the steady decline be- 
gan in 1926. The number is only 27% 
of the peak number of 5,918,000 head 
on farms in 1925. 

Chickens on farms January 1, 1954 
(excluding commercial broilers) to- 
taled 439,271,000—2% more than a 
year ago, but 10% less than the 1943- 
52 average. Numbers increased from 
1 to 10% in all but 17 states. 

Farm holdings of turkeys (exclud- 
ing turkey fryers) on Jan. 1 num- 
bered 5,323,000, about the same as a 
year ago, but 10% below the average. 
Of these holdings, 63% were breeder 
hens and 37% toms and market birds 
the same as a year ago. 


George Thomas 
Renamed President 
of Machinery Group 


MINNEAPOLIS—George F. Thom- 
as, Prater Pulverizer Co., Chicago, 
was reelected president of the Grain 
Processing Machinery Manufacturers 
Assn. at the group’s annual meet- 
ing Feb. 15-16 in Minneapolis. 

W. C. Ronk, Barnard & Leas Manu- 
facturing Co., Cedar Rapids, Iowa, 
was named vice president. Elected as 
new members of the board of direc- 
tors were Mr. Ronk and R. R. Strong, 
Strong-Scott Manufacturing Co., Min- 
neapolis. Elected to fill a vacancy on 
the board was A. B. Osgood, The 
Day Co., Minneapolis. Raymond J. 
Walter, New York, was renamed ex- 
ecutive secretary. 

One of the features of the meeting 
was a production engineering session 
in which three feed production men 
and a flour miller took part. A report 
on this and other activities at the 
meeting will appear in next week’s 
Feedstuffs. 


PROTEIN MEAL FUTURES 
ADVANCE AT MEMPHIS 


MEMPHIS, TENN.—Displaying a 
firm tone most of the week, protein 
oil meal futures prices advanced in 
nearby months at the Memphis Mer- 
chants Exchange. 

A strong demand for cash soybeans, 
both export and domestic, pushed 
bean futures higher and oil meals fol- 
lowed in sympathy. 

Unrestricted soybean oil meal post- 
ed advances extending to $2 a ton, 
with nearby March moving to $78.50 
a ton as compared with the $76.50 
close of last week. The best gains in 
meals were made by old crop months. 

Prices of optional soybean oil meal 
were up as much as $1.90 ton, with 
March making that gain. In the op- 
tional contract, too, best gains were 
made by the nearby deliveries. 

Sales of unrestricted soybean oil 
meal amounted to 10,200 tons as 
compared with 5,600 tons the week 
before. Optional sales of 21,200 tons 
compared with sales of 9,300 tons the 
previous week. 

Dealers said feed business, general- 
ly speaking, was rather good. It is 
estimated that the inventory position 


of many has been decreased to a com- 
paratively low figure as a result of 
bearish outlook existing since the 
first of the year. 

Cottonseed oil meal moved 75¢@ 
$1.50 ton higher. March and May 
closed with the top gains. There was 
little feature to cottonseed oil meal 
trading during the week, although 
sales were considerably higher than 
the week before. 

Trading during the week amount- 
ed to 18,000 tons as compared with 
3,200 tons for the week before. 


CLARK EQUIPMENT CO. 
TO ERECT NEW PLANT 


BUCHANAN, MICH. — Clark 
Equipment Co., manufacturer of in- 
dustrial materials handling trucks, 
construction equipment and heavy au- 
tomotive components, has announced 
plans to erect a new plant on the 
outskirts of Benton Harbor, Mich. 

Construction will start immediate- 
ly on a 100-acre tract of land, ac- 
cording to George Spatta, president, 
and the plant is expected to be in op- 
eration before the end of 1954. 

The 145,000 sq. ft. building will be 
used as an assembly plant for a new 
line of tractor shovels to be produced 
by Clark and for the assembly of 
power shovels now made in the pres- 
ent Benton Harbor plant. The trac- 
tor shovels, to be marketed under the 
“Michigan” trade name, are the first 
new items of construction equipment 
developed by Clark since its acquisi- 
tion of Michigan Power Shovel Co. 
last May. The new products will be 
assembled at Clark’s plant in Bu- 
chanan until the new facility is com- 
pleted. 

Components to be assembled at the 
new plant will be produced at Clark 
plants in Buchanan ahd Jackson, 
Mich. 
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SOLE OWNER OF MILL 

VANDALIA, MO.—W. H. Haas, 
Vandalia businessman, has purchased 
the interest of his partners, Mrs. 
Josephine Inglish and H. R. Inglish, 
and is now sole owner of the Van- 
dalia (Mo.) Roller Mills. Mr. Haas 
first acquired interest in the firm 
in 1919, Mr. Haas’ son, W. H. Haas, 
Jr., has joined his father in the busi- 
ness. 


DISTRIBUTOR—Robert E. McCully 
has been appointed distributor for 
the Ray Ewing Co. in midwestern 
and southern areas not previously 
covered by Ewing representatives. 
Mr. McCully, with 17 years of experi- 
ence in the feed and allied industries, 
has been associated with Philip R. 
Park, Inc., and Vy Lactos Labora- 
tories, Inc., and has owned and op- 
erated two poultry farms and three 
dairies. The Robert E. McCully Co. 
will be located at 525 E. Armour, 
Kansas City, Mo. 
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THE PRODUCTS: 
Swift’s All-Purpose Mineral 


Swift's Mineral for Hogs 


and fast gains. 


when you handle Swift’s Minerals. 


More mineral for your money! 


Regular, widespread advertising in farm publica- Other proved sales and merchandising aids 

tions carries the story of Swift’s Minerals to your 1. Advertising support, including Powerful Direct Mail. 
customers and prospects . . . and that story is that 2. Signs, posters, feeding and management folders. 

when a man buys Swift’s Mineral he gets more 3. Direct assistance from Swift's Sales Representative. 
mineral for each dollar spent. Like Swift's Complete = Stake your claim in Swift’s Minerals. Good dealer and 
Line of Livestock and Poultry Feeds, Swift’s jobber territories still open. Fill in the coupon below and 
Mineral is a quality product, fairly priced. mail it today. 


Please have your Sales Representative call on me about (date of call) 


SWIFT & COMPANY 


ame. = 
FEED DEPARTMENT 
Business Name__ 
CHICAGO 9 Street Address... Phone___ 
ILLINOIS City or Town State 


— 


SELL SWIFT’S NEW LINE 
MINERALS 


Sure-Fire Sales and Profit Makers 


Swift's Mineral for Cattle and Sheep 


Swift’s Bomin—50% bonemeal by weight 
Swift's Mix-O-Min—for feed mixers 


In handy Blocks—or by the Bag, Swift’s Minerals contain the 
10 essential mineral nutrients all livestock need for health 


These five quality minerals, made by Swift & Company, are 
creating extra business volume for feed dealers across the 
country. Producers everywhere know Swift as one of their 
own best customers. They know, too, the quality of Swift’s 
products. You can count on steady sales and repeat orders 


FEEDS ™ 


Swill Give You = 


BETTER 
we RESULTS 


Swift makes a complete line of livestock and poultry feeds, also soybean and cottonseed meal—meat scraps and tankage. 
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New Ruling Issued 
on Fast Write-Offs 
for Grain Storage 


WASHINGTON — Feed manufac- 
turers, flour millers and others who 
operate storage facilities licensed un- 
der the Federal Warehouse Act as 
public warehouses even though they 
use those storage facilities in part 
for their own purposes, will be eligible 
for short term 60-month amortization 
on new facilities or additions to old 
facilities, according to a recent rul- 
ing of the Internal Revenue Service 

Ruling 54-44, dated Feb. 1, 1954. 

This ruling states that there a 
warehouse operated by a feed manu- 
facturer or flour miller or grain mer- 
chant licensed under the Federal 
Warehouse Act stores grain both for 
its own account and for public stor- 
age—not primarily for its own ac- 
count, however—it will be eligible 


for the 60-month amortization on 
facilities constructed after Dec. 31, 
1952, and on or before Dec. 31, 1956. 

This ruling is qualified by the con- 
dition that the new facility or addi- 
tion to an old facility must also be 
licensed under the Federal Ware- 
house Act. 


Statement Issued 

The bureau’s statement is as fol- 
lows: 

“Advice is requested whether a 
grain warehouse or elevator that is 
licensed under the U.S. Warehouse 
Act constitutes a public grain ware- 
house within the meaning of Sec. 
124B of the Internal Revenue Code. 
In the instant case, the taxpayer is 
a processor of mixed feeds and the 
operator of a grain warehouse that 
is licensed under the U.S. Warehouse 
Act. .,. It uses its present storage 
capacity both for public storage and 
for storage of grain for its own ac- 
count and, to the limits of its ca- 
pacity, accepts all grain offered for 
storage. The taxpayer plans to double 
its storage facilities by constructing 


a grain elevator which will be per- 
manently equipped for receiving, ele- 
vating, conditioning and loading out 
grain. The new grain elevator will 
also be licensed under the U.S. Ware- 
house Act. Since its existing facilities 
provide adequate storage for its own 
inventories, the taxpayer will not 
operate the new facility principally to 
store its own grain; however, some 
portions of the facility may, from 
time to time, be used for the storage 
of its own grain. 

“Sec, 124B of the Code provides, in 
part, as follows: (d) Definition of 
Grain Storage Facility. — For the 
purposes of this section, the term 
‘grain storage facility’ means — (1) 
any corn crib, grain bin, or grain ele- 
vator, or any similar structure suit- 
able primarily for the storage of 
grain, which crib, bin, elevator, cr 
structure is intended by the taxpayer 
at the time of his election to be 
used for the storage of grain pro- 
duced by him (or, if the election is 
made by a partnership, produced by 
the members thereof); and (2) Any 
public grain warehouse permanently 


THESE GOLDSBERRY 
TRUCKS CUT LABOR 
COSTS TO THE BONE... 
ELIMINATE EXPENSIVE 
SACK COSTS...END RO- 
DENT, PEST AND SACK 
DAMAGE LOSSES...AND 
BRING MANY OTHER 
ADVANTAGES! 


All Goldsberry Bulk Deliv- 
ery Trucks handle poultry 
feeds, dairy feeds, whole 
grains, pellets, or recleaned 
grains with equal efficiency. 
Tank-top unloading method 
makes bin-delivery easy. 
Spout discharges into bins 
or openings at heights from 
7 to 17 feet, within a 180° 
swing. Discharge rate is ap- 
proximately 4% ton per min- 
ute! Conveyor is self-clean- 
ing. Tank compartmented 
to haul various type grains 
or feeds at same time. Send 
for literature. 


CONVERT TO BULK DELIVERY NOW! 


Goldsberry Aluminum 8-Ton Standard (Pillsbury Mills) 


GOLDSBERRY MACHINERY CO., INC. 


811 South Sultana Ave. 


Ontario, California 


Telephone YUKON 6392-411 


Ralph D. Johnson 


PROMOTED—Ralph D. Johnson has 
been named Ontario manager of sales 
for Whitmoyer Laboratories, Ltd., it 
has been announced by C. W. Whit- 
moyer, president. He formerly was 
sales and service representative of 
the company in western Pennsyl- 


-vania. In his new position he will 


handle Whitmoyer poultry and live- 
stock health products, sanitation 
products, vitamin oils and nutritional 
concentrates. Mr. Johnson and his 
family are now living in Elora, Ont. 


equipped for receiving, elevating, con- 
ditioning, and loading out grain... . 

“It is held that a grain elevator 
constructed after Dec. 31, 1952, and 
on or before Dec. 31, 1956, under the 
circumstances indicated above, con- 
stitutes a grain storage facility en- 
titled to the benefits of section 124B 
of the Internal Revenue Code.” 


PRODUCTS OF 

SGIENTIFIC MERIT 

OFFER YOU EXTRA PROFITS 
investigate todey. Write to Dept. Ff. 


WHITMOYER LABORATORIES, Inc. 
MYERSTOWN, PENNA. 


BRAN SHORTS 
MIDDLINGS 
Sacked or Bulk— Any Shipment 


Dreyer Commission Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 
Board of Trade Merchants Exchange 
Kansas City 5, Mo. St. Louis 2, Me. 
Phone BA 5462 Phone MA 2958 


Statistical Charts Furnished Free. We 
Handle Futures Trades in Kansas City. 


TRY OUR NEW 


Potomac Oyster Shell 


FOR POULTRY 


Short of Warehouse 
Space ..... Try Our 
Truck Loading Service 


POTOMAG POULTRY FOOD 


802 KEYSER BLDG. 
BALTIMORE 2. MD. 
LEXINGTON 9-0774 


f 
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Bulk Delivery Trucks 
» designed best... built | it Pillsbury’ ised 
work best. FIRST CHOICE 
LEADING MILLERS EVERYWHER: 7 
Goldsberry 12 ton 
| 
PROCESSING PLANT ’ 
Goldsberry 24 ton Tandem Semi 
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Improves Customer Service 
and Increases Your Profits 


with the. 


Instant Screen Change | 


“MASTER” HAMMERMILL 


55.to 140 


You can give your custom-grinding 
customers faster service and more per- 
sonal attention with the remote screen 
change feature of the Jacobson “Mas- 
ter.” Your operator can select the de- 
sired granulation instantly, without 
stopping the mill . . . without leaving 
the service floor . . . and without cum- 
bersome contraptions. A simple push 
or pull on one of two control rods 
changes to a fine, medium or coarse 
grind. 


Satisfied Customers 
Are Repeat Customers 
and Refer Other 

| Prospects to You 


Additional Features Found Only in the Jacobson ““Master 
Separate Fan Motor: Monocast Base: Positive Air Control: 


Increases coarse grinding capacity; 
tends to eliminate chokeups; makes 
reversible rotation of grinder pos- 
sible. 


Reversible Rotation: 
Hammers and other moving parts 
wear evenly without turning; helps 
entire hammermill remain in better 
balance. 


Assures perfect alignment and rig- 
idity; minimizes destructive vibra- 
tion while providing smooth op- 
eration. 


Special Grind Feature: 


Convenient door permits 30 second 
conventional Jacobson screen 


change for special grinds. 
Write for Bulletin 1152 


Adequate supply of return air (nec- 
essary for full capacity) can be di- 
rected through grinding chamber or 
under screen. 


Recirculating Collector: 


75% of the air recirculates through 
hammermill; finely divided dust 
particles are reclaimed and power 
saved. 


Over 44 Years of Continuous Service to the Feed Industry 


JACOBSO 


MACHINE WORKS 


MINNEAPOLIS 14, MINNESOTA 
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HE birchwood was burning 
brightly in the big brick fire- 
place of the Hotel Manitou 
when Joe Brooks and his employees 
came out from the dining room. They 
had just had a wonderful steak din- 
ner, always provided by Joe Brooks 


Opportunity Knocks 


before a monthly employee training 
meeting. 

Because the night was bitter cold, 
the employees and Joe buttoned up 
their stormcoats, buckled their 
galoshes, pulled hat brims down low 
and bucked into the swirling snow 


Hil Hilt 


BROOKS 


outdoors. “I’m not going to light this 
15¢ cigar," Milt yelled, “until I get to 
the mill. I don’t want it blown into a 
snowdrift.” 

All the men had bright red cheeks 
when they got to the mill, three 
blocks from the hotel. The big retail 


how to 


program your business and 
keep your brand ahead of competition... 


a 


How do some feed manufacturers, with no 
more people or facilities than you have, con- 
sistently manage to keep their feeds up to 
date, always a step ahead of the crowd? 

They have the same knotty problems as you 
have—keeping informed about new nutritional 
discoveries, evaluating and applying current 
research data, constantly making vital decisions 
on formulas and fortification matters, working 
amid the confusion of numerous conflicting 
claims and recommendations of “experts”, and 
solving countless related problems, each of 
which requires informed judgment in a highly 
specialized field. 

How do they do it? The answer is simple— 
and its no secret. They program their business. 


Dawe’s Laboratories offers you a systematic 
plan of keeping your feeds up to date through 
the use of Vitamelk. Dawe’s specialists work 
with you every step of the way—from over-all 
planning of a complete nutritional program 
for your exclusive use, to such day-to-day jobs 
as laboratory analysis of ingredients and the 


preparation of registration tags. Their interest 
and assistance are continuous and without extra 
cost. In effect, you add the staff and facilities 
of one of the world’s foremost nutritional 
organizations to your own business! 

Take advantage of these essential services 
by fortifying your feeds with Dawe’s Vitamelk. 
This modern, comprehensive fortifier gives 
you the additional benefits of complete, single 
package fortification ...simplifies buying, stor 
ing and manufacturing . . . assures up-to-date, 
practical fortification for each class of livestock 


and poultry feed. 
x ® 


Let Dawe’s explain in detail how you can 
program your business the Vitamelk way and 
keep your brand ahead of competition. Com- 
plete information about the Vitamelk Program 
sent free on request. 

Write Dawe’s Laboratories, Inc., 4800 South 
Richmond Street, Dept. FS-24, Chicago 32, 
Illinois. 

Distributors for Belgium: Comptoir Anversois 
d’Importation, “COMANIMA” 13, Courte rue 
des Claires, Antwerp, Belgium. 
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store division was pleasingly warm, 
and off came the stormcoats and 
golashes, and the cigars were quickly 
lighted. 

“Someday,” Milt said. “I’m gonna 
have a business in the North and one 
in the South. In the winter I'll head 
south and clip coupons in Florida and 
in the summer I'll come north and 
loaf at some cool Minnesota lake.” 

“Huh!” snorted Pop. “People like 
you are babies. First time there’s a 
little cold weather, they pack their 
bags and hike South. This is healthy 
weather up North. The real he men 
stay up here and fight it out.” 

“Hey,” put in Joe Brooks, “let’s 
save some of that mental energy for 
this training meeting. How can we 
become better salesmen and get more 
sales for this little old feed business? 
That's why I treat you to those steak 
dinners, me buckos.” 

The employees quieted down and 
turned their faces toward Joe who 
sat with a trousered leg slung over 
the corner of a long counter. 

“When a fellow looks out into that 
storm, he doesn’t feel much like try- 
ing to sell baby chicks,” Joe said, “but 
let us not forget, boys, that seasonal 
planning is done months ahead of the 
time. Christmas cards are printed in 
summer and Easter bunnies are made 
in fall. That’s the way the world goes. 
And it pays to be early in this mer- 
chandising business.” 

Pop Henley nodded agreement. He 
shot a look at Milt. “Business—that’s 
what I like to talk about,” he said. 
“Not that other silly stuff.” 

Milt only grinned wisely. 

“The past year has been very profit- 
able for efficient poultrymen,” Joe 
pointed out. “It’s been one of the best 
in recent years, That means that most 
of those poultry raisers are going to 
make quite an outlay for the 1954 
poultry program. They'll be buying 
plenty of good chicks, feeds, equip- 
ment and remedies. How much they’ll 
buy depends on us.” 

“You mean we have to stress the 
past successful season and the likeli- 
hood of another good one?” asked 
Butterball. 

Joe nodded. “And here’s another 


(Continued on page 16) 


Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 
FIVE PLANTS 


IN 
FULL PRODUCTION 


The Worlds Choscest 
FEED 


FISH MEAL 
DICALCIUM PHOSPHATE 
BONE MEAL 
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Analytical reagent grade 


to supply 0.4% 
phesphoses in feed. 


After Ten Weighed the Same 


BUT ONE COST LESS FEED! 


§ Coronet Defluorinated Phosphate provides valuable phosphorus at a 

e lower cost per unit, delivered, than other phosphatic mineral supplements. 
@: That means reduced feed manufacturing costs — higher profits. 

a High Phosphorus Availability — Tests were conducted by an eminent 

authority associated with the Lime Crest Research Laboratory, Newton, 

., on bone-building and weight-producing abilities of Coronet Deflu- 


Phosphate as compared with analytical reagent grade dicalcium 
ph te, the highest quality phosphatic mineral supplement known. As 


a res ese tests, he says: 
Coronet Defluorinated Phosphate is sup- 
plied in two grades to meet your feed 
supplement requirements: && 
17% P 14.5% P 
Grade e 
Phosphorus, ust as satisfactory a phosphorus supplement asi 
analytical reagent grade dicalcium phosphate, 
h 
Pavillable. especially when used to supply 0.4% of phos- 
in0.4% HCl | 16.87% min. 14.3% min. hcene 
Calcium 34.0% min. 34.0% min. 
Fluorine 0.17% max. 0.145% max. 


Thus, Coronet Defluorinated Phosphate compares favorably 
with the highest quality mineral supplement known. 


A DIVISION OF SMITH-DOUGLASS COMPANY, INCORPORATED 


Distributed by 
H. J. Baker & Bro. The Atlantic Supply Company 
600 Fifth Ave. 17 West Mount Royal Ave. 
New York 20, N. Y. Baltimore 1, Md. 
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Dairymen Trim Use of Formula 
Feed in Favor of Other Rations 


dairy cattle 
were fed a smaller portion of formula 
feeds in relation to other grains and 
concentrates in 1953 than they were 
in 1952, the U.S. Department of Agri- 
culture notes in its annual report on 
rations fed to milk cows. 

USDA statistics show that last year 
28.8% of the total concentrate ration 
fed to milk cows in herds kept by 
USDA dairy reporters was formula 
feed, In 1952, 30.3% of the U.S. dairy 
ration was made up of formula feeds. 

This decline of 1.5 percentage points 
marked a reversal in the uptrend in 
formula feed usage by dairymen 
which started in 1950 and reached 
its peak in 1952. The percentage of 
formula feeds used, however, re- 
mained above the level of all other 
years prior to 1952. (See accompany- 
ing table.) 

Gains in West 

The western region was the only 
one showing an expansion in the rela- 
tive amounts of formula feeds used 
in 1953 over 1952, Dairymen in these 
states on the average used 56.8% for- 
mula feeds in feeding their herds, 
compared with 51.6% the previous 
year. The biggest decline in the rate 
of formula feed usage was shown in 
south central region, where 38.8% of 
the dairy ration consisted of formula 
feed in 1953, compared with 43% 
the year before. 

As in the past, dairymen in the 
north Atlantic, south Atlantic and 
western areas were the heaviest users 
of formula feeds, contrasting with 
greater reliance placed on grains in 
the heavy grain-producing areas of 
the north central region. (See table 
on page 56.) 

The percentages of other principal 
components of the U.S. concentrate 
ration in 1953 were (1952 percentages 


CORPORATION 
OF AMERICA 


cONCENTRA TE 


in parentheses): Corn 33.5 (32.2), 
Oats 21.2 (22), barley 2.7 (2.9), wheat 
8 (1), cottonseed meal 1.5 (1,3), cot- 
tonseed .2 (.3), linseed oil meal 1.1 
(1), soybeans or soybean oil meal 


1.8 (1.5), gluten feed or meal .5 (A), 
millfeed 3.2 (3), miscellaneous 4.7 
(4.1). 


The USDA report also includes the 
following facts’ about dairy feeding 
last year: 

The total amount of grain and con- 
centrate fed to milk cows on U.S. 
farms in 1953 is estimated at 18,519,- 
000 tons. This is 6% above the 17,- 
527,000 tons consumed in 1952 but 


somewhat below the 1945 record. 
Some 16,780,000 tons, representing 
about 91% of the total, was fed to 


milk cows on farms selling milk or 


cream, and 1,739,000 tons or 9% was 
used on farms producing milk for 
home use only. Heavier use of grain 
and concentrates in 1953 was general 
over the country, with all regions 
showing increases in tonnage fed as 
compared with 1952. Increases were 
smallest in the West—2%—and larg- 
est in the west north central and 
south central regions—8 and 7%, re- 
spectively. 

Wisconsin again led all states in 
the amount of grain and concentrates 
fed with a total of 2,078,000 tons, an 
increase of 13% over the 1952 total. 
Other important states included New 
York with 1,348,000 tons; Minnesota, 
1,088,000 tons; Pennsylvania, 1,059,- 
000 and Iowa wih 1,009,000 tons. 


Grain and concentrates fed per 


milk cow on U.S. farms in 1953 were 
at the record high rate of 1,676 
pounds, 3% above 1952 and 2% above 
the previous high of 1,640 pounds set 
in 1949. Regionally, amounts fed per 
cow were above a year ago in all re- 
gions except the north Atlantic where 
there was a 1% decrease from a year 
ago. 

Grain and concentrate feeding as 
reported by dairy reporters on the 
first of each month was at a record 
high level through most of 1953. Feed- 
ing rates showed about the usual 
seasonal pattern in 1953, reaching a 
late winter peak, dropping to the usual 
seasonal low about July 1 and gradu- 
ally increasing through the rest of 
the year. 

In 1953, milk cows on farms selling 
milk or cream were fed an average 
of 30.7 lb. grain and concentrates per 
100 Ib. milk produced, slightly above 
the 1952 and 1942-51 average of 30.3 
lb. It took more grain to produce 100 
Ib. milk in the north central group 
of states in 1953 than in 1952, about 
the same amount in the south At- 


“How we moved 152 tons of feed 
at our Pillsbury Pancake Day’ 


We never dreamed—back in 1929—that we 
ever would sell 150 tons of feed in one day. 
But in 11 years with Pillsbury, we have built 
a real selling partnership. 

Together, we built a growing program of 
strong Pillsbury identification . . 
on-the-farm service .. . 
packaged selling events. 


By Galen Parrack, Mendon, 
Illinois, Pillsbury Feed Dealer... 
as told to Russell Malone 


. aggressive, 
plus a calendar of 


FOR ALL TYPES OF 
LIVESTOCK FEEDS 
POULTRY FEEDS 

DOG FOODS 


FINER QUALITY ¢ DELICIOUS 
TASTE © DEPENDABLE UNIFORMITY 


Over 1500 Feed Manufacturers Use 
Stoc-Joy "A-M" Flavoring and 
Palatability Control 


FLAVOR CORPORATION OF AMERICA 
3037 N. CLARK ST., CHICAGO 14, ILL. é 


1200 farmers jammed the school gymna- 
sium here in Mendon. We served Pills- 
bury pancakes, sausages and coffee. We 
gave free chicks. 


And here’s the pay-off. This Pillsbury 
Pancake Day alone produced these-results: 
sales—152 tons ...new customers—15! 


COLUMBIA SOFT PHOSPHATE 


U. 8, Dept. of ultare tests* indicate 
this phos te is us available as 
bone meal... yet it costs (per percent F ; 
of phosphorus) considerably less than 
one-half as much, ae 
*Journ. of A.O.A.0,, Feb,, 1945, 4 
Write for information and prices 
COLUMBIA PHOSPHATE Co. 


1007 Washington Ave. St. Louls 1, Mo. 


Every Good Feed 
Get your supplies from 
HENRY K. FAUST 


Successor to King Brothers & Co. 
The Bourse, Philadelphia 6, Pe. 


We delivered every order within 30 days. 
Our loaded truck, with its red, white and 
blue Pillsbury paint-job, is one of our I 


We wrote orders for 152 tons of Pillsbury Feeds . . . the biggest 
single day in our 25-year history! Veluable premiums with every 
feed purchase helped clinch extra sales. Order tables like this were 
busy all day long. 


best advertisements. 
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Yearly Data on U.S. Dairy Rations, 1944 to 1953 


Percentage of Tqtal Concentrate Ration Fed* 


Other 
-—-8mall grains— Oll seeds & oi! seed meals millfeeds 
: inf 

ear— 3 = E 

1944 . 30.6 18.4 4.5 3.3 2.0 6 1.8 3.3 7 4.3 26.9 3.6 
1945 30.8 20.4 4.0 2.1 2.0 4 1.2 3.1 6 4.9 26.7 3.8 
1946. 29.1 26.4 4.2 1.6 1.1 2 11 2.1 8 3.6 27.3 3.5 
1947 29.8 23.1 3.9 14 1.6 4 11 2.6 6 4.3 26.3 6.0 
1948 28.4 23.2 3.9 1.4 2.1 3 1.7 2.1 6 4.0 27.3 6.0 
1949 32.4 22.5 3.6 1.2 1.8 4 1.7 2.1 6 3.2 26.7 4.8 
1950 32.2 22.6 3.5 11 1.5 2 1.4 2.3 6 3.4 26.2 5.2 
1961 31.7 23.3 3.5 9 1.2 2 14 2.2 6 3.4 26.7 5.0 
CO ae 32.2 22.0 2.9 1.0 1.3 3 1.0 1.5 4 3.0 30.3 4.1 
2.7 8 1.5 2 11 1.8 5 3.2 28.8 4.7 
*Based on reports of rations fed on May 1 and Nov. 1. 


lantic and south central regions, but 
less in the north Atlantic and west- 
ern regions. 

Of the total grain and concen- 
trate rations fed by dairy reporters 
in 1953, 50.8% was grown on the 
farm where fed. This is about the 
same as the 50.6% home-grown in 


1952 but somewhat less than in other 
years since 1947. The heavy grain 
producing states in the north central 
region relied most heavily on home 
grown feeds in their dairy rations. 
Dairy reporters in the west north 
central and east north central re- 


gions produced 70 and 74%, respec- 


tively, of the grain and concentrate 
rations fed to milk cows in 1953. 
Home-grown feeds were much less 
important in the other regions, ac- 
counting for 32% in the south At- 
lantic, 30% in the south central, 27% 
4 the north Atlantic and 16% in the 
est. 


Values Decline 


The average value per 100 Ib. grain 
and concentrates fed to milk cows in 
dairy reporters’ herds in 1953 was 
$3.43, almost 9% below the 1952 av- 
erage but still the fifth highest year- 
ly average in over four decades of 
records. Concentrate ration values de- 
clined steadily from a 1953 high of 
$3.67 in January to a low of $3.19 
cwt. in November, then increased to 
$3.29 in December. The November, 
1953, value was the lowest for any 
month since November, 1950. 

Milk-feed price ratios in 1953 
stayed below 1952 until September 
when seasonal increases in milk 
prices in the face of the continued 
decline in feed costs raised the ratio. 


feed sale like this!" 


The Pillsbury 


Because Pillsbury adds 14 sales supports 
to your own local selling program 


. Complete line of top-quality feeds 


. Colorful point-of-sale material 


7. Resale help on the farm 
8. Fast delivery from near-by mills 


. Dealer building and truck identification 


. Franchised dealership 


. Strong radio and magazine adver- 


tising 
. Lecal merchandising and sales . 
support 


12. Outstanding, colorful bag design 
13. Local feeder meeting programs 
14. Special promotion for new dealers 


Ask your Pillsbury Feed salesman about the new “Pillsbury 
Wheel of Feeding Fortune” program for poultry! And find out how 
Pillsbury can help you grow bigger than ever in the feed business. 


Good dealers build better business with . 


BEST 


Pillsbury Mills, Inc., Feed and Soy Division, Clinton, Iowa + 


Los Angeles, Calif. 


Feeds and 
Concentrates 


+ Louisville, Ky. 
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The 1953 milk-feed price ratio of 
1.25 was over 2% below both the 
1952 and long-time (1932-51) average 
ratio. Throughout 1953, butterfat- 
feed price ratios were less favorable 
than milk-feed price ratios, with the 
annual average of 21.5 some 4% be- 
low the 1952 ratio and 9% below the 
long-time average. 

During the October-May, 1952-53, 
winter feeding season, milk .cows in 
dairy reporters’ herds were fed an 
average of 2.2 tons of hay—slightly 
below the previous winter but about 
in line with earlier years. Alfalfa hay 
made up about half of the hay fed 
and clover and lespedeza made up 
about one third of the total. Dairy- 
men relied principally on home-grown 
hay for feeding, purchasing only 14% 
of the hay fed during the. vinter feed- 
ing season. 

A gradual increase in silage feed- 
ing was indicated in 1953, with 1.9 
tons of silage per milk cow fed in 
the winter feeding period. Of the to- 
tal, 70% was corn silage, 21% grass 
silage and 4% sorghum silage. Over 
the past nine years there has been a 
rapid increase in the proportion of 
grass silage fed at the expense of 
corn and sorghum silage. 

In 1952-53 the proportion of grass 
silage was double that in the 1950-51 
season and five times as much as in 
the winter of 1947-48. 


Poor Grazing 

In 1953 pastures provided milk 
cows the poorest grazing for any year 
since 1939, but drouth conditions did 
not approach the extent or severity of 
those in the middle 30's, The condi- 
tion of pastures during the April-Oc- 
tober season averaged 75.4% of nor- 
mal, down 4 percentage points from 
1952 and 7 points from the average. 

Among individual states, seasonal 
average pasture conditions in 1953 
ranged from the high of 90% of nor- 
mal in Washington to a low of 51% 
in Missouri. Pastures in only 13 
states provided average or better 
grazing during the 1953 season. In 
addition to Missouri, states where 
pastures were hardest hit by drouth 
included Virginia, West Virginia, 
North Carolina, Kansas and New 
Mexico, On the other hand, in the 
northern belt of states including 
Minnesota, the Dakotas, Montana, 
Washington and Oregon, pasture con- 
ditions averaged from 85 to 90% of 
normal, appreciably above average. 


in Your Pig and Hog Feeds? 


inicro 

NGINEERE 
FOR SAFE COMPLETE 

DISTRIBUTION 
Not Only in Every Bag 
But in Every Spoonful 


= of Your Feeds! © 


SWINEX CONTAINS 

VITAMIN AND 

ANTIBIOTIC FEED 
SUPPLEMENT 


Plant ond Offices Midwest West Coes! Division 
WAUKEGAN, De: Mone: lows 
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Joe Brooks 


(Continued from page 12) 


thing to remember: the average 
farmer accepts poultry feeds more 
than he accepts dairy or hog feeds. 
Surveys have shown that. Up to 70% 
of farmers interviewed in some sur- 
veys say they buy and use formula 
poultry feed more or less regularly. 
A much smaller percentage use 
formula dairy and hog feeds.” 

“So,” concluded Smiley Johnson, “it 
is good sales psychology to try to 
sell the merchandise which has the 
least sales resistance since most 
farmers have need of this merchan- 
dise.” 

Once more Joe nodded. “Let’s put 
a lot of emphasis on the poultry pro- 
gram. I thought we could bone up on 
a good poultry feeding program, erect 
a cross section henhouse and show 
equipment, rig up ventilation units, 
spread out some litter, get up poultry 
remedy display, etc. We want to 
really make farmers conscious of the 
poultry program. And we'll advertise 
heavily.” 

Smiley’s eyes brightened with an 
idea, “Joe, I could easily make a 
wooden cutout of a big baby chick 
and put it atop one of our trucks. I 
could letter on this chick, ‘Time to 
Buy Baby Chicks at Brooks.’ Believe 
me, farmers would see that sign as 
that truck goes along the country 
roads. If you like the idea we could 
rig up signs like that on the other 
trucks, too.” 

“Good!” smiled Joe. “That would 
be a constant reminder to farmers 
that now’s the time to buy chicks and 
supplies.” 

“If you like the chick wooden sign 
display idea,” Butterball said, “why 
can’t Smiley make a coupie extra 
signs and we can stick them up on 
the loading platform wal] and the 
warehouse? Then we'll hit many 
farmers with the suggestion—more 
than once.” 


Hs 


CANADA 


builds ever-increasing sales. 


season of the year. 


P. 0. BOX 399 


Brand CONVENIENCE saves 
time through pallet handling of sturdy, 
compact bales. Saves space, too. 

OCANADA Brand QUALITY promotes cus- 


tomer confidence and satisfaction 


CANADA Brand SERVICE assures that 
ordérs are despatched promptly at any 


CANADIAN 
| PEAT SALES Ltd. 


New Westminster B. C., Canada 


“Sure, why not?” declared Joe. 
“Continuity of impression is what 
counts in advertising. I like that idea, 
Butterball.” 

Pop puffed hard on his cigar. “In 
our newspaper ads let’s stress the 
fact that a good quality chick costs 
around 20¢ while last year a good 
laying hen returned a profit of be- 
tween $3.75 to $5.75 to poultry rais- 
ers. The profit is there if the farmer 
is willing to earn it.” 

“Good sales facts, Pop,” commented 
Joe. “You boys are beginning to get 
the idea. When we walk into a gro- 
cery store at Thanksgiving or Christ- 
mas, we never miss out knowing 
what season it is, because those 
grocers are profitably pushing all 
foods that can be used for seasons 
like that. I would like to exploit the 
chick raising season the same way.” 

“Are we gonna give away some 
free chicks this year, like we did 
last?” inquired Windy Kramer. 

“Sure,” Joe said. “I thought I 
would save that idea until mid-March 
to hurry up the laggards into making 
up their minds. But I want to get the 
full price, quality customer orders 
first. I will make up a three page 
mimeograph bulletin on how to sell 
chicks and equipment, and each of 
you will get a copy. Read it slowly 
a number of times. Keep it handy, 
and reread at least once a week. 
Then you'll be ready to suggest plus 
items to folks who buy chicks. That 
way we'll boost sales, too.” 

“That won't be hard for me,” Milt 
said. “I’ve got chicks in my mind 
all year long anyway. What's a few 
more at this time of year?” And 
he looked slyly at Pop whose face 
was slowly showing signs of extreme 
exasperation again. 

But Pop did not explode. All he 
did was to send’a thick stream of 
Copenhagen juice shooting into the 
chaw box that sounded a great deal 
like a box of mashed raspberries 
being thrown against a stone wall. 
And Milt got the idea without ask- 
ing for a detailed explanation. 


PROFITS 


BUILD 
RE-“PEAT” 
SALES 


Once you sell « custo- 
mer CANADA Brand 
peat moss he will want 
no other kind of litter. 


@ Lasts Longer 

®@ Absorbs more 

Saves Time 

Keeps flocks healthier 
@ Makes valuable 


OCANADA Brand PACKAGING in poly- 
ethylene-lined bags prevents loss from 
package deterioration in storage. 
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THOMPSON-HAYWARD 


This startling new all-rayon 
bag . . . Bemis BEMARON .. . opens a 
whole new field of use for bags for 
home sewing. There’s nothing else like 
it. Its silky sheen and soft, smooth 


texture make it ideal for blouses, 
dresses, underwear, slips and scarves. 
It launders perfectly. And it’s super- 
absorbent . . . wonderful for towels. 


BEMARON comes in four beautiful 
pastel shades — pink, blue, green and 
yellow — as well as white. 


Bemis BEMARON is stronger, weight 
for weight, than cotton fabric. Yo 
brand can be billboarded on Bemis 
Band-Label, or printed on the bag 
with special Bemis Lustre Inks. 
BEMARON is a Bemis exclusive. You'll 
want to get on the bandwagon early. 
Get the complete story from your 
Bemis Man. 
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RECOMMENDATIONS FOR PREVENTION, TREATMENT OF DISEASES 


(based on a high level feed containing 100 grams per ton of Terramycin) 


HOGS: 


CALVES: 


Infectious Diarrhea (Scours, Necro) 


Prevention: 
Feed with 2 parts normal pig starter or other suitable 
feed ingredient continuously from first day of age, until 
marketing or past the time infectious diarrhea is to be 
considered a hazard (or 6 to 10 days at times of stress 
such as vaccination, extreme high temperatures, moving). 


Treatment: 
Feed undiluted from the first signs of an outbreak. 
Continue for one week to 10 days. 


Infectious Diarrhea (Scours) 
Prevention: 

Feed diluted with 2 parts per weight of normal calf 
feed continuously from the first day of feeding after 
weaning from colostrum until 8 weeks or until hazard 
of infectious diarrhea is past. In some cases infectious 
diarrhea may occur while animals are still receiving 
colostrum. In these cases a more concentrated medica- 
tion should be employed during this period. 


Treatment: 
Feed undiluted from first sign of outbreak. Feed for one 
week. By this time symptoms should be relieved. Feed 
for two additional weeks at prevention level. If animals 
are off feed a more concentrated medication should 
be employed. 


Infectious Scours 


Treatment: 
Feed undiluted from first sign of outbreak. 
Infectious Enteritis 


Treatment: 
Feed undiluted from first sign of outbreak. 


POULTRY: BLUE COMB (Mud Fever, Non-S c 
Enteritis), CHRONIC RESPIRATORY 
DISEASE, HEXAMITIASIS. 


Fest a. of al poultry feed contin 
with one part norm co u- 
ously (or for 5 to 10 days at t serge Plot such as 
vaccination, extreme high temperatures, moving), as 
an aid in the prevention of these diseases. 


Treatment: 
Feed undiluted for 1 week from first signs of an out- 
break. By thie time recovery should be noted. For 
the next two weeks feed at prevention level. 


CHRONIC RESPIRATORY DISEASE 
For stimulation of appetite and maintenance of nor- 
mal weight gains and as an aid in reducing mortalit, 
from Chronic Respiratory Disease, f undiluted 
continuously from first signs of an outbreak. 


HEXAMITIASIS 

pest. apitietes continuously from first signs of out- 
reak. 

*For treatment of poulég under 4 weeks of age and 

severe outbreaks, treatment for 2 or 3 days at higher 

levels with a more concentrated source of Terramycin, 

such as drinking water treatment, may be desirable. 


CAUTION: Successful treatment depends upon correct diagnosis and 
early medication. If diagnosis is in doubt A ETERINARIAN OR 
A POULTRY PATHOLOGIST SHOULD BE CONSULTED. Ani- 
mals and poultry suffering from the above mentioned conditions should 
respond to treatment in four to five days. 

If birds are badly off feed, it is desirable to force feed and if possible 
use @ more concentrated source of Terramycin such as drinking water 


treatment. 
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Build Extra Tonnage With Feeds Containing 


High Levels of 


This idea can build your tonnage and help your 
feeders, too. When feeders report heavy scouring 
in pigs and hogs, or in calves and lambs, too, sug- 
gest a special feed containing high levels of Ter- 
ramycin to fight disease. 

These high level feeds contain wonder-working 
Terramycin at 100 grams per ton or more com- 
pared to usual nutritional levels of only 5 to 20 


grams per ton. 


At these high levels, Terramycin 
fights disease as well as stimulates 
growth. It helps control Infectious 
Scours, Infectious Diarrhea in pigs, 
hogs, calves and lambs. 

It helps keep chickens and turkeys 
eating, helps maintain normal 


myc 


weight gains, aids in reducing mor- 
tality from CRD (Air Sac) or Infec- 
tious Sinusitis. And it helps stop 
losses, saves egg production during | 
attacks of Hexamitiasis, Blue Comb, 
Mud Fever or Pullet Disease. 


Tell your sales people about these new feeds con- 
taining high levels of Terramycin. Point out that 
feeding is the easy, natural way for feeders to 
head off or control many common diseases. And 
when necessary to prevent reinfection, be sure to 
suggest use of high-level Terramycin feeds all the 
way to market. 

For full information on feeds containing high 
levels of Terramycin, see your Pfizer man now or 
write, wire or phone the nearest Pfizer office today. 


Chas. Pfizer & Co., Inc. 
630 Flushing Ave. 425 N. Michigan Ave. 1600 16th St. 
Brooklyn 6, New York Chicago 11, Illinois San Francisco 3, California 


World's Largest Producer of Antibiotics 
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This reader service 


No. 2822—Seed 
Treater 

A machine which is said to utilize 
a new method of seed treatment by 
chemicals for insects and fungicide 
control has been made by a canning 
company in collaboration with engi- 
neers from the O. W. Kromer Co. 
This method of seed treatment is 
said to correct the problem of lumpy, 
spotty coating which interfered with 


mechanical planting and did not give 
complete protection. The machine's 
trade name is the Kromer Even-Coat 
Seed Treater. A thin, uniform coat of 
powdered or liquid chemical can be 
applied to all seeds regardless of size 
or irregularity, the company claims. 
Complete information may be ob- 
tained by checking No. 2822 on the 
coupon and mailing it. 


Worth looking Into 


New Products 
New Services 
New Literature 


ennounces the development of new and improved 
products, new services and new litereture offered by manufacturers and swpbliers 
Cleims made in this department are those of the firm concerned. Use the eccom- 
penying coupon to obtain the desired information. — 


Send me information on the items marked: 


No. 28090—Minerals 


“Changes in the Mineral Picture” 
is the title of a reprint offered by 
Limestone Products Corporation of 
America. The article discusses three 
developments of interest to the feed 
manufacturer: viz., removal of re- 
strictions on the use of cobalt; the 
increase in supply of phosphates for 
animal feeds and the high quality 
of today’s defluorinated phosphates; 
and a new development in formulat- 
ing trace-mineral pre-mixes. This lat- 
ter pertains to the use of compounds 
of iron, manganese, copper and cobalt 
that are not soluble in water but 
are soluble in the gastric juice of 
animals. Since they are not soluble 
in water, they are far less likely to 
cause oxidative destruction of the 
fat-soluble vitamins A, D, and E than 
are trace-mineral pre-mixes contain- 
ing water soluble compounds, the 
article explains. Since they are solu- 
ble in gastric juice, they are avail- 


able to animals, it is claimed. A lim- 
ited supply of reprints of this arti- 
cle is available. For a copy check 


No. 2809 on the coupon and mail it 
to this magazine. 


No. 2813—Bag Closer 
Products 


The Dave Fischbein Co., manufac- 
turer of the Fischbein portable bag 
closer, has announced three new 
products specially prepared for the 
proper maintenance of its bag clos- 
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ing machine. The first is a lubricating 
oil to lubricate all parts of the 
company’s bag closer. This oil also 
flushes out abrasive dirt and dust 
that accumulate on parts. Also 
available is a cleaning solvent that 
was developed to clean food mechan- 
ism parts. It washes out all abrasive 
and harmful dirt. The third product 
is a thread lubricant which is used 
when closing treated, water-proofed 
or specially processed paper or tex- 
tile bags with the bag closer. This 
product saturates an entire cone of 
thread in a few seconds, the com- 
pany states. For more information 
check No. 2813 on the coupon and 
mail to this magazine, 


No. 2833—Manlift 


A new manilift, said to be the first 
of aluminum construction—has been 
developed by the Strong-Scott Manu- 
facturing Co. Foot pedal controlled 
brakes stop the car quickly and 
easily during normal operation, it 
is claimed. Dual safety brakes on top 
of the car instantly halt the lift in 
case the counterweight should drop 


or its cable break. Solid panels on 
two sides protect the operator against 
injury. The two open sides are 
equipped with special safety gates 
which can be lowered across the 
openings when the lift is in use. 
Further details about the manlift can 
be obtained by checking No, 2833 on 
the coupon and mailing it to this 
magazine. 


No. 6002—Power 
Seoop 


Jeffrey Mfg. Co. has issued a recent 
bulletin on its automatic power scoop 
designed for one-man operation in un- 
loading bulk materials from box cars. 
Features of the scoop include a “dead 
man” switch lever on the handle grip; 
a free-wheeling clutch and other 
safety factors. Complete details, with 
illustrative material, are available by 
checking No. 6002 on the coupon. 


No. 2821—Catalog 


The Standard Metal Manufacturing 
Co. announces a new catalog, No. 
100, is now available to all dealers 
and users of elevating and conveying 
equipment. This 12-page catalog illus- 
trates and gives all pertinent data 
and prices on the company’s line of 
steel elevator buckets. It is available 
without charge by checking No. 2821 
and dropping the coupon in the mail. 


No. 2812—Molasses 
Mixer 


A new Kelly Duplex molasses mix- 
er, with twin paddle rotor, has been 
added by the Duplex Mill & Manu- 
facturing Co. The company says the 
mixer assures the addition of molas- 
ses in the right proportion, even mix- 
ing without balling or lumping and 
practically eliminates all cleaning. 


Used in conjunction with two feed 
mixers, it gives a continuous flow of 
private brand or custom mixed sweet 
feeds, the firm claims. While a batch 
from one mixer is being processed, 
the second mixer may prepare a new 
batch. Furnished with a 7% hp. 
motor, a one h.p. conveyor motor and 
a two h.p. molasses pump, the mixer 
requires a minimum amount of space. 
For full information check No. 2812' 
on the coupon and mail it to this 
magazine. 


No. 28314—Feed 


Product 


A new feed product being sold by 
the New Century Co. has been an- 
nounced. The new product is sold 
under the trade name, Brew-Molass, 
and is now ready for distribution to 
the feed trade. It combines brewers’ 
grains and molasses and is in a dry 
form. The company has marketed a 
similar wet product of this type 
for many years. The new product is 
being offered in 50 lb. paper bags. Its 
drying and blending process enables 
the firm to offer this new product, 
which carries a protein content of 
about 15%, ideal for beef cattle feed- 
ing, mixing dairy rations and general 
feed mixing, the company states. For 
more information check No. 2814 on 
the coupon and mail it to this maga- 
zine. 


No. 2818—Fork 
Truck Folder 


A 2,000 Ib. capacity fork truck, 
designed for fast tiering and avail- 
able in two models, is described in a 
new four-page folder issued by the 
Elwell-Parker Electric Co. The truck, 
known as the F-26T, has one model 
with a 68 in. lift especially adapted 
for freight car and truck loading. 
The other model has an 83 in. lift 
and is designed for high tiering where 
head room is unrestricted. The 68 
in. model is equipped with a com- 
pound lift type cylinder which gives 
50 in. of lift before the overal! height 
is increased. The other model uses 
a simplex lift cylinder providing 17 
in. of initial lift. Its telescoping fea- 
ture will raise a load to a total height 
of 130 in. Both models are battery 
powered. The operator rides in a sit- 
ting position. Two-wheel caster-type 
steering is used to absorb shocks and 
provide maximum angle turning. 
Copies of the folder are available by 
checking No. 2818 on the coupon and 


mailing it. 


No. 2832—Pre-Mixes 


A pocket-size, four-page pamphlet, 
showing the composition of standard 
Lime Crest trace-mineral pre-mixes, 
has been issued by the manufacturer, 
Limestone Products Corporation of 
America. The pamphlet summarizes 
the advantages of the firm’s new 
trace-mineral pre-mixes, which con- 
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More Information... 


You will find it simple to obtain 
additional information about the new 
products, new services and new litera- 
ture described in the Worth Looking 
4 department. Here’s all you have 
to do: 

(1) Clip out the entire coupon and 
return address card in the lower out- 
side corner of this page. * 

(2) Circle the number of the item 
on which you desire more informa- 
tion. Fill in your name, your com- 
pany’s name and your address. 

(3) Fold the clip-out over double, 
with the return address portion on 
the outside. 

(4) Fasten the two edges together 
with a staple, cellophane tape or glu2, 
whichever is handiest. 

(5) Drop in any mailbox. 

That's all you do. We'll pay the 
postage. 

You can, of course, use your own 
envelope or paste the coupon on the 
back of a government postcard if you 
prefer. 

Whichever way you use, be assured 
we'll see to it that you get the addi- 
tional information you want quickly. 


—The Editors 


tain compounds of manganese, iron, 
copper and cobalt that are not sol- 
uble in water, and, hence are claimed 
to have improved compatibility with 
the fat-soluble vitamins. A table in 
the pamphlet also gives the “parts- 
per-million” which each trace miner- 
al adds to the feed when used at 
minimum recommended levels. Copies 
of the new pamphlet may be obtained 
‘by checking No. 2832 on the coupon 
and mailing it to the address pro- 
vided. 


No. .2820—Seale 
Feeders 


Applications of Merchen continu- 
ous weighing equipment are de- 
scribed in a booklet recently pub- 
lished by Wallace & Tiernan Co., 
manufacturer of Merchen scale feed- 
ers and meters. Flow diagrams, de- 
scription and features of those two 
equipment items are given, illustrat- 
ed with pictures of typical installa- 
tions. Copies of the booklet may be 
obtained by circling No. 2820 on the 
accompanying coupon and forward- 
ing it to this publication. 


No. 2838—Baler 


A family-size power take-off baler 
has been announced by the New Hol- 
land Machine Co. The firm states 
that the machine is designed par- 
ticularly for farmers growing small 
acreages of hay who want a machine 
with high capacity. Called the model 
66, the baler, is capable of making 
up to six bales a minute, or seven 
tons an hour, is is claimed. An over- 


running clutch and slip clutch on the 
p.t.o. unit enables farmers to shift 
gears up or down to meet changing 
windrow conditions without choking 
or stalling the tractor. The clutch 
feature, plus the pre-compression sys- 
tem of baling used in the engine 
model “66,” makes power take-off 
baling practical, say company en- 
gineers. Check No. 2838 on the cou- 
pon to receive additiona] information. 


No. 2834—Feeder 


A poultry grit feeder, marketed 
under the trade name, Stonemo self 
feeder, is now being manufactured 
and marketed by the Stone Mountain 
Grit Co. The feeder is made of steel 
tubing and galvanized metal. It con- 
sists of three parts—legs, bag plat- 
form, and steel pan. These units have 
been shaped, drilled and punched for 
easy assembly. A metal frame 23 in. 
high supports a bag of grits (25, 50 or 


80 Ib. size) over the center of the 
feeding pan. This feeding pan is 2 
in. in depth and 16 in. square, The 
feeder weighs 7% lb. The feeder pro- 
vides 5 ft. of feeding space for poul- 
try. By adjusting the height of the 
pan the feeder may be used for any 
size of poultry from baby chicks to 
turkeys. Holes in the legs are spaced 
at 2% in. intervals to regulate the 
platform and grit pan correctly. For 
information about prices and sales 
arrangements check No. 2834 on the 
coupon and drop it in the mail. 


No. 2819—Molasses 
Concentrate 


Central Feed & Grain Co. has in- 
troduced a new molasses concentrate 
called Dehymolass. Officials of the 
firm indicate that the product will 
fit well into an economical livestock 
feeding program. While molasses is 
recognized as an important ingredi- 
ent in livestock feed, the problem of 
handling it readily in various formu- 
las long has been experienced, it is 
stated. The product is a mixture of 
blended grains or grain products such 
as corn, sorghums, shorts and wheat 
which are scientifically permeated 
with blackstrap molasses. It contains 
80% molasses, but the dehydration 
of the product makes it available 
in a form which can be readily mixed 
with other ingredients, it is claimed. 
The manufacturer reports that the 
product contains no high fibre filler, 
ground corn cobs, mill screenings or 
other like items. It is easy to pour 
into a mixture and can be measured 
accurately. It will not become gummy 
in the summer or cake up in cold 
weather. It is packed in 50 Ib. mois- 
ture-proof bags or in bulk. Samples 
of Dehymolass and a descriptive fold- 
er may be obtained by circling No. 
2819 and mailing the coupon to Feed- 
stuffs. 


No. 2826—Milk 


Replacer 


A new, pelleted sow’s milk re- 
placer, formulated by the Western 
Condensing Co., is now on the mar- 
ket. The product, known as Peebles’ 
Pig Fare pellets contains 80% milk 
nutrients, plus antibiotics, vitamins 
and fat. In test feeding, the company 
said it was successful for both emer- 
gency feeding and as a supplement 
to sow’s milk. Company officials say 
the pellets are unusually palatable 
and attractive to baby pigs. The pel- 
lets ease creep feeding because they 
are not affected by freezing or damp 
weather and they flow freely in self- 
feeders, it is claimed. For more in- 
formation check No. 2826 on the cou- 
pon and mail it to Feedstuffs. 
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SURE PROFITS 


FOR POULTRY 


Pilot Brand Oyster Shell is not only a necessity but one 
of the most profitable materials a poultryman can use. 
Its cost to him is about Sc per hen per year. In egg pro- 
duction alone, with Pilot Brand, the records show the 
increase is more than 30 eggs per year. 

Wherever there is a flock of chickens anywhere Pilot 
Brand Oyster Shell is needed—a necessary item in every 
feed store. Profitable for the store as well as for its cus- 
tomers; never an expense. 


There is no adequate substitute for Pilot Brand. 


OYSTER SHELL PRODUCTS CORP. 


New Rochelle, N. Y. St. Louls, Mo. 
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Experienced Feed Makers Specify 


at 


TRACE MINERAL 
PREMIXES 


Backed By — 

° Leadership Research 
e Quality Control 

P \ e Outstanding Facilities 
) e Quick Service 


Write for 

NEW DATA BULLETIN 
Packed with latest information on 
trace minerals in building mod- 
ern Poultry, Swine and Cattle 


Remember, too, ‘““CCC”’ 
can,supply your most 
exacting need for CAL- 
CIUM of all kinds...as well 
as FARM-CAL (Barnlime) 
for Farms and Gardens. 


WRITE, WIRE OR PHONE 


Calcium Carbonate Company 


“Pioneer Producers of Trace Elements Products” 


222 WEST ADAMS STREET ¢ CHICAGO 6, ILLINOIS 
825 WOODMEN OF THE WORLD BLDG.. OMAHA, NEBRASKA * BOX 409, CARTHAGE. MISSOURI 


SERVICE AT NO 


PERSONAL EXTR 


WALSH GRAIN 


1002 FLOUR EXCHANGE, MINNEAPOLI 


Why they buy 
NEFF & FRY 
Storage Bins 


In the photograph you see how the di- 
agonal-ended staves of a Neff & Fry 
Storage Bin are laid up, They are 
grooved and beaded to jock together. 
Each course is encircled with as many 
galvanized steel rods as needed to 
withstand the thrust of the load. 

Our bins (often termed silos or 
tanks) are used by scores of America’s 
leading companies for handling more 
than 80 kinds of flowable bulk mate- 
rials; notably, cement, cgal, clay, grain, 
gravel, ore, sand, wood chips. 


The reasons: 


Formed under tremendous hydrau- 
lic pressure, the staves are rocklike in 
strength and density. They do not 
spall, rust, or burn. 

Since the walls are only 244” thick, 
the bins have great capacity in rela- 
tion to outside diameter; no wasted 
ground area, 

Despite the thin walls, the structures 
have sufficient load-bearing ability to 
carry heavy superstructures without ad- 
ditional supports. 


Our wide experience enables us to 
make valuable suggestions regarding 
materials handling systems and equip- 
ment. 

If you want torinvest a few minutes 
in mighty profitable reading, ask for our 


folder, “Bins with the Strength of 


Pillars.” 


THE NEFF & FRY CO. 
220 Elm St., Camden, Ohio 


Charles Y. Roberts L. W. Laughlin 


VITALITY MILLS APPOINTMENTS—A number of new personnel, as well 
as some promotions among permanent employees, were announced in a recent 
reorganization of Vitality Mills, Inc., Chicago. L. W. Laughlin was promoted 
from a district sales manager for Vitality dog foods to take charge of the 
entire Vitality dog food department. Charles Y. Roberts, graduate of Iowa 
State College with a master’s degree in animal nutrition, has been placed in 
charge of the nutrition department. Vitality Mills produces and distributes a 
complete line of poultry, livestock and dog feeds on a national basis. Ray N. 
Ammon, whose picture appeared in Jan. 9 Feedstuffs (page 4), is the new 
president of Vitality, succeeding Harvey 8. Austrian, who was elevated from 
the presidency to chairman of the board. 8S. E. Geasey was appointed manager 
of the company. 


Versted, Northrup King & Co., Moor- 
head, Minn., secretary-treasurer. Di- 
rectors are: G. F. Will, Jr., Oscar H. 
Will Seed Co., Bismarck; Clarence 
Sande, Agsco Seeds, Inc., Grand 
Forks; John Gunkelman, R. F. Gun- 
kelman & Sons, Fargo, and George 
Pierson, Farmers Union Grain & 
Seed Co., Minot, outgoing president. 


NORTH DAKOTA ELECTION 


FARGO, N.D.—L. A. Jensen, New- 
day Seedsmen, Inc., Fargo, N.D., has 
been elected president of the North 
Dakota Seed Trade Assn. Others 
elected at the recent meeting here 
were George Sauer, Peavey Seed 
House, Bismarck, vice president; Don 


EXACT WEIGHT High-Speed 
Low - platform Feed Scale 


Speeds manual sacking or check- 
weighing of feedstuffs two ways— 
short lever fall and controlled 
travel bring indicator to res; 
quickly, and magnified indication 
makes possible an accurate read- 
ing ata glance. Tower is set at 
a 30-degree angle and revolves 
to any reading position. Weigh- 
ing platform is only 64 inches 
from floor—minimizes lifting of 
containers. Open construction 
permits easy cleaning. Weighs 
accurately in out-of-level posi- 
tion. Write for com- 
plete details on Mod- 
el 1120. 


Better quality control ol 63 


Better cost contro! 


THE EXACT WEIGHT SCALE COMPANY 


908 W. Fifth Avenue, Columbus 8, Ohio 
2920 Bloor St. W., Toronto 18, Canada 
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MAKE 


USE NEW 


BO-DEE 


‘DRY 


MINERAL STABLE VITAMIN D, 


The most revolutionary development in the past 16 

years. The only Mineral Stable D with a history of 2 

years’ research with mixtures containing ground lime- 

stone, steamed bone-meal, calcium phosphate, magne- : 
sium sulfate, ferrous sulfate, copper sulfate, manganese 

sulfate, cobalt sulfate, iodized sodium chloride. 


HERE'S HOW TO MAKE A FULL TON OF FRESH DRY D 


with the usual 10% margin of safety! First . . . you simply put 
2,000 pounds of carrier (soybean meal, corn meal, etc.) in your 
mixer. Second . . . you add the contents of one hermetically 
sealed tin (16% pounds) of BO-DEE (Mineral) STABLE VITAMIN D; 
powder to the carrier. Then, mix until homogeneous. (Time 

varies with equipment—usually about 20 minutes.) Finally, you 
sack in the usual manner, affixing identification tags which are 
furnished free with each tin, upon request. 


WHAT IS BO-DEE Mineral STABLE VITAMIN D3? 


It's a free-flowing powder, guardnteed to be stable in the 

presence of most minerals for o period of 6 months. And remember 
this! When you make your own DRY D, you insure the quality of 

your product from start to finish—and, more important, you save up to 
$100.00 per ton! . . . with the usual 10% margin of safety! 


Product of N. V. PHILIPS-ROXANE—The Netherlands. 


‘ 


THE BOWMAN GROUP New York ts. 
220 E. 42nd %. 120 East Third Street 
Slew York 17,6. Charlotte, N. C. 
George O. Adams Vitamin Heodquorters, inc. 
147 Wallece Avenue 1097 Marengo Avenve 
Buffalo, New York Pasadena 5, Calif. 
Arch Seles Compony 4. M. Trading Corporation 
406 East 47th Ave. 111 West Jockson Bivd. 
Denver, Colorede Chicage, lilinois 


PERCENT VITAMIN D Chort #1 


FFECT OF MINERALS ON STABIL a 
ORDINARY VITAMIN. D3 


Bo-Dee Mineral Stable D3 with 
Minerals 


Regular Dry D3 in same Mineral 
a Mixture as above 


2 4 0 
TIME IN MONTHS 
Above chart shows rapid and complete 
deterioration of Vitamin D3 in a mixture 
of customarily used feed minerals. 9 
parts minerals to | part Vitamin D in 
cereal carrier. 


Send for technical descriptive booklet. 


BOWMAN FEED PRODUCTS, 


HOLLAND, MICHIGAN 


Lockwood Nutrition Service, Inc. Patten Kindstrom Ce. 


177 Milk Street 4186 Fleur Exchange 
Boston, Mass. Minneapolis, Minn. 

A, McClelland Co, Frank Seitz Seles Co. 
Owight Building 1510 31st Street 

Kensas City, Missourl Des Moines, lowe 

1. H. Mester & Co, Grady J. Parkersen & Co. 
16 South Water Street 966 Howell Street 
Philadelphia, Po, Texes 
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Special Service for the Southwest 


SOYBEAN MEAL & PELLETS 


44% PROTEIN 


We offer efficient service, convenient locetion onc 
meal properly processed for maximum nutritione! 
velus in modern up-to-date plan’ 


Sey -Rich Products, Inc. 


1501 NO. MOSLEY, WICHITA, KANSAS —PHONE 5-9635 


ALFALFA MEAL 


—a complete alfalfa products service—across the Land 
NATIONAL ALFALFA DEHYDRATING & MILLING CO. 


SALES OFFICES: Eastern Division, 2 Third Avenue, Long Branch, N. J. 
Central Division, Merchants Exch., St. Louis, Mo. 
Southwestern Division, Plainview, Texas 
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How's Business? 
Consider Making Periodic 

Reports to Farmers on 
Economic Conditions 
By Martin Francis 


HEN two feed dealers get 

together at a convention or 

at some other affair, there 
is one question which will be asked 
by one or the other of the dealers. 
That is: “How’s business?” In fact, 
throughout the retail world in gen- 
eral, this is the standard question, 
and it applies during both good times 
and bad. 

When farmers get together, they 
ask each other, “How are things?” 
—which means the same thing as 
“How’s business?” to the retailer. 

Since there is so much interest in 
the current state of the economic 
world, it will pay the feed dealer to 
do some investigation of his own on 
the topic and to report to his cus- 
tomers on the subject now and then. 

In fact, I am very certain that 
once a month, the feed dealer can 
very well publish an ad in the form 


MOST 
DRIED BLACKSTRAP MOLASSES PRODUCT 


THE 


CONTAINS OVER 


BLACKSTR: 
MOLASSE 


(DEHYDRATED) 


FREE FORMULA SERVICE 


SSS SSS 


Vy LACTOS LABORATORIES, INC. 


More for your Money! 

More Sugar, more sweetness! 
More Blackstrap Nutrients! 
Dry, easy to handle, never sticky! 


of a column and head it “How’s Busi- 
ness?” Then he can go on to give 
his own views of the subject, backed 
by the opinions of others. I am sure 
that farmers will appreciate reading 
such a column and that it is worth- 
while advertising for the feed deal- 
er. The rest of the month, you can 
publish display ads, and thus you 
will have a well balanced advertising 


program. 

During recent months I have trav- 
eled in three states talking to feed 
dealers. Most of them have been 
so busy that I have had to hang 
around for an hour or more before 
I could even engage them in con- 
versation. Dealers have been pitch- 
ing in full time in these middle- 
western states I visited to help their 
employees handle trade raesonably 


fast. 
Still Buying 

Farmers have been doing a lot 
of grumbling because of lower farm 
prices, but they have still been rid- 
ing around in new Buicks, Pontiacs 
and other cars. I have watched them, 
too, in stores in small towns. Many 
of them are buying furniture, new ap- 
pliances, clothes, delicacies. This is 
happening not just in one town; it 
happens in many of them many days 
of the month. 

I have asked myself, “If what 
farmers say is true, that farm prices 
are so low that there is no profit 
in farming any more, where are they 
getting all the money to spend? If 
they are so discouraged by the price 
situation, where do they get the 
confidence with which they buy? 
Surely there must be some factor 
I do not understand. No one is com- 
plaining too much about business ex- 
cept the farmer—and he is still 
buying. 

There is one conclusion which I 
have arrived at, namely that when 
the farmer complains he over-com- 
plains. He overestimates the effect 
lower prices will have — especially 
when talking to feed and other deal- 
ers. And, despite the complaining— 
particularly in dairy areas — the 
farmer is still spending and getting 
along all right. 

In a newspaper column “How’s 


FEED INGREDIENTS 
AND GRAIN 


@ Soybean Meal 

@ Cottonseed Meal 
@ Linseed Meal 

@ Altalfo 

@ Brewers Grain 

@ Oot Meal Feed 
@ Mill Feeds 


DANNEN MILLS, Inc. 
GRAIN AND JOBBING DIVISION 


@ Tankage 

@ Meat Scraps 

@ Molasses 

@ Crimped Oats 
@ Crimped Barley 
@ Corn Chop 

@ Ground Grains 


ST. JOSEPH, MO. 


We would be glad to suggest new formulas or revisions 
: of your present formulas to help you cut costs, improve 
your feeds or solve ingredient shortages. 


KANSAS CITY. MO. 
Fl. WORTH, TEX. 


ALFALFA MEAL 
PROTEINS 
MILLFEED 
MILL BY-PRODUCTS 
FEED GRAINS 


LONFOSCO 


by: Lencala Phosphate Co. 
High Springs, Fia. 
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|| DANNEN 
1901 East Euclid Ave. 
Des Moines 18, Iowa t 
Please send me complete details and 
prices on Omalass. | 
—_ | 
1513-15-17 Burt St., Omaha, Neb. 


Business?” such as I have suggest- 
ed, the feed dealer cannot tell the 
farmer that he is making a moun- 
tain out of a mole hill. However, 
he can cheer the farmer up, and 
show him the national picture, by 
relating the condition of the farm 
market to the general economic con- 
dition of the entire nation. I am sure 
many farmers would appreciate such 
a view. 

Some time ago I was looking at 
the Illinois Farmers’ Outlook Let- 
ter, issued by the University of Il- 
linois College of Agriculture. The 
headline, “Business Rolling at Full 
Speed Makes Big Market for Farm 
Products,” did not indicate that the 
farm outlook was gloomy. 

“The nation’s business machine 
started the last half of 1953 running 
about as fast as the law allows,” 
said part of the copy. “For a recent 
week the physical volume of business 
was 12% larger than normal. A year 
ago—due to the steel strike—it was 
7% less than normal. 

“The nation’s electric generators 
almost blew their fuses in the week. 
In those seven days they spun out 
nearly 8 billion kilowatt hours of 
electricity, and that was 23% more 
than they made the same week of 
last year. Output of electricity is a 
good measure of business and indus- 
trial activity, because it is used in 
one way or another in almost every 
commercial process. 

“There are many push-buttons and 
switches in modern factories, com- 
mercial establishments and farms. 
But somebody still has to be around 
to push the buttons and throw the 
switches, and maybe do a little think- 
ing once in a while. 

“Farm prices are way down from 
their inflation peaks, but the Ameri- 
can working man really is providing 
a tremendous market for farm prod- 
ucts.” 

This is not a new report, but it 
is the type of report which can be 
of real interest to farmers if pub- 
lished in your advertising space. Such 
reports will enable the farmer to 
see the economic health of the na- 
tion as a whole. 


ARCADY 
FARMS 


MILLING COMPANY 
Dept. 12 €2 
223 West Jackson, Chicago 6, Ill. 


PARRISH & HEIMBECKER 


Export Office — TORONTO, CANADA 
WINKIPEG — CALGARY — MONTREAL 
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MULTIWALL PAPER Family SIZE FLOUR BAGS 


CHASE BAG COMPANY 


General Sales Offices: 309 W. Jackson Bivd., Chicago 6, Ii. 
90 BRANCHES AND SALES OF FIRES STRATEGICALLY LOCATED 


FEEDST Feb. 1 


ANSWER 
TO MORE PROFIT IN '54 
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HI-MOLASSES ROUGHAGE-BUSTER PELLETS 


MOLASSES FEED AND HIGH PERCENT- 
AGE MOLASSES PELLETS ARE THE HOT- 
TEST ITEM ON THE LIVESTOCK MENU. 
THOUSANDS OF MILLS ARE NOW EQUIP- 
PING THEIR PLANTS FOR PRODUCTION 
OF THESE POPULAR AND PROFITABLE 


ROUGHAGE BUSTER FEEDS 
PIONEERS in molasses feed equipment, 


WENGER'S still stand ahead of the field. This 
1000 SERIES is time tested and proven. When 
you buy a Wenger Pellet Mill you take advantage 
of years of testing and improving in actual produc- 
tion. Also available in larger size. 


HERE’S A PROFIT MAKING TEAM 


1000 Series Package Unit Construction Makes 
Pellets or Meal Feeds 


Various sizes of Hi-molasses pellets, from %” to 
1¥4” can be produced with a Wenger Hi-Molasses 
Pellet System. 


ANOTHER WENGER FIRST 


THE HORIZONTAL PELLET COOLER 


EASY TO 
INSTALL 


SPACE SAVER @ 
LONG LIFE a 


The horizontal design pellet cooler, 

originally designed for hi-molasses pellets, 

is becoming equally popular for cooling hard 

pellets of all sizes. With this cooler, pellets are moved with much less friction and conse- 
quently less fines. Cools large range cubes thoroughly without crushing. 


VISIT OUR PLANT or write or call. We can furnish you the equipment necessary for 
your molasses feed program, including the following: 
500 Series Molasses Mixer 900 Series Oil & Fat Blender 
600 Series Molasses Mixer 50 Series Liquid Feeder 
700 Series Molasses Mixer 100 Series Liquid Feeder 


750 Series Molasses Mixer “Maas 
800 Series Molasses Mixer 


Grain Steamers 
WENGER MIXER MFG. CO. 


SABETHA, KAN.—PHONE 111 
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A Scientific Problem: 


Does 


Material 


Flow From a Bin? 


By John K. Rudd 


Richardson 


Forces governing the flow of solids 
in bins, chutes and hoppers may be 
accurately measured. And equations 
for solids flow may be drawn up. 
These equations would be analogues 
of the equations for liquid flow. Thus, 
@ process engineer should eventually 
be able to design and specify bins, 
feeders or conveyors as precisely as 
he does tanks, pumps or fittings. 

As a result of the past year’s in- 

; vestigations on the nature of solids 
J flow conducted at its materials-han- 
dling laboratory, Richardson Scale 
Co., Clifton, N.J., has also found that: 

(1) There are fewer factors deter- 
mining flow than generally 
thought. The key ones are: (a) for 


EDITOR’S NOTE: New findings 
made at the materials handling lab- 
oratory of the Richardson Scale Co., 
Olifton, NJ., are taking the guess- 
work out of bin design and putting 
solids flow on a scientific basis, ac- 
cording to Richardson engineers. This 
articie is the first complete report on 
what's been accomplished. The au- 
thor, John K. Rudd, is chief research 
engineer for the Richardson Scale 
Co. He received his B.S.E. from 
Princeton University in 1938 and his 
M.E. from the same university a year 
later. He has been with Richardson 
for the past five years. 


the hopper: head, diameter, slope an- 
gle of sides and diameter of discharge 
opening; (b) for the material: coef- 
ficient of friction, ratio of lateral to 
vertical pressure, specific weight and 
shear strength. Temperature and 
moisture content may be indirectly 
accounted for or overlooked if the 
sample tested is representative of 
process material. 

(2) To start flow of solids in a bin, 
you need only consider the forces act- 
ing on a central column of material 
extending up from the discharge open- 
in 


g. 

(3) Material flowing from a con- 
fined area should be classified as 
either cohesive or noncohesive. Flow 
for the two classes is so different that 
it best be attacked as two different 
problems, 

(4) There exists a minimum dis- 
charge opening for any given cohesive 
material in any given hopper or bin. 


How Findings Were Made 
While finer knowledge of materials 
flow would help its engineers improve 


Scale Co. 


materials handling equipment, Rich- 
ardson officials also believe a better 
understanding will enable the com- 
pany to build fastér and more ac- 
curate weighing equipment. So far, 
three investigations have been made 
and completed at the Richardson lab- 
oratory. They include: 

(1) Measurements of pressure cre- 
ated by a head of material in straight 
and slope-sided hoppers. These tests 
were made primarily to check Janns- 
sen’s equation for pressure in circular, 
straight-sided hoppers, and to see how 
far the equation applied to slope-sided 
hoppers. 

(2) Investigation of lateral and ver- 
tical pressures created by materials 
in different bin configurations. Latera] 
and vertical pressures under a given 
head of liquid, are always equal. This 
is not true for solids because of fric- 
tion between adjacent particles of ma- 
terial and cohesion of particles. 

(3) Investigation of the mechanics 
of flow. How do various materials be- 
have when they flow from a bin? Are 
there any consistent patterns of 
flow? What effect has the geometry 
of the bin on discharge? What hap- 
pens when material is removed from 
the bin while the bin is being fed? 
These are a few of the problems that 
we of the research staff tried to solve. 

Little has been published in the 
field of solids flow. There have been 
some experiments conducted in soil 
mechanics; however, these studies are 
not generally applicable to investiga- 


tion of solids flow in confined areas. 
Pertinent research, though, was 
done by Jannssen and Airy. Both 
men have evolved equations for pres- 
sure exerted by material in straight- 
sided bins and hoppers. 
Jannssen's Equation: 
P. 
Py =pressure on base, Ib./ft.’ 
R=hydraulic radius, ft 
K=ratio of lateral & vertical pres- 
sures in bin 
#’=coefficient of friction of mate- 
rial against bin wall 
h=height of material in bin above 
base, ft 
w=specific weight, Ib./ft’ 


Fig. 2—Free-flowing material is discharged from a bin. (a) The picture on the 
left was taken prior to discharge. Lines are thin layers of darker-colored picture shows flow taking place largely in the central column. Upper surface 


material. (b) In the second picture, taken immediately after opening dis- is flowing into the central column. Angle of slide is not equal to angle of repose. 
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Vertical Pressure ot Base-Ib. per sq.ft. 


Fig. 1—Curves show that Jannssen’s equation for determining pressure on the 
discharge gate of a bin holds true for circular, straight-sided hoppers. An 
equation applicable to both straight and slope sides is being evolved at Rich- 


ardson Scale Co. 


Airy’s Equation: 


wD Via 
+ 

D=discharge diameter 

of friction—material 
against bin wall 

#=coefficient of friction—material 
against material 

First step in the investigation con- 
sisted of setting up experiments to 
check Jannssen's equation. We chose 
Jannssen’s equation instead of Airy’s 
because the basis underlying it 
seemed fundamentally more sound. At 
the same time, it is a much simpler 
equation to work with. These assump- 
tions, as experimental results indi- 
cated, were justified. 


Test No. 1—Jannssen’s Equation 

To check Jannssen’s equation, we 
built a series of small hoppers—a 
straight-sided hopper and hoppers 
having 5 and 20 degree slopes from 
the vertical. A hydraulic cell was 
placed under the hopper at the dis- 
charge opening. Tests were run using 
% in. polystyrene granules, Portland 
cement and dry mash feed. Pressures 
on the full discharge opening were 
determined for known heads of ma- 
terial in the hopper. 

Results of the tests with the circu- 
lar, straight-sided hopper checked 
with theoretical values obtained from 
Jannssen’s equation. But they also in- 
dicated that Jannssen’s equation did 
not apply for slope-sided hoppers. 

Our prinicpal interest in these and 
subsequent investigations was in the 


charge gate, only material over discharge opening is flowing. (c) The third 
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Fig. 3—Cohesive material is discharged from a bin. (a) The picture on the 
left shows material before discharge. (b) The second picture was taken imme- 
diately after the central column moved out. It left as a plug, leaving this rat 
hole. Rapping was required to get the rest of the material to move out. Tests 
indicated that the key design feature governing flow was the size of the dis- 
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charge opening, in relation to the proportions of the rest of the bin. 


hard-to-handle materials. There is no 
real problem handling dry free-flow- 
ing materials. However, we investi- 
gated non-cohesive materials to per- 
mit us to make comparisons, and to 
see if an understanding of non-cohe- 
sive materials would lead to a bet- 
ter understanding of the cohesive 
solids. 


Test No. 2—P./P.—K=? 


After preliminary tests were con- 
cluded, we felt a more general equa- 
tion than Jannssen’s could be written. 
This equation would apply to slope- 
sided as well as straight-sided hop- 
pers. However, first K (ratio of lat- 
eral to vertical pressure of the con- 
fined solid) would have to be found 
for the materials undergoing test. 

K has a theoretical basis as shown 
by Rankine: 


K = l- sine? 
1+sineow 


Oo = angle of repose 


However, this applies only for ma- 
terials in an unconfined condition. To 
date, only a few values of K for con- 
fined materials have been determined 
and published, and those by Jannssen 
for dry grains. 

To get values for K we had to de- 
sign a testing machine and run our 
own determinations. The device. 
which we called a K-determinator, 
consists of a tank into which is placed 
a cylinder whose walls are made of 
extremely thin flexible rubber and 
whose ends are rigid. 

A sample of material is placed in 
the cylinder and the cylinder in- 
stalled in the tank. A given pressure 
is then established inside the tank, 
creating a known lateral pressure on 
the sample. A vertical pressure then 
is applied by a piston on top of the 
cylindrical sample. 

Vertical pressure is increased until 
the rubber walls start to give way. 
At this point, the vertical and lateral 
components have been determined. 
Thus, P:/Pv equals K. 

We have found that K varies with 
height of material in the hopper and 
the diameter of the hopper. There- 
fore, in determining K, we choose the 
height-to-diameter ratio of the test 
cylinder to comply with the hopper 
configuration under investigation. 

Right now, with the values of K 
determined, we are able to check 
test results with theoretical figures, 
and to chart test and theoretical 
curves (Fig. 1). From this data, we 
are confident that a general equation 
can be evolved. 


Test No. 3—Flow Inside Bins 
To study flow inside bins, a bin 
cross-section was built with a plate- 
glass front, meta] back and with an 


adjustable discharge opening and ta- 
pering lower sides. 

Using cohesive and noncohesive ma- 
terials, we made several studies of 
flow behavior with several bin con- 
figurations. For close observation, 
slow motion pictures were taken of 
the flow of material from the bin. 

Results of these tests indicate that: 

(1) A central column of flow ex- 
ists above the discharge opening and 
is as wide as the opening. If mate- 
rial was being put into the bin at the 
same rate as it was being withdrawn, 
material outside the area of the cen- 
tral column consequently would re- 
main static. 

(2) Material flows into the central 
column area as soon as the central 
column is discharged (Fig. 2). 

(3) With cohesive materials, a cen- 
tral “plug” moves out when the dis- 
charge gate is opened, and may leave 
a rat hole (Fig. 3). To get further 
flow in this case requires rapping or 
*hammering on the bin. 

Flow, we believe, occurs when a 
stress is set up that overcomes the 
shear strength of the material]. It is 
possible to find the shear strength for 
a material in any bin configuration. 
We have designed apparatus that will 
permit us to determine it by measur- 
ing the force required to make a 
known plug of material shear against 
surrounding material. 

Stress depends on the characteris- 
tics of a material and on the design 
of the bin. It can be determined as 
soon as a reliable equation has been 
evolved. When we know both stress 
and shear strength, we will be able 
to predict conditions governing flow 
in a given process. 

To confirm theoretical findings, we 
plan to build experimental hoppers. 
We should be able to build a hopper 
with a certain discharge opening that 
will permit flow, and another hopper 
with a slightly smaller discharge 
opening that will not allow flow. 


Life Member 


MEMPHIS—H. L. McGeorge, Sr., 
long associated with the feed indus- 
try, has been presented an honorary 
life membership in the Memphis Mer- 
chants Exchange. The presentation 
was made on the Exchange Floor 
Feb. 9 by Lee D. Canterbury, presi- 
dent. Mr. McGeorge retired Feb. 1 
as a district manager of Nutrena 
Mills, Inc. Previously he was vice 
president and sales manager of Roy- 
al Staf-O-Life Mills, holding that po- 
sition when Royal merged with Nu- 
trena in 1951. 

He is a past president of the 
American Feed Manufacturers Assn. 
and the Tennessee Feed Manufactur- 
ers Assn. and Southern Feed Manu- 
facturers Assn. 


No Wonder 
vitaLity poe Foops RANK FIRST 


DOG OWNERS EVERYWHERE PREFER 
THE “SPECIALIZED DIETS” OF 
VITALITY DOG FOODS 


Are you getting 
your share of 
the money-making 
VITALITY 
Dog Food Sales? 


Vitality Mills provides the most com- 
plete line of quality dog foods —ena- 
bling you to sell every dog owner from 
the breeder who raises, trains and 
shows dogs professionally to the hunter 
and the pet owner, Vitality Mills is the 
one manufacturer that offers “special- 
ized diets’ that mean extra sales and 


increased volume for you, 


You'll profit more 
if you keep Vitality 


ALWAYS 


on display 


Get the Facts About 
VITALITY’s Dog Food 
Merchandising Program 


VITALITY MILLS, INC. 


2020 Board of Trade Bidg. 
Chicago 4, Illinois 


@ INCREASE FEED SALES! 
@ GET MORE REPEAT SALES! 
@ SATISFY MORE CUSTOMERS! 


Here is a top quality Multi-Vitamin Pre-Mix 
containing all the necessary Vitamins, Amino 
Acids, Trace Minerals to make your feeds 
produce better results. The fast growing trend 
is towards Hi-Potency Vitamin Fortification. 
Successful Feed Builders are increasing sales, 
getting more repeat orders and developing 
greater customer satisfaction with JERSEE 
VITAL-MIN. They have relied on 
JERSEE . builders of Vitaminized 
and Mineral Concentrates for more than 


25 years. % Successfully Serving Feed 
Manufacturers from Coast to Coast. 
Write today for 
Dealers Sales helps 
MINNEAPOLIS 
MINNESOTA 
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Farmers Indicate No Change in 


Plans for Baby Chick Parchases 


WASHINGTON — Farmers have 
indicated plans to buy about the same 
number of baby chicks this year as 
they bought in 1953, the U.S. Depart- 
ment of Agriculture reported this 
week, 

However, USDA pointed out, some 
difference between farmers’ February 
plans end their actual purchases is to 
be expected, depending largely on egg 


and feed prices during the coming 
main hatching season. 

Earlier, there has been predictions 
of an increase this year in the num- 
ber of chickens raised for laying flock 
replacement. 

The American Feed Manufacturers 
Assn. Feed Survey Committee, in its 
arnual forecast of feed use, had said 
that the number of chickens raised 
in 1954, exclusive of commercial broil- 


CALCIUM PRODUCTS CO. 


Producers 
Carthage Calcium Carbonate Since 1920 
Spive Bldg. Phone 7750 Joplin, Mo. 


ers, was expected to be up 7% from 
the 1953 total. 

While no overall change in chick 
purchases this year was indicated in 
the USDA survey, area differences 
were noted. A decrease in the north 
central states farmers’ plans was re- 
ported, and this offset indicated in- 
creases in other areas. 

In 1953, farmers failed to respond 
as expected to favorable egg-feed 
price relationships, and chick produc- 
tion for flock replacement lagged dur- 
ing the main spring hatching season, 
hoJding down the total hatch for the 
year. And, on Feb. 1, the number of 
potential layers on farms was only 
about 2% more than a year earlier. 


In January this year, USDA re- 


FEED STORE 


The Talbert Feed and Seed Company, Newberry, South Carolina, sold 60 tons of 
Ful-O-Pep the first month .. . and the increased store traffic, since acquiring the 


Ful-O-Pep Dealership, has also doubled Talberts’ seed business. 


tn ated 


7 says J. H. Talbert 


... and the farmers around Newberry have really accepted his 


invitation! At his grand opening, last year, several thousand of them 


drove off with the majority of his stock. His total sales for that 
day amounted to $1,618.77 . . . and since then he’s sold 
many carloads of Ful-O-Pep Feed. 


Cun atlling gob much Last, 
says Mr. Talbert, “by the fact that all our store personnel 
are, themselves, completely sold on Ful-O-Pep. And when our 
customers come in and tell us their hens lay better, and 
they’re getting fewer culls . . . we’re more than ever convinced 
that the Ful-O-Pep Dealership is the best deal for us!” 


| 
FEEDS - & 
PAINT S-INSECTICIDES SUPPLES 


cently reported, the egg-feed price 
ratio was again more favorable than 
a year earlier, which would normally 
indicate a trend toward greater pur- 
chases of baby chicks for flock re- 
placement than was indicated in the 
new report on farmers’ intentions. 

While the new USDA report said 
farmers did not intend to increase 
purchases of baby chicks this year, 
other recent reports have told of 
strong demand for chicks for early 
flock replacement. Hatchery produc- 
tion was up in December, and a 
record January hatch was indicated. 
However, part of the gain in hatchery 
output was attributed to increased 
broiler chick demand over a year 
earlier. 

If egg-feed price relationships con- 
tinue favorable, it may be expected 
that farmers wil! raise more chickens 
for fiock replacemert this year than 
is indicated in the report on their 
February intentions. And it may turn 
out that chick purchases actually will 
be more in line with earlier forecasts. 

USDA said farmers in the north 
central states indicated plans to de- 
crease their purchases of chicks this 
year by 6%. This decrease offsets 
increases planned in all other parts 
of the country except New England, 
where no change is intended. In- 
creases planned are 8% in the Pacific 
states, 7% in the west south central 
states, 5% in the mountain region, 
4% in the south Atlantic and east 
south central areas and 3% in the 
middle Atlantic states. 

Farmers reported that 53% of 
their baby chick purchases last year 
were straight run chicks, 42% were 
pullet chicks and 5% cockerels. This 
year they plan to buy 52% straight 
run chicks, 44% pullet chicks and 4% 
cockerels. 


300,000 BU. NEW STORAGE 
NORTON, KANSAS—A new 300,- 
000-bu. grain storage warehouse wil] 
be built here soon by the Ralph Reich 
Grain Co. Construction will start 
soon. The firm also owns elevators at 
Long Island and Norcatur, Kansas. 


NELLIS FEED CO. 


BROKERS 
OF 


FEED INGREDIENTS 


CHICAGO 4, ILLINOIS 
255 Board of Trade 


Wabash 2-7322  - 


Fortified 


The manufacturer of thee 
guerentors thet eanched with 


VITAMIN D 


IRRADIATED DRY YEAST 


LIMESTONE BENTONITE 
LIMESTONE GRIT 


Calcium Carbonate for Feed Mixing 
U. @. ©. CALCIUM CARBONATE comes 
from our Weeping Water, Nebraska, de- 
posit. Pure white—Not off color—Over 98% 
Calciam Carbonate—Ground to your speci- 
fications. Submit your samples for prices. 

UNITED MINERAL PRODUCTS CO. 
1117 WOW Bidg. Omaha, N 


Kolon Trading Co., Inc. 


BROKERS 
e@ FISH MEAL—BONE MEAL 
@ DICALCIUM PHOSPHATE 
UREA 


15 PARK ROW, NEW YORK 38, N.Y. 
PHONE: BEskmon TWX WY 


= 

) | | ff 


NITROSAL or 3-NITRO 


With either NITROSAL or 3-NITRO in your 
feeds you can tell your customers they'll produce 
better broilers faster...even feeds containing Vita- 
min Biz and Antibiotics. 


Unsurpassed records of performance on over 750 
MILLION broilers prove NITROSAL or 3- 
NITRO superior for faster, better growth and 
more profit per bird! NITROSAL also cuts losses 
due to coccidiosis. 


Offer your customers what they want... feed con- 
taining the best growth stimulant on the market. 
Include NITROSAL or 3-NITRO POWDER in 
the feed you sell...and “Boost Your Score in 54” 


GROWTH 


COMBS 


Mo Recommend 3-NITRO 
for feeds or 
| LAYERS Dr. Salsbury’s Ren-O-Sal 


FASTER 


BETTER 
FEATHERING 


HIGHER 
MARKET VALUE 


" 


REDDER 


6, 
< 


for drinking water. 


Pullets mature sooner, lay earlier, have added 
vitality for better production—on feeds containing 
3-NITRO’ POWDER, or with Dr. Salsbury’s 
REN-O-SAL in the drinking water. REN-O-SAL 
also cuts losses due to cecal coccidiosis. 


White For Complete Tufouucition 


DR. SALSBURY'S LABORATORIES + Charles City, lowe 


FEEDSTUFFS, Feb. 20, 1954-29 
ith either product our at 
| 
a 
ae 
4 
| 
( 
| ches 
i 
SALS B U RY t icines 
3 in 


30——-FEEDSTUFFS, Feb. 20, 1954 


Fundamentals of 


VER since the end of World 
War II, education for business 
men has been sweeping this 
country. There is a realization of the 
tremendous importance of adult edu- 
cation at the practical level for busi- 
ness men and women who have made 
good and are making good. 

There is something which I feel is 
very important to any business man 
who deals directly with the public, 


Dependabie asa Source 
Dependable as.a Service 
for multiwalls of every 
re to 6 ply, 

‘to 4 color printing 


By C. W. Ehlers 


and that is the fundamentals of sell- 
ing. This term: “Fundamentals of 
Selling” as I shall use the term will 
mean: “what fundamentals should 
the dealer keep in mind when at- 
tempting to handle the mind of the 
buyer ?” 

Let us then start out by asking: 
“What about the mind of the buyer 
when he comes in contact with the 
dealer?” That is, what happens to 


Disexipured in Urah and Southern by: 


BADER,INC. 


234 24th 
RO Bx 27 
Telephone: Ogden 9323 


mength in paper— 
sacks. 
BPORATION 


Selling 


the mind of the buyer during the 
buying process? Most of the authors 
and leading authorities in the field 
of selling as well as the leading au- 
thors in the field of applied psy- 
chology agree on the fact that the 
buyer, once he comes in contact with 
the salesman, becomes a bit more 
tense, becomes hypercritical, throws 
up defenses and becomes more sensi- 
tive to imagined insults. In other 
words, the buyer’#*mind changes dur- 
ing the buying process. 

Thus, you are probably now ask- 
ing: “Well, if the buyer, once he 
comes in contact with me, the deal- 
er, becomes a different person men- 
tally than he was in church last 
Sunday morning, or a different per- 
son than he was on the golf course 


last Sunday afternoon, or becomes a 
different person than others know 
him—how in the world can I handle 
him or his mind most effectively 
from the psychological point of 
view?” You have just asked a very 
important question, a very current 
question, and I’m afraid a somewhat 
difficult question. Nevertheless, that 
is going to be the central theme of 
my talk. That is, how can you most 
effectively handle this somewhat ab- 
normal mind of the buyer and thus 
increase your own sales. In answer 
to your question I would say that 
there are four very important funda- 
mentals to keep in mind; that is, 


EDITOR’S NOTE: Since the end 
of World War II feed men have be- 
come more and more familiar with 
the practice of “going back to school” 
to learn what is new, and review 
what is established, in the field of 
selling. C. W. Ehlers, assistant pro- 
fessor of marketing at the University 
of Florida, Gainesville, Fla., present- 
ed these views at the recent animal 
nutrition conference at the Univer- 
sity of Florida. Although an educator, 
Mr. Ehler’s comments have great 
importance at the practical level. 


there are four ways to handle the 
mind of the buyer. These four ways 
are as follows: 
(1) Make it a friendly situation, 
(2) Help the customer feel im- 
portant, 
(3) Inspire trust, and 
(4) Make it easy for the cus- 
tomer to decide. 


This then is what I would like to 
have you take home with you—the 
four fundamentals of selling, and 
these four fundamentals can be com- 
pared to the game of baseball. For 
example, before you can get to first 
base with any customer, you have 
to make it a friendly selling situ- 
ation. Then before you can get even 
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COCCIDIOSIS is a constant threat 
‘ to poultry profits. Many different spe- 
| % cies of coccidia can kill or stunt broilers. 
SULFAQUINOXALINE is the only agent that 
combats all dangerous species. 
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half way around the diamond, you 
have to help the customer feel im- 
portant. In order to get on third base 
with your customer, and thus be in 
good scoring position, you must in- 
spire trust in that customer. Finally, 
in order to cross home plate and rack 
up the sale, one must make it easy 
for the customer to decide. 


I. MAKE IT A FRIENDLY 
SITUATION 


First, let’s start out and see if 
we can get on first base with our 
customer. Now, the time to do that 
is when the customer first enters 
your store—that is the time to start 
to make it a friendly situation. 

Unfortunately friendliness is so ob- 


vious that we oftentimes tend to 
forget it. To illustrate the import- 
ance of this first fundamental I 
would like to have all of you think 
of some product or major item that 
you are selling. Now what is the 
major selling point or feature con- 
cerning this product? Well, I would 
say to you that no matter how much 
this selling point or feature may be 
worth, your friendliness as you set 
the stage for the total situation is 
worth far more. In fact, old-fash- 
ioned friendliness is the greatest lu- 
bricant yet discovered for the cus- 
tomer-minded dealer. An example 
of how friendliness pays off is the 
case of James Cash Penney, a Mis- 
souri farmer’s son. Upon graduation 


(SROKERS) 
SELL THROUGH US 


BOSWORTH COMMISSION CO. 


Boston Grain & Flour Exchange Bidg. 


g BUY THROUGH US, 
A. WARE BOSWORTH 
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from high school young Penney went 
to the nearby city, a town of nearly 
1,500 inhabitants, and got a job in 
the local general store. In less than 
20 years, young Penney owned 34 
stores all his own, and today there 
are over 1,600 J. C. Penney stores. 

What is the secret of J. C. Pen- 
ney’s success? Is it credit, delivery, 
advertising or what? J. C. Penney 
stores attempt to keep down the 
costs of distribution by selling only 
for cash, there are no deliveries, and 
each store’s advertising budget is 
relatively low. 

Rather the secret of Penney’s suc- 
cess is that his stores have that old 
home-town attitude of friendly help- 
fulness toward their customers, and 
I would like to give you a few homey 
examples of how this friendly atti- 
tude has paid dividends for J. C. 
Penney. When the ceiling caved in 
on a Penney store in Montana, the 
members of the local Methodist 
church offered their church basement 
for temporary store quarters for this 
friendly Penney store. When the 
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ing service, 
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Let us 


show you how to substantially increase your profits 


in 1954. 
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Feedstuffs are Ground 


stock of a J. C. Penney store in Texas 
was soaked by water after a fire 
in the store, the local housewives 
voluntarily marched down and car- 
ried the dripping dry-goods to their 
own clothes lines for this friendly 
Penney store. J. C. Penney has been 
quoted as saying: “If you would suc- 
ceed in business—be friendly. Many 
mediocre men have won marked suc- 
cess through their honest friendli- 
ness.” 


Friendliness Builds a Bridge 


By being friendly you build a 
bridge between yourself and the cus- 
tomer, the customer becomes less 
tense, and you place him in a friendly 
and receptive frame of mind. Like- 
wise friendliness brings out the bet- 
ter side of human nature, and thus 
it is one of the most effective ways 
yet devised to handle the mind of 
the buyer. 

During the course of a day you 
are going to meet a number of peo- 
ple; a few will be friendly, most of 
them, however, are going to be coolly 
indifferent, and a few are going to 
be downright hostile. However, you 
have to be able to be friendly to all 
sorts. Now, the surest way to thaw 
out the indifferent and to avoid a 
clash with the hostile is to start out 
every sale with a friendly attitude. 
In this connection, we should re- 
member that the customer is not be- 
ing paid to be friendly, but you, on 
the other hand, have to be as friend- 
ly toward the hostile customer as 
you are toward the ones you “natu- 
rally take to.” So I would admonish 
you to never be mad at the hostile 
customers. 

In selling, take the lead with a 
friendly attitude and then keep on 
leading with friendly ways for the 
customer to imitate. Control your 
own emotional expressions, and you 
will have better control over the 
customer and his mind. 

In conclusion to getting on first 
base with your customers, remem- 
ber this: every customer wants some- 
thing that costs you neither time nor 
money; he simply wants to feel wel- 
come in your store and to be treated 
with the same courtesy and consid- 
eration that you treat guests in your 
own home. If you remember to treat 
the customer in your store as you 
would treat him in your home—then 
you are not going to have any trou- 
ble with this first fundamental. 


Il, HELP THE CUSTOMER 
FEEL IMPORTANT 


Next, let’s try to make a double 
and get on second base with our 
customer. The only way that we are 
going to get that customer even 
half way around the diamond is to 
help that customer feel important, 
and to do this you must consider 
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questions about 


BIOLOGICAL AVAILABILITY 


1 HOW IMPORTANT IS PHOSPHORUS AVAIL- 
ABILITY IN FEEDS? Nutritionists know that biological availability 
is essential in gauging the feeding power of phosphorus. Only 
that portion of the phosphorus which is actually available to the 
animal can contribute to feed performance. The rest is nutrition- 
ally worthless as a feed ingredient. That’s why leading feed 
manufacturers carefully consider biological availability — as 
well as total phosphorus content — when buying phosphate 
supplements. 


2 DO PHOSPHATES VARY WIDELY IN AVAIL- 
ABILITY OF THEIR PHOSPHORUS? As the chart shows, phosphates 
do differ significantly in their ability to deliver “dynamic” 
(biologically available) phosphorus. This variation — often the 
result of impurities — affects your cost per lb. of usable phos- 
phorus. Compared with some phosphates, International’s 20/FOS, 
purified by special new process, delivers up to four times as much 
dynamic value per pound of phosphorus. 


3 HOW IS THE BIOLOGICAL AVAILABILITY OF 
PHOSPHORUS MEASURED? Methods vary . . . but all require 
carefully conducted animal experiments, based on reliable bio- 
logical procedure, for accurate results. The biological value of 
20/FOS was determined by this accepted method: 


a. Formulation of a basal diet, deficient in phosphorus but 
adequate in all other nutrients. 


b. Introducing 20/FOS at levels approaching — but not ex- 
ceeding — minimum nutritional requirements of the test 
animals. 


c. Feeding young test animals for sufficient time to permit true 
response to be measured. 


d. Measuring availability by effect on bone ash, growth and 
livability, in comparison with pure beta tricalcium phos- 
phate — a recognized standard of comparison in the feed 
industry. 


“Boney Bertha” 

... the triceratops. 
Look for this sign 

of purified phosphate 
on every bag. 


Knowing the procedure by which phosphorus availability is de- 
termined is important in evaluating any nutritional claims. “Test 
tube” solubility tests, unfortunately, do not show actual avail- 
ability to the animal. Nor does work with test rations already 
containing the minimum phosphorus requirement or comparisons 
between products added at high levels. 

Reliable research shows that 20/FOS is as available as pure 
beta tricalcium phophate. It is highly assimilable and readily 
metabolized by all livestock and poultry. That’s why 20/FOS 
goes further in your feeds than ordinary phosphatic supplements 
— gives you more value for every phosphorus dollar. 
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SPECIFICATIONS ISLAND sone DICALCIUM 
PHOSPHATE PHOSPHATE 


1 
PHOSPHORUS 
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LBS. OF USABLE 42.5 Ibs. 
PHOSPHORUS Ibs. 260 Ibs 360 Ibs. 
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phosphate | phosphate | phosphate contam- | phosphate 
ination 
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MYEPI *Doto presented 40th An. Meeting Poultry Sci. Assn. (Abst. 
/ Poul. Sci. 30: 914) Also Poul. Sci, 32: 78-81; Ibid. 32; 500- 

503, Proc. Nutr. Council AFMA, Nov. 1951. 
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every customer to be a very impor- 
tant person. In other words, treat 
each customer like a king. This, then 
is the second great requirement for 
creating an atmosphere which puts 
people in buying moods. One sales 
manager puts it this way: “Treat 
each customer as if he were the 
governor; treat each customer as if 
he were more important than you.” 
Actually, it is only natura] that cus- 
tomers want to feel that they are 
very important persons, and a cus- 
tomer will often forgive a lack of 
full knowledge of the product, but 


he will never forgive a lack of cour- 
tesy, a lack of interest, or indiffer- 
ence on your part. 

When a customer enters your store 
he feels that he is doing you a favor, 
and he wants to be treated accord- 
ingly. For example, it happened this 
summer, and it happened in a corner 
grocery store. Nevertheless, the prin- 
ciple would be the same in any type 
of store. I had entered this store to 
purchase a package of cigarettes and 
a few other grocery items, when all 
of a sudden she appeared. She, in 
this case, being a well dressed lady 


INTER AMERICAN GRAIN CORP. 


21-8606 


50 BROADWAY, MEW YORK 


Toletype— MY 1-9288 


EXPORTERS 
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FLOUR 


who had just left a Packard con- 
vertible in front of the store. She 
went up to the proprietor and asked 
him if he carried any of this new 
“homeogenized” milk, and the pro- 
prietor with his sides fairly split- 
ting muttered: “Well, Lady, if you 
mean homogenized milk, we’ve got 
plenty of the stuff right in back.” 
Several minutes later the poor lady 
finally located by herself the item 
which she had so politely requested, 
and then instead of finishing her 
shopping she went straight for the 
check-out counter. Then when the 
proprietor laughingly thanked her for 
her purchase and asked if there 
would be anything else, she tilted her 
nose slightly upward—spoke not a 
word—but went straight forward to 
her Packard convertible. And as sure 


as I'm standing here today that pro- ° 


prietor lost a good potential custom- 
er, as one could sense as those local 
license plates faded very rapidly in 
the distance. Thus, that so called 
salesman had done anything but 
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Finson 


Charles N. 


| DISTRICT MANAGER — The ap- 
pointment of Charles N. Finson, Mon- 
ticello, TIL, as Mlinois district sales 
manager has been announced by 
Clyde Thompson, manager of the 
formula feed sales department of the 
A. E. Staley Manufacturing Co., corn 
and soybean processor. Mr. Finson, a 
1936 graduate of the University of 
Chicago, was formerly managing 
partner of the Finson Grain Co. at 
Monticello. 


make that particular customer feel 
important. 

On the other hand, when you treat 
customers as if they were very im- 
portant persons you show them re- 
spect by many little actions which 
in turn expand their self-respect and 
their ego. The superior salesmaker 
handles customers so that the dig- 
nity of the individual, all kinds of 
individuals, is increased. There are 
no high-born or low-born customers 
to the superior salesperson. Every- 
one counts, and the dignity of each 
is individually respected. 

Customers often say: “I feel like 
a new person after buying from him,” 
when a salesman treats them like a 
very important person. This is one 
of the highest compliments a sales- 
person can receive; since he has 
staged the total situation so that the 
customer’s outlook toward life is 
changed for the time being. 

One sales manager dramatizes this 
point of making the customer feel 
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ynew feeding era is here. Within the short span of the 
# past five years all previous records of growth and pro- 
i duction have been far surpassed. Fryers are now sold 
Bat 9 to 10 weeks at weights it formerly took 12 to 14 
weeks to produce. Many cage-layer operators have established 
standards of over 250 eggs per cage and are making more money 
than ever before. With older, conventional feeds it took over 4 
pounds of feed to make a pound of broiler meat. New, properly 
fortified high-efficiency feeds are doing the same job with 244 to 
3 pounds of feed. Good quality, high-efficiency mashes with ade- 
quate vitamin fortification are producing a dozen eggs for much 
less cost than conventional-type mashes. ‘ 


Most experiment stations and research workers are unanimous 
in recommending a much higher level of vitamin fortification 
for high-efficiency feeds. This is particularly important in view 
of the increased growth and egg production with a considerably 
lower feed intake. Even the best breeding strains and crosses 
will not perform efficiently and profitably unless they are given 
feeds with sufficient energy and nutrients. 


During the past few years—since high-efficiency feeds have come 
into being—The Ray Ewing Company has completed over one 
thousand ten-week feeding tests with broilers and fryers, and 
many long-duration feeding trials with turkeys and laying hens. 
Over 250 of these tests were made in collaboration with the 
United States Department of Agriculture in the search for new 
antibiotics and growth factors. As a result of this research the 
USDA recently announced the discovery of a new growth factor 
and a brand-new antibiotic. ATERRIMIN, which appears to 
stimulate chick growth at a level somewhat less than that re- 
quired with procaine penicillin G. The new growth factor has 
also given consistent growth stimulation at low levels. Both 
of these new USDA products are available in Ray Ewing 
Pre-Mixes. 


We have run a great number of tests to determine the precise 
amounts of various vitamins, antibiotics and other factors neces- 
sary to obtain maximum growth and production and still pay a 
profitable return on the cost of the vitamin fortification. As a 
result of these tests The Ray Ewing Company is introducing 
several outstanding new products with improved combinations 
of vitamins, antibiotics, growth factors and pigmentation prod- 
ucts. We feel these new products will challenge feed fortifica- 
tion anywhere. 


By using the new Ray Ewing Pre-Mixes at the recommended 
levels, the grower can be confident he is feeding a sufficient 
amount of all the known vitamins, antibiotics and other factors 
needed for faster growth, better production and greater hatch- 
ability. He is also sure that he is not feeding an excess of any 
vitamin or nutrient which will not be thoroughly digested and 
utilized by the bird or animal. Only the right amount of each 
ingredient—proved over and over in many tests to be adequate 
and profitable to use —is included in these new Ray Ewing 
products. 


We honestly feel that the “extra values” included in our new pre- 
mixes will, in the long run, pay bigger and better dividends than 
any other vitamin product you can buy. We challenge you to try 
one of these pre-mixes. Prove to yourself that they give top 
quality feeding results at an economical cost. Remember .. . 
Performance is the best Proof! 
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important by presenting each of his 
salesmen with the biggest Idaho po- 
tato he can find, and then he ex- 
plains to the salesman thet the po- 
tato was to remind him just how his 
customers want to be treated, that 
is, like big potatoes. In other words, 
nobody wants to be a nobody. 

It takes a great deal of tact to 
make a person feel important. Tact 
is practical intelligence; it is social 
sensitivity put to work. The tactful 
person knows what subjects to avoid 
when talking with certain custom- 
ers, and he acts accordingly. He can 
get persons to do things without ask- 
ing bluntly, and he avoids arguments. 
In fact, any job involving dealing 


with people calls for a great deal of 
tact. However, tact is particularly 
vital in the sales situation because 
customers have tender feelings, and 
a lack of consideration for these ten- 
der spots will deflate egos and lower 
self-regard. 

For example, a statement such as: 
“Madam, that dress doesn’t make 
you look quite so fat,” is obviously 
a tactless statement. “Madam, that 
dress certainly hag stylish lines for 
you,” says the same thing but says 
it tactfully. Also, avoid remarks that 
belittle the customer such as: “An 
amateur, such as you, probably would 
never have use for these fine feeds,” 
or “You undoubtedly have never 


Distributed in Minnesota, North and South Dako 
and Western Wisconsin by: 


Blomfield-Swanson 


6000 Wayzata Bivp., 16, Minn, 
PHowse: ORCHARD 5-8805 


thought of this before, but.” The good 
salesman thus avoids such tactless 
remarks, and he substitutes in their 
place such remarks as: “A man in 
your position will certainly appreci- 
ate this feature,” or “As you were 
saying a few minutes ago.” So avoid 
words and actions that will humili- 
ate or belittle and use instead words 
and actions that help the other per- 
son preserve, or even expand, his 
sense of worth. 

To help you get this customer on 
second base, I would like to read you 
a little reminder entitled “The Cus- 
tomer.” 


THE CUSTOMER 


—the most important person 
ever in this store— 

The customer is not dependent 
upon you—you are dependent upon 
him. 

The customer is not an interrup- 
tion of your work—he is the pur- 
pose of it. You are not doing him 
a favor by serving him—he is do- 


No. 23, with aspirator. 
Parallel flow only. For 
length or width separat- 
ing or sizing. 


No. 34. Intermediate capac- 
ity, 3-high. For separating 
longer and shorter foreign 
materials from grains. 
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HART-CARTER COMPANY 
661 19th Ave. N. E., Minneapolis 18, Minn. 
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Uni-Flow Grain Separators. 
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Parallel flow only. For 
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ing you a favor by giving you the 
opportunity to do so. 

The customer is not a rank out- 
sider to your business—he is part 
of it. 

The customer is not a cold sta- 
tistic—he is a flesh-and-blood hu- 
man being with feelings and emo- 
tions like your own, with prejudices 
and biases—even though he may 
have a deficiency of certain “vita- 
mins” which you think important. 

The customer is not someone to 
argue with or match wits against 
—nobody ever won an argument 
with a customer even though he 
may have thought he did. 

The customer is a person who 
brings us his wants. If we have 
sufficient imagination we will en- 
deavor to handle them profitably 
to him and to ourselves. 

(Courtesy Beneficial Man- 
agement Corp.) 


Ill, INSPIRE TRUST 

Now we are ready to try for a 
triple and thus be in good scoring 
position with the customer. We do 
this by inspiring trust in the cus- 
tomer. First, we should remember 
that every sale, even a cash sale, is 
made on trust. Its a fundamental 
of modern salesmanship to win the 
customers’ trust. 

It has been a long time since pros- 
pects believe everything that they 
are told, and thus today we have to 
proceed cautiously in order to win 
the prospect’s confidence. A lack of 
trust tends to block every point of 
the sale. The customer’s mistrust is 
strongest when you do not know him 
personally, or when you are attempt- 
ing to sell him a product which is 
new on the market, or which he buys 
only occasionally, or is a high priced 
item, or when the salesman is overly 
eager to sell. Thus, it is important 
for us to discover some of the ways 
to inspire trust in our customers. 
Some of the methods which you can 
use to inspire trust in your custom- 
ers are: 

(1) A Steady Direct Gaze 

Various experiments have shown 
that evasive glances do not indicate 
lying or skulduggery; however, this 
does not prevent most persons from 
being suspicious of a wavering eye, 
and favorably impressed by a steady, 
direct gaze. A steady, direct gaze 
does not mean staring at the pros- 
pect every moment of the sale, which 
would make him feel uncomfortable. 
However, there are certain psycho- 
logical moments during a sale when 
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a deliberate gaze is desirable, and 
these are: 
(1) When first greeting the cus- 
tomer, 
(2) When answering each pros- 
pect’s question or objection. 
(3) When stating some unusual 
fact about the product, and 
(4) When the customer shows in- 
decision or doubt. 


(2) Be Definite 

A second way to inspire trust is 
to be definite. General statements 
only cause customer confusion. For 
example: “This feed contains quite 
a bit of protein, I think,” is an in- 
definite statement which makes the 
customer think that the sales person 
is just guessing. So know exact fig- 
ures and use them, such as: “This 
feed contains 21.7% protein.” Thus, 
it is the specific statement that sells. 
Know details so thoroughly that you 
can give exact figures and percent- 
ages without hesitation as if they 
were a part of your everyday con- 
versation, which they should be. That 
is, you must know the answers be- 
fore the questions are asked. 


(3) Let the Product Talk for Itself 
We usually think of this method 
of inspiring trust in connection with 
the sale of something we can handle 
such as: a shotgun, a bowling ball, 
or golf clubs; however, it can be 
applied with equal effectiveness in 
your business. That is, you can let 
the product talk for itself. Various 
tests have been conducted on the 
products which you sell by univer- 
sities, experiment stations, or by the 
manufacturer. Use these tests to let 
the product talk for itself and thus 
inspire a great deal of trust and 
confidence in your customers. 

You may effectively use a test 
such as was recently reported in an 
issue of Life magazine. These two 
pigs were born of the same litter, 
weaned at the same time, but fed 
upon separate diets. One pig was 
fed on a diet made up mostly of 
corn; While the other was fed with 
a new supplement (say for example 
your supplement). Starting last May 
from the same weight after being 
weaned, the pig fed on the new sup- 
plement weighed 240 Ib., and his 
brother weighed but 74 lb. The big 
pig reached marketable weight six 
months ahead of his brother, and 
what most economy-minded farmers 
will be interested in is that the big 
one had eaten only half as much as 
his small brother. 


(4) Apply the Golden Rule 


Still another way to inspire trust 
is to apply the golden rule, that is, 
treat the customer as you would like 


AN INVITATION FROM 


LIME CREST 


You are cordially invited to visit the 
Lime Crest Research Laboratory and the 
Company's Plant. 

Your time with us should prove interest- 
ing and instructive, as it has for visitors 
from many states and several foreign 
countries. 


Write or call... 
LIMESTONE PRODUCTS 
CORPORATION OF AMERICA 


Newton, N. J, Dept. As? Phone 256 


“Everything for 
every grain 


TRON() 


Elevator, 
QCoTy Feed Plant and 


Cereal Mill” 


FOR POULTRY 


to be treated if you were in his place. 
For example, an amateur, such as I, 
enters your store, and he explains 


that he is going to start raising 
chickens. He tells you that he has 
a dozen chickens about a week old, 
and he wants them to be good lay- 
ers; so he requests some growing 
and laying mash. Well, instead of 
turning around and reaching for 
these items; stop a moment and 
place yourself in this fellow’s shoes. 
He needs advice, and he needs it 
badly. So find out what he is trying 
to do; discover his needs and re- 
quirements, and then show him ex- 
actly what products will meet his 
needs and requirements. In other 
words, if you really have the buyer's 


FOR TRADING IN... 
CASH OR FUTURES... 
Grains, Oils, Meals 


COMPLETE FACILITIES ... DIRECT WIRES 


Our Commodity Department Directed by 
ROBERT M. DOYLE 


Davip A. Noyes & COMPANY 


Established 1908 
208 S. La Salle Street Chicago, Dlinols 


interest at heart, you can gain his STate 2-0400 Teletype CG 730 
confidence and trust. 
MEMBERS 


The very heart of your business 
lies in offering the buyer much 
needed advice. Just remember that 


NEW YORK 8TOCK EXCHANGER 
CHICAGO BOARD OF TRADE 
AND OTHER PRINCIPAL EXCHANGES 


we amateurs know very little about 
Board of Trade Bldg 23 8. a. 
feeds and fertilizers and the like. Indianapolis, Ind Union Station | Elgin, Hl, 
Lincoln 6563 Chicage, mi. Elgin 7360 


We need advice; so be our purchas- 
ing agents; find out our needs and 
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Here’s why you make 
extra profits as a BUTLER dealer 


“1 


bushel per year. With 1000, 1330, 1650, 2200 and 3276- 
bushel capacities, you can sell Butler bins to match the 
grain storage needs of every farmer in your territory. 


You sell safe, clean grain storage! Butler steel grain 
bins give your customers permanent, weather-tight, 
rodent-proof storage at a cost of only a few cents a 


You sell fast, easy grain handling! Butler auger load- 
ers make quick work of filling or emptying bins and 
other grain-moving jobs. They tie in with your Butler 
bin and Force-Aire drying equipment sales to add extra 
profits. Available in 16, 21,27, 34 and 41-foot sizes. 


You sell a complete grain conditioning system when 
you sell Butler Force-Aire drying equipment. New 
Butler Force-Aire cools high moisture grain quickly to 
promote natural drying. You can sell ducts, fan and 
motor with Butler bins in “packaged” sales. 


Send this coupon TODAY 


Peewee 
For prompt reply, address office nearest you: 
BUTLER MANUFACTURING COMPANY 


GET THE FULL STORY! 


Learn how you can stock, display 
and sell Butler grain bins, Force-Aire 
conditioning systems and auger load- 


aD 


- " 7402 East 13th Street, Kansas City 26, Missouri 
ers to cash in on the big sales oppor- 26, 
tunities a Butler dealership offers. See PR 1 1012 Avenue W, Ensley, Birmingham 8, Alab ' 
how you can build up off-se l ' Dept. 2, Richmond, California ' 
y' Pp ason sales, Oil Equipment ' I'm interested in the profit opportunities a Butler dealership ! 
add a profitable new volume to your Steel Buildings ; offers. Please send me more information. : 
business. Mail coupon now for com- Farm Equipment ' — ‘ 
lete information about i cl Equipment 
Pp abou complete dis- 
play and merchandising helps. i 
Factories located at Kansas City, Mo i H 
Galesburg, Richmond, Calif Town Stote H 
Birmingham, Ala. Minneapolis, Minn. 
Business 
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Mr. Leon F. Trivits 
of Seaford, Del. and 
one of his broiler flocks. 
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High level feeding of AUREOMYCIN really Mr. H. C. Tilford, Jr. 
pays off in helping broilers fight off disease! ond Mr. H. C. Tilford, Br. 
of Shelbyville, Tenn. 


Read, in the letters on these pages, what two 
prominent feed men have to say about it: 


Says Mr. Leon F. Trivits, feed dealer and 
broiler grower of Seaford, Delaware: 


“We are growing all our broilers on high 
level AUREOMYCIN feeds... we find we 
have much less disease, particularly air sac 


and enteritis.” (One of Mr. Trivits’ broiler flock Gentlemens 
records showed $116 profit 1000 birds on 
$ p per sg a little over a year now we have been manufact 
a 25¢ market!) Special feed having a High Level of ptredanmte inion 
Says Mr. H. C. Tilford, Jr., feed manufacturer pa pony to advise you that we have had excel] 
e 
of Shelbyville, Tennessee: Aureomycin in 
= ous diseases that s 
“We have found that a feed containing 100 broiler growers. We have found that a feed enteipne 
100 grams of Aureomycin per t eed containing 
grams of AUREOMYCIN per ton seems to controlling colds and enteritin oy, 2% & good job in 
enteritis. Also we have noticed 


that the feed intake i 


feeds containing the h materially increased on these 


do a good job in controlling colds and enteritis 
igh levels of Aureomycin. 


... and appears to have a beneficial effect in 


controlling blue comb.” m1 have also used the high levels of Aureomyci 
These are but two of the man feed = peer en and it appears to have a beneficial mee 
y men ing this disease. in 
and poultry, pig and calf raisers—who know the We want to thank 
value of feeding the great antibiotic, AUREO- furnished us iiedinr te ee that you have 
MYCIN, at “high levels” to aid in the control that Aureomycin has 
of disease. Incorporate AUREOMYCIN in controlling some of the problem diseases of poultey. 


your feeds! *Trade-mark 
Yours truly, 


DIXIE GRAIN COMPANY 


AMERICAN yanamid COMPANY 


Fine Chemicals Division 
30 Rockefeller Plaza, 
New York 20, New York 
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desires; give us that much needed | which will make it easier for your 
advice and we will certainly trust | customers to decide. 


pus. | (1) Start Decisions Early in the 
IV. MAKE IT EASY FOR THE Sale 
CUSTOMER TO DECIDE How many sudden decisions have 


you made? Probably very few; since 
it is not natural for decisions to come 
with just a moment of thought. A 
buying decision should likewise be a 
gradual development; moving stead- 
ily through the sales conversation. 
Many persons put off buying things | The buying decision should creep up 
they need because they dread having | 4, the customer; just as his other 
to make up their minds. You may | decisions do. Minor decisions can and 
remember Edison's favorite quota- | chould be made during the course of 
tion: “There is no expedient to which | 4 pjeasant flowing sales conversa- 
a man will not resort to avoid the | tion so that they do not seem like 
real labor of thinking. r know all | decisions at all. This then avoids 
Every Poultryman A Prospect! of you have run into this sort of | piling up decisions at the end to 
. thing. For example, a prospect en- | cause blocking of thought. Thus, ask 

Actual tests prove that the new “See. | ters your store and asks for some the customer early in the sale: “Do 
All” plastic hover cuts costs of operation | feed, and you show him your product | 
up to $0%—increases effective brood. | you prefer the white or the printed 
ing area up to 60%—designed to fit i 7 y give im many | bags?” Once he answers this ques- 
choices. You give him the world to | tion, the decision has been made; it 


Now, we are ready for that home- | 
run; to cross home plate and make | 
that sale. In order to make that 
sale you have to make it easy for 
the customer to decide. 


most types of infrared brooders. 
Made of special plastic to permit con- choose from, so to speak. en per- | is out of the way. You can then go 
stant view of chicks and poults under | haps much to your surprise he comes | op to other decisions instead of hav- 
the lights. Easy to clean, simple to in- forth with some statement like: | ing the customer make all of these 
stall—folds for off-season storage. “Well, I would like to think this | decisions right at the end of the sale. 
Model “A” for “cluster” type brooders. over,” or “I'd like to look around a 

Model “B” (not shown) for Rhinehart bit first,”” or “You don’t seem to (2) Remove Distracting Articles 


Infra-Matic Brooder. have exactly what I want here.” The second step in making it easy 


| Actually, in most cases, these are for the customer to decide is to re- 

OTHER RHINEHART QUALITY PRODUCTS mere excuses—-he is having trouble | move distracting articles. The poor 
making those last minute buying de- little rich girl may be crying her 

cisions. Now this is, of course, cost- heart out in a nursery filled with 
ing sales. Thus, it will be worth dol- toys simply because she does not 


j 5 lars and cents to you if somehow we | know which toy to play with first. 
9 } } can discover some steps to take in | I saw this method illustrated beau- 
STOCK 4 y j making it easy for the customer to tifully last week when I went down- 
0 STOCK . oy 4 decide and thus increase our own town with my wife; the purpose of 
TANK WATERER f sales. So, in conclusion, I would like her shopping tour was to buy a pair 
DE-ICER Mew tpe clectsic cast Gluatinum weteces to give you some steps to follow | of shoes. Now I don’t know if your 
? completely automat heated lets avail 
Keeps large hole in ice even at 600 r sere we 
watts plastic float is rustproof satety g.p.m. Designed for cattle, hogs and lambs 
UL approved electrical parts snap type Slave units provide additional water points | Distributed in’ Washington, Oregon, Montana, No 
thermostat all parts replaceable at half cost | Idaho and British Columbia by 
| 
LEO COOK CO. 
Feedstuffs 
| 
| 1202 Amernan 410 Lewis Bidg 
SEATTLE 4, WASH PORTLAND 4, ORE, 
CALF- CApuol 1915 
. Guaranteed to save 100 Ibs. milk per calf fed Efficient Rhinehart float valve keeps constant 
level of fresh water Designed for easy 
only pail with a milk-saver siphon cleaning — made of heavy-gauge steel. Ca 
valve . leaves less than tablespoon of | pacity 108 gals. per hr. at 40 Ibs. pressure 
milk per feeding. Easy to clean all perts | Nichrome heating element optional oper 
replaceable. ates for less than 2c per day 
RADIANT 
é 


BROODER 


FLOAT VALVE 


WATER VALVE 
(A) Made of brass, will operate on any | \O 
pressure up to 100 p.s.i. Float is styro | 
foam. Two models: 108 g.p.h. or 53 Equipped with the most efficient radiant 
d g-p-h, at 40 Ibs. pressure. burner yet developed made of imported | 
: (B) Self-starting all-brass valve fills to pre. | stainless steel, the modulating burner can be | \ 


determined level will close if trough ; regulated by a thermostat to any minimum 
upsets. All parts replaceable. | flame. Available in all regular size hovers 


it Steamed feeding grade 


f 
DIRECT-O-MATIC | For up-to-the-minute prices on 


z 
st 

a 
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BROODER 
Ex-L-Ent Brand steamed feeding 
.. Special design gives even heat coverage of Unique design permits units to be tilted 
70° to twice the area of ordinary brooders gives wide range of heat patterns exclu- > 2 2 _-. 
All tour lamps cover same area—thermostat sive dimming thermostat provides maximum grade rolled oats, or on steel-cut 
controls maintain any desired temperature heat control saves money, too or whole oat groats, all you have 


to do is pick up your phone and 


call us. Or drop us a line. 


SINGLE a General Mills, Inc. 


EGG 
NEST BROODER LAMPS 
. PURITY OATS DIVISION 
Designed to reduce egg breakage roomy the the Direct-0.6 
and well-ventilated—easy to clean and keep | Box 1188, 1201 N.E. Jack St 
Brooders are designed fo rd ssembl x Jackson 
clean-—wire screen entrance cleans teet. Ex Gre casy | 
clusive restriction bar keeps hens inside to serve as four individual pig, lamb or calf Minneapolis 1, Minn. * Phone MAin 4341 
while gathering eggs. brooders } 


Write TODAY for Catalogs and Price Sheets | 


THE RHINEHA 


1165 POLK STREET ae | FORT WAYNE 7, INDIANA 
| 
MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
BEET PULP 
MILWAUKEE, WIS. AND 44 OTHER FEEDS * 
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DRIED GANE SYRUP 
B-Y-100 reementarion 


A Butyl Fermentation Solubles product containing not less then 45,4 
milligrams of Riboflavin per pound or 100 microgrems per gram. 
Produced by a patented biological process. : 


CRUDE PAT, NOT LESS THAN... 
EN-PREE EXTRACT, NOT LESS THAN...............++ 4s 
For Use Only in Manufacturing Poultry and Livestock Feeds 
Animal Nutrition Division 22> 


COMMERCIAL SOLVENTS COKPORATION 


PEORIA, ILLINOIS 


100 LBS. NET WEIGHT 
B-Y 950 svRUP 
FERMENTATION SOLUBLES 
A Butyl Fermentation Solubles product containing not less than 114 


milligrams of Riboflavin per pound or 250 micrograms per gram, 
Produced by a patented biological process. 


CRUDE PROTEIN, NOT LESS THAN..............-.cccccuuuncs 27 
CRUDE FIBER, NOT MORE THAN......................ccc0c0e i 
Mors NOT 

For Use Only in Manufacturing Poultry and Livestock Feeds 
Animal Nutrition Division 


COMMERCIAL SOLVENTS CORPORATION 
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B«Y Dried Fermentation Solubles . . . in the orig- 
inal form . . . are now available in unlimited 
quantities. Increased production due to process 
improvement now assures you a continuous sup- 
ply at a new low price—when you want it, where 
you want it—from a bag to a carload. 


Unidentified Growth Factors 

B+*Y Feed Supplements have led the field since 
first introduced by Commercial Solvents 15 years 
ago. They supply unidentified growth factors and 
riboflavin from the same rich natural fermentation 
source — butyl fermentation solubles. These un- 
identified factors, when added to your feeds, bring 
about improvement in feed efficiency and “gen- 
eral well being,” plus additional growth above and 
beyond that effected by the known nutrients and 
antibiotics. 


Guaranteed Potencies 

As the feed tags show, the B* Y’s come in three 
different riboflavin potencies, all guaranteed. 

B+ Y-100 contains 45.4 mg. riboflavin per pound 
B+ Y-250 contains 114. mg. riboflavin per pound 
B+ Y-500 contains 227. mg. riboflavin per pound 


Butyl Fermentation B-Complex Values 


Plus 27% Protein 

In addition to the vital unidentified growth factors 
and guaranteed riboflavin potency, the B* Y’s are 
all rich feed material containing 27% protein and 
significant amounts of other B vitamins, Matter of 
fact, B+ Y’s, when added at a level of 40 pounds 
per ton of finished feed, fortify your feed with the 
following, based on average assay: 


Mg. from y 4 from 

40 1b. Be Y 40 1b. B+ Y 
B-Vitamin PerTon B-Vitamin Per Ton 
Pantothenic Acid 2000 Pyridoxin 178 
Niacin 3640 Thiamin 54 
Folic Acid 112 Inositol 52,000 
Para Amino Benzoic Acid 70 Choline 13,280 
Biotin 31 1 


Exclusive Patented Process 

B*Y Dried Fermentation Solubles are neither 
waste products nor by-products. They should not 
be confused with molasses residues. All B* Y Sup- 
plements are made from the whole juice of sugar 
cane by a patented bacterial process solely and 
expressly for the feed trade by Commercial Sol- 
vents, basic producer and pioneer in fermentation 
since 1919. Production is carefully standardized 
to assure uniform quality. 


SOLUBLES ARE HERE 
THE CARLOAD! 


‘Venn’ DRIED ANE SYRUP 
B-Y-500 reementation SOLUBLES 


milligrams of Riboflevin per pound or per gram. 
Produced by @ patented biological process 
NOT Luss THAN” 


Yor Use Only in Manufacturing Poultry and Livestock Feeds 
Animal Netrition Division 
COMMERCIAL SOLVENTS CORPORATION 


PEORIA, ILLINOIS 


Unexcelled Characteristics 

B+Y Dried Fermentation Solubles give excellent 
results in all types of rations for poultry, livestock, 
dogs, horses and fur-bearing animals. Palatability 
is high. Never a question of being laxative at 
normal feeding levels. Outstanding storage, han- 
dling and blending characteristics. No pre-mixing 
required. Economical to use. Uniform quality. 
Available in 100-pound bags by the carload or 
less than carload quantities, 


Compare B+ Y with any other source of fermenta- 
tion growth factors now on the market. See for 
yourself why the B* Y’s have been the top choice 
of leading experiment stations and feed manufac- 
turers since 1938. Write today on your letterhead 
for a sample and additional information. Animal 
Nutrition Division, Commercial Solvents Corpora- 
tion, 260 Madison Avenue, New York 16, N. Y. 
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wife is like mine, but my wife feels 
morally obligated to try on about 
every shoe her approximate size in 
the store and worse yet, she likes 
to try about every shoe store in 
town, 

The first store we entered we went 
to the shoe department, and pulled 
out my cigarettes in preparation for 
the usual ordeal. After finishing my 
first cigarette I was rather surprised 
not to notice the usual array of 
shoes on the floor that my wife had 
been trying on; so I looked around. 
It was then that I noticed that this 
salesman had placed most of the 
shoes on racks under our seats, but 
there were two pairs of shoes neatly 
arranged on the floor which I sub- 
consciously remember my wife had 
shown an interest in and the pair 
that she was then trying on she 
was showing an interest in also. Well, 
in about two minutes, — to my 
surprise, we were walking out of 
that store with a pair of shoes, and 
I agreed wholeheartedly with my 
wife when she mentioned she had 


run into a good salesman. The sales- 
man was a good salesman and had 
made this difficult sale because he 
had removed distracting articles and 
thus had made it easy for my wife 
to decide. Also in this connection 
remember—always give the customer 
a choice. If the customer is offered 
one item, then the decision is either 
to buy or not buy. When offered 
several choices, the decision usually 
becomes: “Which one shall I buy?” 


(3) Assume the Decision Is 
to Buy 


The third step in making it easy 
for the customer to decide is to as- 
sume the decision is to buy. Instead 
of asking: “Well, do you want to 
buy it?” the salesman should carry 
on the conversation as though the 
customer had already decided to buy. 
Take buying for granted right from 
the start. Do something that implies 
that the buying decision has been 
made, then if the prospect doesn’t 
stop you, follow through on this 
basis. 


For example, you might say: “We 
can deliver this feed to you by 2:30 
this afternoon; will that be conveni- 
ent for you?” Then if the customer 
doesn’t stop you, you have that sale 
all but made. So remember keep the 
sales conversation moving from one 
minor decision to another, most of 
which imply ownership. This then 
avoids that barricade of one big mo- 
ment of decision after all the evi- 
dence is in. Also, compliment the 
customer on his minor decisions to 
keep him confident of his own judg- 
ment along the route. 


(4) Pick Good Stopping Places 

The dealer who makes it difficult 
for the customer to decide is the 
one who comes up with more and 
more talking points in order to wear 
down his prospect. He may wear 
down the prospect alright, in fact, 
the prospect may be worn out so that 
he cannot make up his own mind. 
So please stop talking and stop 
showing when it is clear that he is 
favorably impressed and is trying 


ALL THE FINEST 


GRADING, TESTING and HANDLING 


EQUIPMENT FOR GRAINS, FEEDS AND SEEDS — 


floors 


2 men with a Hytrol can handle more than 4 men can manvally. 
This means tremendous savings in labor costs. The Hytro! pays 
for itself quickly and earns extra profits in man-hours saved. 


SEEDBURO HYTROL PORTABLE 
FOLDING CONVEYOR 


Portable — rolls easily where 


Uniloads — or loads box cars and 
trucks at your dock 

Moves — bags or boxes horizon- 
tally around your plant, between 


Stacks — Faster and higher, safely 
increasing storage 

Sizes — 10-22 feet —See our com- 
plete Hytrol literature. 


plete Information. 


SEEDBURO HYTROL CONVEYORS —— SLASH LABOR COSTS! 


Sturdy construction has given trouble-free operation according 
to letters from hundreds of users. 


heeded fit on truck 
Handles—bags, crates, boxes, salt Unloads—or loads anywhere, 
blocks, etc. ideal for farm delivery 


SEEDBURO ALUMINUM 
HYTROL CONVEYOR 


Portable — easily carried, folds to 


Moves — bags or boxes horizon- 
tally around your plant 

Sracks — by resting on top tier 

Escalates — moves bags or boxes 
up and down stairways 

Sizes — 13-21 feet—Write for liter- 
ature and prices. 


The World's Most Widely Used Moisture Tester 


Speed — makes accurate tests in 60 seconds 
Easy to Operate — needs no experience or 
technical skill 
Accurate — .25 to 1% of Official Method 
Reliability — proved in use—over 19,000 
successful installations 
We have charts for most commercial grain and seed, os 
well as many of the mixed feeds. We can quickly prepare 
charts for your special feed mixtures. We have Seven 
Other Moisture Testers to Fit Your Needs—Write for Com- 


Corn Shellers 
Feed Mixers 
Fire 


Respirators 
Germinators Samplers 
Hommermills Scales 
Intercoms Scoops 
loaders Seed Anchysis 
Magnets Sleves 
Motors Spout Liners 


Fer information about the Steinlite, Hytrol and other Seedburo Labor-Savers 
and Profit-Protectors WRITE 


Raymond W. Pifer 


JOINS McMILLEN — Raymond W. 
Pifer, executive secretary and man- 
ager of the Ohio Aberdeen-Angus 
Breeders Assn. for the past two 
years, has joined the staff of Mc- 
Millen Feed Mills, according to Dr. 
J. L. Krider, vice president and direc- 
tor of feed sales. Mr. Pifer will work 
closely with sales representatives on 
beef cattle, hog and sheep feeding 
programs. Mr. Pifer is a graduate of 
both Purdue and Ohio State Universi- 
ties, where he majored in animal hus- 
bandry and agricultural education. 
He has done vo-ag and county agent 
work and spent 14 years in teaching, 
extension and research work at the 
above schools and the University of 
Kentucky. His past experience also 
includes two years as manager of the 
livestock feed sales department of a 
major feed company. 


to make up his mind, and stop giv- 
ing sales points when the customer 
is nearing a decision. After all he 
has enough to think over and there’s 
no use complicating his thinking by 
giving him new angles to puzzle over. 


Thus, we can conclude that you 


the dealer are the one who has to 
create a total situation, a suitable 
selling atmosphere. So above all 


please remember this; in your actions 
and in your sales conversation: 
(1) Make it a friendly atmosphere, 
(2) Help the customer fee! im- 
portant, 
(3) Inspire trust, and 
(4) Make it easy for the customer 
to decide. 


GROWING FIELD 


In the U.S. there are now about 
134,000 rabbit producers. 


Canadian — European 
PEAT MOSS 


Horticultural 
Poultry and Stable 
Jumbo — Standard 

E-Z te Handle Bales 
Low Prices 
Year Round Shipments 


Call LOngmeadow 7-3316 
CONRAD FAFARD, INC. 


P. O. Box 774 (F8) 
Springfield 1, Mass. 


Harry F. Frey & Company 


BROKER AND JOBBER 


All Feed Ingredients Grain Byproduects 
3104 South Main St., Houston 4, Texas 
Phone JAckson 5360 


SAVE MONEY 
SEA-COLL 


SHE 
SEEDBURO STEINLITE NEW 400G 
| 
Trucks Treaters 
Blowers Tiers 
Cleeners Truck Hoists 
Wt. per Bu. Testers 
hers 
7 
722 Converse Bidg. \ 
‘ 
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YOUROWNMIX 


You can maintain your reputation for —and “Coin Money 
quality feeds, attract new business 


Ni 
at reasonable prices with . . . \ 


PACO AT 2: A POUND... 


($40.00 PER TON—BULK BASIS F.O.8. PHILADELPHIA, PA.) 


Potency and effectiveness now comparable with other fortifying agents selling at three 
times > & amount. Paco provides a good balanced protein, B-Vitamin, essential minerals 
plus unidentified growth factors. In addition to other factors of the Vitamin B complex 
these solubles contain appreciable quantities of Riboflavin as is normally found in fer- 
mentation products of the distillation process but if so desired these solubles can be 
furnished at specific guaranteed Riboflavin potencies of 40, 125, 250 and $00 micro- 
grams per gram or higher. Ask for special price. 


Palatable to stock, it is granular, free flowing, dust free and stores well for long periods. 
Orders accepted for immediate or deferred shipment. 
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HERE ARE THE FACTS 


about the time-saving and 
power-saving features 


SCHUTTE 
INSTANT-SCREEN-CHANGE HAMMER MILL 


Here's news about the greatest Hammer 
Mill ever buile...a New Schutte Ham- 
mer Mill that is shattering performance 
records in both production and custom 
grinding, with huge savings in power 
and time. 

Not only does it feature the fastest 
known screen change, but it is unmatched 
in ruggedness and stamina. 

World-renowned Patented Adjusta- 
ble Hammers, clean-sweep suction, space- 
saving compactness, highly-serviceable 
simplicity... these are some of the Schutte 
features that no other mill can offer. 

If you own or operate hammer mills, 
you'll want this fact-filled bulletin de- 


scribing the complete line of New 
Schutte Instant-Screen-Change Hammer 
Mills. It’s yours for the asking. No obli- 
gation whatsoever. Write. 


SCHUTTE PULVERIZER COMPANY 


. Manufacturer of Famous Schutte Hammer Mills and Replacement Parts 


27 CLYDE AVE. e 


BUFFALO 15, N. Y. 


MINNESOTA LINSEED OIL COMPANY | 
© Minneapolis 21, Minn, 


25—44th Ave. N. E. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 
quotes. 


There’s o QUALITY DIFFERENCE 


STERLING 
1-9511 


CORPUS CHRISTI ELEVATOR—The new Corpus Christi (Texas) Public 
Elevator, a 2-million-bushel grain handling facility built by the Nueces County 
Navigation District, is now in operation. The elevator has 36 storage tanks 
which rise 132 ft. above the waters of the local port. Each tank holds 38,650 
bu., the balance of the capacity being provided by interstice bins. Facilities 
for cleaning and mixing and blending are part of the equipment. A railroad car 
dumper capable of unloading six cars an hour is in operation, as are two truck 
dumpers. The elevator has a dock for deep sea vessels and canal barges. The 
maximum loading rate is 125,000 bu. an hour the first hour, 75,000 bu. for the 
second and third hours and 50,000 bu. an hour thereafter. Clark Miller has 
been named general manager of the elevator. He was formerly with Pills- 
bury Mills, Inc., at Fort Worth and prior to that was with the Commodity 


Credit Corp. 


NEW MEXICO CATTLE 
FEEDERS’ DAY SLATED 


STATE COLLEGE, N.M.—How to 
use diverted acres for livestock pro- 
duction will be the theme of the 15th 
annual feeders’ day slated March 8 
at the agricultural experiment sta- 
tion of New Mexico A. & M. College, 
J. H. Knox, head of the animal hus- 
bandry department has announced. 

“Since the question of what to do 
with land diverted from cotton and 
wheat is of paramount importance 
this year, we expect to devote con- 
siderable time on the feeders’ day 
program to the discussion of this 
problem,” Mr. Knox stated. “In the 
face of the price-cost squeeze, cou- 


farmers and ranchers need some con- 
crete recommendations on the use 
of diverted acreage.” 

Farmers and ranchers will be 
brought up to date on current feed- 
ing practices, the market outlook, 
and feeding research being conducted 
at the college. 

Visitors may see the college’s ex- 
perimentally-fed cattle and inspect 
the new feeding pens. A barbecue 
luncheon will be served on the cam- 
pus. 


JOINS FEED FIRM 
STANLEY, IOWA—J. J. Reed has 
joined the Kaufman Feed & Grain 
Co., Stanley, Iowa, as feed sales and 


pled with the continued drought, | service man. 
Safety with Pacal 
When you get feed dust 
in the eyes... 
wash out all the particles! 


BUY PACAL 
HARD FACED 
HAMMERS 
They'll grind 3 to 


4 times longer 
in your hammermill 


County Road B & Walnut St. adjoining ~ ee % 
St. Paul 8, Minn. Telephone NEstor 94 


PAYWAY TONNAGE HAS SHOWN 
A CONSISTENT INCREASE 
YEAR AFTER YEAR! 


WHY: 


BECAUSE PAYWAY IS A PROFITABLE 
LINE FOR DEALERS 


Oscar Straube Pres. 


| 
3 | 
| 
inneso a ZAY WN: y Hammers 
| PAPER, CALMENSON & COMPANY | 
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YOU HAVE TRIED THE REST 
NOW BUY THE BEST 


JAVALEE twine 


A name in Mexican BALER, BINDER and WRAPPING 
twine that commands respect, because it represents a savings over 
Domestic twine without any sacrifice of QUALITY. 
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% These twines are made in a modern, up-to-date mill on the most modern, up-to-date 
machinery. They are made to the same exacting specifications as No. 1 American- 
made twines manufactured from Henequen Sisal. 


% When you buy JAVALEE twines, you are assured of getting the same high quality 
twine made to the same exacting specifications and manufactured in the Mayapan 
Cordage Mills on each and every shipment, bale and tube. We have thirty years of 


fair dealing behind us. 


% You cannot afford to jeopardize your good name and your other business by taking 
chances on twine of questionable quality, never knowing what quality will be on your 
next shipment. Standardize on JAVALEE and you remove this uncertainty. We 
protect our distributors 100% and back them up with adequate advertising. 


% Sample tubes gladly furnished upon request. Get a tube and compare it with any 
brand of domestic or imported baler twine on the market. Put it to any test you de- 
sire, and be convinced there is none better at any price. 


te Onall genuine JAVALEE twines, you will always find the JAVALEE name and pic- 
ture of the Boar on a little tag on the inside of each bale or tube with our guarantee 


of quality. 


% MR. DEALER—If there isn’t a JAVALEE Baler and Binder twine agency in your 
town, contact the JAVALEE Distributor in your territory, or write, wire or phone 
us at our expense. There are still a few distributorships open. 


% When we sell you, we do not turn around and sell your customer and then your cus- 
tomer’s customer. On JAVALEE, you are assured a legitimate profit. 


SHIELD CORDAGE CO. 


we dol 130 W. WELLS STREET CHICAGO 6, ILLINOIS 
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CONVENTION CALENDAR 


Feb, 22-28-—Ohio Grain & Feed 
Dealers Assn., Inc.; Commodore Per- 
ry Hotel, Toledo; sec., H. Ralph Ka- 
gay, 6 N. Roys Ave., Columbus 4, 


Feb. 26—-Upper Midwest Feeder 
Finance; Ourtis Hotel, Minneapolis, 
Minn.; Sec., Rubert Lindhom, Mpls. 
Asen. of Oredit Men, Thorpe Bldg., 
Minneapolis 2, Minn. 

Feb. 28-March 2—COolorado Grain, 
Milling & Feed Dealers Assn.; Shir- 
ley-Bavoy Hotel, Denver; sec., Ralph 


Booze, 606 Mining Exchange Bildg., 
Denver 2. 


March 4-6 — Northeastern Poultry 


Producers Council, Inc.; Allied In- 
dustry Sales and Outlook Conference; 
Penn Sherwood Hotel, Philadelphia, 
Pa.; chm., T. C. Rothbauer, 11 West 
State Trenton, NJ. 

March 10—Ninth Distillers Feed 
Conference; Hotel Sinton, Cincinnati; 
exec. dir., Lawrence E. Oarpenter, 
Enquirer Bidg., Cincinnati 2, 

hio. 


Distributed in lowa by 


V. A. MAGNUSON 


SALES COMPAMY 


004 10th Street West Des Moines, lowe 
Des Moines 9-7897 


March 11-12 — Montana Nutrition 
Oonference; sponsored by Montana 
State College, Montana Feed Manu- 
factarers and Dealers Asen. and Nu- 
trition Council of the American Feed 


Mar. 18-19—Tri-State University- 
Soybean Processors Conference, U. of 
Mo.; RB. G. Houghtlin, 8818 Board of 
Trade Bidg., Chicago, IL 

Mar. 18-20—Pacific Fisheries Tech- 
nologists; School of Fisheries, U. of 
Wash.; Sec., Roy Stevens, Fishery 
Technological Laboratory, 2725 Mont- 
lake Bivd., Seattle 2, Wash. 

March 18-20—Pacific Dairy & Poul- 
try Asen.; Hotel del Coronado, Oor- 
onado, Oal.; Pres., H. Glenn Olson, 
1304 E. 7th St., Rm. 256, Los Angeles 
21. 

March 19—Oregon Feed & Seed 
Dealers Asan.; Multnomah Hotel, 
Portiand, Ore.; mgr., Leon 6. Jack- 
son, 810 Lewis Bidg., Portland 4 

March 25-26—Animal and Poultry 


You remember each time it’s happened! Sales went UP... 


reports were terrific...dealers were delighted...feeders 
were tickled pink! But why can’t you make every batch 


just as good??? 


“I just can’t figure it out,” you've told yourself. “I just 


can’t understand why one batch of feed seems to be so 


much better than all the rest.” 


You know every batch is supposed to be identically 
good. You use the same fine formulas, the same modern 


mixers, the same trained plant personnel. 
sometimes differ. Once in a while a “miracle” batch just 
seems to happen. How? Why? What is the mystery of 


the miracle batch? 


Take this clue. Look to your protein source for the answer. 
You see—the quality of most protein sources goes up 


But. results 


-YOU CAN 


with 


and down like a yoyo. Once in a while you get a shipment 
that is made just exactly right and things happen that 
would turn up the corners of any sales manager’s mouth. 
Other times . . . well, you know what happens then! 

“O.K.” you say, “Now I know what makes miracles. 
Tell me how I can get ’em every time!” 

The answer is easy. It’s HI-PRO-CON, STALEY’S 
50% protein, de-hulled, special heat treated Soybean Oil 
Meal ... the one high-protein source that guarantees 
you standardized protein quality, standardized 
at the level that makes “miracles,” standard- 
ized to pay off big in your feeds. 

But there’s more, so much more that 
HI-PRO-CON can do for you. So get all 
the facts today, Write, wire or phone. »> 


Stale 


and only 


makes it! 


A. E. STALEY MANUFACTURING COMPANY 


Meal Soles Dept. F-2 
DECATUR, ILLINOIS © PAINESVILLE, OHIO 


Apr. 12-18—Texas Feed Manufac- 
turers Asen.; Baker Hotel, Mineral 
Wells, Tex.; sec., W. Bassett Orr, P.O. 
Box 655, Bryan. 

Apr. 12-14—Assn. of Feed Micro- 
scopists; Seneca Hotel, Oolumbus, 
Ohio; Sec., W. 8S. Thompson, Section 
of Feed and Fertilizer, Ohio Dept. of 
Agr. Lab., Reynoldsburg, Ohio. 

April 14—Illinois Feed & Nutrition 
Conference; University of Illinois, 
Urbana; chm., Dr. D. E. Becker, ‘de- 
partment of animal science. 

April 16-17—Texas Grain and Feed 
Dealers Assn., Hotel Texas, Ft. 
Worth, Texas; sec., Ben Ferguson, 
614°Meacham Bidg., Ft. Worth 2, 
Texas. 

April 19-20 — Feed Dealer’s Short 
Course; Morgantown, W. Va.; spon- 
sored by A & M College, U. of W. Va., 
W. Va. Feed Dealers Assn. & State 
Dept. of Agr.; Chm., G. C. Anderson, 
Animal Husbandry Dept. 

April 26-27— Nebraska Grain & 
Feed Dealers Assn.; Hotel Paxton, 
Omaha, Neb.; Sec., Howard W. Elm, 
917 Trust Bldg., Lincoln. 

April 30-May 1—Kansas Grain & 
Feed Dealers Assn.; Hotel Broad- 
view, Wichita; sec., O. E. Case, 901 
Wiley Bidg., Hutchinson. 

May 2-5—National Fisheries Insti- 
tute, Inc.; Hotel Cleveland, Cleveland, 
Ohio; Mgr., Mal Xavier, 1614 Twen- 
tieth St., N.W., Washington 9, D.C. 

May 5-7— American Feed Manu- 
facturers Assn.; Conrad Hilton Hotel, 
Chicago; Sec., W. T. Diamond, 58 W. 
Jackson Bivd., Chicago 4, Ill. 

May 6-8— Oalifornia Hay, Grain 
and Feed Dealers Assn.; Ambassador 
Hotel, Los Angeles; Sec., John F. Gil- 
more, Blue Anchor Bidg., 1400 Six- 
teenth St., Sacramento 14. 

May 7-11 — National Oottonseed 
Products Assn.; Shamrock Hote! 
Houston, Texas; Sec., 8S. M. Harmon, 
731 Sterick Bldg., Memphis 3, Tenn. 

June 6-8 — Indiana Grain & Feed 
Dealers Assn.; Mid-Summer Conven- 
tion; sec., Fred K. Sale, 600 Board of 
Trade Bldg., Indianapolis. 

gune %7-8—Oentral Retail Feed 
Assn.; Sec., David K. Steenbergh, 
1712 West St. Paul Ave., Milwau- 
kee, Wis. 

June 14-15—Eastern Federation of 
Feed Merchants, Inc.; Commodore 
Hotel, New York City; Sec., Austin 
W. Carpenter, Eastern Federation of 
Feed Merchants, Inc., Sherburne, 
N.Y. 

June 14-18—Poultry Short Course; 
Texas A, & M. College, College Sta- 


CONSULTANTS 


FEED INDUSTRY 
C. W. SIEVERT and ASSOCIATES 


221 LeSalle St Chicage 1, 


— 


— 


| 
= — Nutrition Oomference; Agricultura! | 
Maryland; chm. Gerald F. Combs, 
: O. O. Thomas, Animal Industry Dept., 
Ohio 
| 
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tion, Texas; Ohm., E. D. Parnell of 
Poultry Dept. 

June 17-18 — Pacific Northwest 
Grain Dealers Assn.; Spokane Hotel, 
Spokane, Wash.; Sec., Pete Stallcop, 
418 Peyton Bidg., Spokane 1, Wash. 


June 21-22 — Assn. of Southern 
Feed and Fertilizer Control Officials; 


June .21-22— Georgia Feed and 
Poultry Conference; Dinkler Plaza 
Hotel (formerly Ansley Hotel), At- 
lanta, Ga.; Registrations begin June 
20; Ohr., Will L. Kimard, 601 Trust 
Co. of Georgia Bldg., Atlanta, Ga. 

June 22-24— Canadian Feed Mfrs. 
Assn.; Lake Louise Chalet, Alberta, 
Can.; Sec., A. G. Kirstine, Box 4396, 
South Edmonton, Alberta, Can. 

duly 16-17—Kansas Seed Dealers 
Assn.; Hotel Broadview, Wichita, 
Kan.; Sec., O. E. Case, 901 Wiley 
Bldg., Hutchinson, Kansas. 


Aug. 13-20—World’s Poultry Con- 
gress; Edinburgh, Scotland; OChm., 
N. F. MoOann, Agricultural Advisor, 
United Kingdom Supply Mission, 1800 
K Street, North West, Washington 
6, D. CO. 

Aug. 16-17 — Nutrition School for 
Feed Men; conducted by College of 
Agriculture, University of Wisconsin 
and Central Retail Feed Assn.; Uni- 
versity Memorial Union; chm., Prof. 
Gus Bohstedt, Department of Ani- 
mal Husbandry. 

Aug. 24-25— New England Feed- 
men’s Conference; U. of Me., Orono; 


For steady year-'round deliveries .. . 


KELL - PHOS SOFT PHOSPHATE 


WITH COLLOIDAL CLAY 
Storage capacity now tripled. Highest 
quality natural phosphate material 
THE KELLOGG COMPANY 
618 D. M. Bidg., Des Moines 9, lowa 
or P. O. Bex 665, Ocala, Florida 


Falls 
State Park near Corbin, Ky.; Sec., 
William C. Willock, P. O. Box 1914, 


Sept. 16-17 — National Mineral 
Feeds Assn., Inc.; Bismarck Hotel, 
Chicago, Ill.; Exec. Sec., Peter W. 
Janss, 212 Equitable Bldg., Des 
Moines, Iowa. 

Sept. 19-21—Ohio Grain & Feed 
Dealers Assn., Inc.; (Joint Conven- 
tion with Grain & Feed Dealers Na- 
tional Assn.). Plaza Hotel, Cincinnati; 
Sec., H. Ralph Kagay, 65 N. Roys 
Ave., Columbus 4. 

Sept. 19-21—Grain and Feed Deal- 
ers National Assn.; Netherlands- 
Plaza Hotel, Otmcinnati, Ohio; Sec., 
John ©. Bowden, 100 Merchants Ex- 
change Bidg., St. Louis 2, Mo. 

Oct. 12-14—Association of Ameri- 
can Feed Control Officials; Shore- 
ham Hotel, Washington, D.C.; sec., 
L. E. Bopst, New Chemistry Bldg., 
Rm. 036, University of Maryland, 
College Park, Md. 

Oct. 14-15—Texas Nutrition Con- 
ference; Memorial Student Center, 
Texas A. & M. College, College Sta- 
tion; Chm., J. R. Couch, Dept. of 
Poultry Husbandry. 

Oct. 21-22—Animal Industry OCon- 
ference, Governor’s Hall, Sacramento, 
Cal.; chm., Dr. H. J. Almquist, The 
Grange Co., Modesto, Cal. 

Nov. 3-4—Ill. Feed Assn. and Ill. 
Poultry Improvement Assn.; Armory, 
Springfield, Mo.; Sec, Dean M. 
Clark of IFA, 141 W. Jackson Bivd., 
Chicago 4, Tl. 
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Mineralize your feeds the efficient, economical 
way. Cut costs by using salt and calcium 
from Your Own stock. Add Herman Nage!’s 
Formula B to supply every mineral needed, 
in the ideal form and balance, for complete 


Mineral Nutrition. 


Herman Nagel’s Formula B contains five 
soluble, high test phosphates—the same kind 
as found in milk and egg yolk—plus an 
exacting ratio of eight biologically available 


Herman Nagel’s 


ormula 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


@ "MELTS on the TONGUE” Solubility. 

@ COMPLETE Biological Availability 

@ USE YOUR OWN Calcium and Salt 

@ EVERY MINERAL NEEDED in the 
CORRECT FORM and BALANCE 

@ EASY TO USE, No Pre-Mix Needed 


HERMAN MAGEL'S 


CONCENTRATE 


The Ideal Blend of 8 


Trace Minerals. It is easy to use, requires 


no pre-mix and is highly concentrated for 


convenience and economy. 


The greatest selling force for your feeds is 
your customers’ own “good taste.” Let them 
TASTE the solubility and purity of the min- 
erals used in your products. Herman Nagel’s 
Formula B “Melts on the Tongue” and leaves 
no gritty residue. Write for information 


today. 


For phosphorus - sufficient 
feeds use Herman Nagel’s 
Trace Mineral Concentrate, It 
supplies the ideal ratio of 
eight biologically available 
trace minerals .. . Stabilized 
Iodine, Manganese Sulphate, 
Copper, Cobalt, Nickel, Iron, 
Zine and Boron, Highly Con- 
centrated; only a pound is 
needed for a ton of feed. 


ONLY AVAILABLE MINERALS CAN INSURE 


THE HEALTH AND GROWTH OF LIVESTOCK 


Get the Complete Story—Write for your 
FREE copy of "Facts for Feed Men," and 
wae Other interesting literature. 


The HERMAN NAGEL CO., 53 W. Jackson Bivd., Chicago 


ForTWorTH 


GIVE 


* GREATER CAPACITY 
* LONGER LIFE 


BOLT HOLES 
DIMPLED FOR SMOOTH 
PERFORMANCE 


ENDS EXTENDED 
ANG LOCKED UNDER 
FRONT AND BACK TO 
SUPPORT BODY 


TAPERED ENDS 10 


DECREASE DRAG OF PICK-UP. 

NESTING FACILITATES Made 

SHIPPING AND STORAGE Gauge Steel — 
All Welded — No Rivets 


FORT WORTH HI.-CAP buckets are designed for high-speed elevators, 
although they may be used for replacements in old elevators where 
increased capacity is required. They are suitable for use in either chain 
or belt elevators and will discharge properly at high or medium belt 
speeds. They may be spaced on very close centers, or continuous, 


WRITE FOR CATALOG SECTION 416 


For! WorlH STEEL AND 


MACHINERY CO 


"QD" SPROCKETS 
“QD” V-BELT SHEAVES 


Dept. 882 3600 McCART, FORT WORTH, TEXAS MULTIPLE V-BELTS 
— 
INDUSTRIAL FANS 
105 ANGELES + SAM FRANCISCO + KANSAS CITY + POWER SHOVELS 


anorHer ELTON FIRST 


A new line of lightweight conveyors 
WITH DETACHABLE DRIVE UNIT 
The 12-foot with drive detached 
weighs 145 Ibs., and sells for only 
$395.00 complete. They're made in 
various lengths to fit your needs. 
Write for Information Today 
Save Man Hours the Eiton Way 


CHANTLAND MFG. CO. 
BADGER, 1OWA 


Ideal for loading tn and cut of 
warehouses and for delivery trucks. 


Carry the power unit like 
suitense. Weighs only 65 Ibe. Put 
on or taken off conveyor in a 
minute. 


Carried under truck. 
Depth only > 


Think of the time a Handi-veyor 
ule will save on deliveries alone, 


CAROTENE and VITAMIN E 
in CARROT OIL 


@ 6 million U. S. P. units of VITAMIN A per pound as carotene. 

@ Over 1,100 milligrams of tocopherols (VITAMIN E) per pound. 

@ Other NATURAL PIGMENTS from carrots which aid in pigmenta- 
tion and health. 


BARNETT LABORATORIES 
6256 Cherry Avenue Long Beach 5, California 
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CART FEEDING SAVES 
DAIRY FARMERS’ TIME 


MADISON, WIS.—Cart feeding in 
the dairy barn can take the “stoop” 
out of hand feeding and save time, 
too, says Lynn Brooks, University of 
Wisconsin farm engineer. 

Mr. Brooks points out that hand 
feeding will be the rule for some time 
to come in Wisconsin barns, but feed 
carts can make the job of hand feed- 


before you buy ofA ROLLER MILL 
SPROUT-WALDRON Mon 


- 


A roller mill to fit your individual needs 
is offered by your S-W man from the vast 
Sprout-Waldron line. Whether you want 
a machine for light duty, or for occasional 


mill ing quicker and easier. These carts 
use a8 an ost can be built in the farm shop or can 
a high precision unit of the latest design be obtained commercially in sizes to 


for grinding wheat to flour 24 hours a 
day, or a massive machine for flaking ce- 
reals, you'll find the right mil! for the job. 
For three generations, Sprout-Waldron has set the pace in roller 
mill design. 

Before you buy any roller mill, see your SPROUT-WALDRON MAN! 
SPROUT-WALDRON 


MRERS SCREW BELT 


CUTTERS CRUSHERS FEEOERS 


61 LOGAN ST. © MUNCY, PA. ne 


fit every need, he said. 

Time trials at the electric research 
farm compared cart feeding with bas- 
ket feeding, a method still common 
on Wisconsin farms. Mr. Brooks said 
it took 12.8 minutes to feed silage 
twice a day to 24 cows by basket and 
10.4 minutes to feed silage twice daily 
with a cart. The cart reduced travel 
to only one fifth of that required by 
ssa-a | basket feeding The silage in this case 


VICTOR Scientific FEEDS are produced in a completely modern mill—expertly 
staffed, efficiently equipped and laboratory controlled to produce the 
BEST in feeds for every livestock and poultry feeding need. This means 
that VICTOR Scientific FEEDS are QUALITY feeds — always UNI- 
FORM. As a result— year after year, there are more and more 
enthusiastic VICTOR feeders; and VICTOR dealers are in 
creasing sales and profits. VICTOR is the line of feeds 
YOU are looking for! We can PROVE it . . . to youl 


Write today ... tor prices and details of 
the sales - building VICTOR advertising and 
merchandising program. 


Curtis Wells 


CONSULTANT—G. A. Kent, presi- 
dent of Kent Feeds, Muscatine and 
Sioux City, Iowa, has announced the 
appointment of Curtis Wells, Wash- 
ington, lowa, as a poultry consultant 
for eastern Iowa and northern IIli- 
nois. Mr. Wells, who attended the 
University of Iowa, has been em- 
ployed in this type of work for the 
past 15 years. His services will con- 
sist of consulting with poultry and 
turkey growers in that area on nutri- 
tional and disease problems. 


was forked out of the cart. The big 
saving was in energy. 

A dispensing silage cart with a con- 
veyor bottom makes the chore of 
feeding silage much easier at the elec- 
tric farm. The operator pushes the 
cart along the feed alley in front of 
the animals and turns the crank to 
discharge the silage into the manger. 

Cart feeding is also efficient for 
feeding grain, Mr. Brooks said. An 
improved type of grain cart now 
being used has three distinct advan- 
tages. This cart is small and easy to 
move around. It is built on two foot 
legs to eliminate stooping. And the 
small size makes it less expensive to 
build. The capacity of the cart is 
10 bu. 


' MEAT-BUYING SHOWS 

SANTA BARBARA, CAL.—A series 
of television programs are being pre- 
sented over Station KEYT by the 
California Cattle Feeders Assn. Pur- 
pose of these half-hour programs is 
to educate the meat-buying public on 
the problems confronting the feeders. 


WORLD'S FINEST HAMMERMILL 


1954 “JAY BEE” 


J. B. SEDBERRY, INC. 


FRANKLIN, TENN. 


SCROGGINS GRAIN CO. 


Phone: BR 3913 — Teletype: MP 344 
WHOLE and GROUND GRAINS 
and SCREENINGS 


MINNEAPOLIS, MINNESOTA 


id 


FORT WORTH, TEXAS 
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a PACIFIC MOLASSES 
COMPARE | 


SEATTLE 


PORTLAND 
to bring you 


Pe 


Be 


( }SAN FRANCISCO 


You can pickup your phone and call the nearest 
Pacific Molasses office, sales representative or dis- 
tributing station, and know that your needs will be 
supplied promptly. Pacific Molasses is a completely 
integrated organization with most modern facilities 
for the efficient transportation, storage and distri- 
bution of Cane Feed Molasses along every step of 
the way from sugar mill to your receiving tanks. 

Pacific Molasses maintains and operates its own 
distributing stations at 12 strategic points on the 
East, Gulf and Pacific Coasts. Shipments are made 
without delay by our own employees from our own 
storage tanks in our own fleet of tank cars and tank 
trucks, or in drums. When you buy from Pacific 


215 Market Street 


San Francisco 5 New York 5 Buffalo, N.Y. 
309 Delta Building M& M Building 
New Orleans 12 Houston 2 


cane feed 
MOLASSES 


Molasses Company you are dealing with a single 
company that assumes full responsibility for the 
delivery of your orders. 

We maintain a staff of trained and experienced 
field men and sales representatives headquartered 
at major market centers throughout the country, 
who are at your service for help and advice on any 
matter involving the use of Cane Feed Molasses. 
Your inquiry will bring you the name and address 
of the representative nearest you. 

A telephone call—wire or letter— puts this or- 
ganization to work for you. For prices and other 
information contact our nearest office, sales repre- 
sentative or distributing station. 


WOLASSES 


Western: 


Northwestern: 
Port Everglades, Fic. Portland, Ore. Richmond, Calif. 
New Orleans, Lo. Seattle, Wash. Los Angeles Harbor, Calif. 
Houston, Texas Seuthwestera: Stockton, Calif. 


Tucson, Arizone 


a complete 
7 
4 
| 
| 
MOLASSE 
120 Wall Street Eastern: 
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RINGING THE 


cash 
register 


MERCHANDISING HINTS FOR THE FEED RETAILER 


Human nature, it is claimed, always remains the same. 
Through the years retailers of all types have discovered 
some basic ideas in stepping up their sales which seer 
to bear out the contention that people never change. 
Here are some basic principles which will step up your 
sales if you are not already observing them. Moving dis- 
plays or contraptions in connection with merchandise 
attract more people than mute displays. Doing things just 
a little bit out of the ordinary sells more merchandise. 
Customers will look around more and usually buy more 
if sales persons don’t press them too much with questions. 
Table displays are better than counter displays. Cus- 
tomers go farther back into the store when tables are 
oblong in shape, rather than round. Customers watch 
bulletins when they are kept up-to-date. 


$ $ 


One speaker at a recent feed retailers’ gathering asked 
eed men to do some critical self-evaluating regarding 
their own feeds. He posed these questions: What should 
you know about your feeds? How much of an authority 
on nutrition and livestock should you be? Do you know 
how to advise on feeds and feeding programs? Are you 
mixing a true formula (if you are a mixer) or do you 
use off-the-cuff formulation? Do your employees know 
how each feed is to be fed? If the information is there 
for your employees are you sure they understand it 
clearly? The speaker then reminded the dealers that the 


Human 
Nature 


$ $ $ 


Many successful feed dealers offer a cash discount in 
order to increase cash sales and cut down on their ac- 
counts receivable. One Minnesota dealer has reported 
considerable success with a 2% cash discount system 
which involves the use of stamps which the customer 
turns in for premiums. The discount applies to feed and 
other farm supplies but not to grain or seed. The dealer 
found that the use of stamps cut his receivables in half 
and really helped to build business, bringing in customers 
from sections he never served before. Thirty-day payment 
is considered the same as cash. And that’s where the farm 
wife angle comes in. Farm wives like to get the stamps, 
and frequently they go into the store to check on the feed 
bill. They want to see that the bill is paid on time so that 
they will get the stamps. 


$ $ $ 


The $64 question for any dealer considering a tightening 
of his credit policy is whether he will lose a lot of busi- 
ness as a result. A credit expert who spoke at a feed con- 
vention said experience has shown: If a good, tight credit 
policy is adopted and followed, there may be a small drop 
in sales, but net profits will go up. On the average, it has 
been found that a good credit policy frequently results at 
first in a 15% dip in sales, but profits rise 15 to 20%. 
Then, over the long haul, sales climb and are on a better 
foundation. The dealer can devote more time and effort to 
selling and servicing and less time to worrying about 
accounts receivable. 


Discounts 


Tightening 
Credit 


Curbs Set on Corn Acreage 


In an effort to trim U.S. surplus of corn the U.S. Department of Agri- 
culture recently announced a corn acreage allotment of 46,955,504 acres in 
the commercial corn area, a cut of about 10 million acres from last year’s 
plantings in this area. 

A total of 834 counties in 22 states is included in this area, as shown in 
the map on the opposite page. USDA officials estimate that on the basis 

of norma] yields and normal weather conditions the Corn Belt will produce 
Tooeet 2 billion bushels. However, this estimate contemplates total compli- 
ance with the acreage allotment regulation. In 1950, the last time allotments 
were in effect, farmers complied on only about 42% of all farms covered, 
and current surveys indicate that compliance will run about 50% this year. 

In terms of acres, this would mean acreage will be reduced only about 
5 million acres rather than the 10 million provided for in the allotments. 
Thus, production in the Corn Belt likely will be about 2,300 million bu. To 
this must be added an anticipated €50 million bushels in the non-commercial 
areas, for a possible total outturn in 1954 of 2,950 million bushels. 


Government livestock experts predict a relatively steady production 
of hogs for the next 18 months regardless of the corn allotment program. 


Build better 
poultry feeds 


and better sales with... 


Armour Meat and Bone Scraps! 


Customers for your poultry feeds know that feed costs constitute 
between one-half and two-thirds of the total cost of growing a 
chicken. They want feeds which produce the best gains and the 
best egg production for that cost. 

Armour Meat and Bone Scraps used as a supplement in poultry 
feeds helps you build high-efficiency feeds. This ingredient fur- 
nishes high-quality natural proteins plus bonus elements. For in- 
stance, the Armour expeller process retains at least 87% natural 
fat. Animal fat in feeds increases the stability of vitamin A, in- 
creases feed efficiency and palatability, and helps control dustiness. 
And remember, you get natural animal fat as an extra value when 
you use Armour Meat and Bone Scraps. 

This fine ingredient is also rich in minerals in readily available, 
nontoxic form. It contains the important vitamins Riboflavin and 
Bi; in natural form. And it is always highly palatable, and easily 
mixed and stored. 

Use Armour Meat and Bone Scraps to build poultry feeds 
which please your customers, and keep them buying feeds from 
you. You'll find Armour Meat and Bone Scraps valuable in cattle 
feeds, too. For high-quality hog feeds, try Armour Digester Tank- 
age and use Armour Standard Steamed Bone Meal to supply any 
additional calcium and phosphorus needed. These ingredients are 
consistently high in quality. They help you maintain a high stand- 
ard in your feeds—get more repeat sales from satisfied customers. 


ARMOUR AND COMPANY 


Tallow and Feed Dept. * General Offices * Chicago 9, ill. 
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INDESTRO 
Servatool Stands 


Most popular hand tools arranged on trays 
and racks for easy self-selection, cutting down 
sales cost, Sizes and styles most wanted by 
farmers, mechanics, car owners, and home 
workbench hobbyists. Stands are in 5 eye- 
attracting colors. Space for plainly indicating 
the popular prices. All items easily available 
for replacement on stands, Write for bulletin. 


Order also profit-makin 


_N. Kildare at Schubert, 


NEW True-Running 
INDESTRO Steel Pulleys 


The latest Indestro Tool Board features 
complete “9 of sizes in the new solid 
Stamped Steel Pulley; uniform density for 
minimum vibration; 1%" to 8", in all popu- 
lar diameters and bores. All pulleys painted 
and cartoned for easy identification. 

Sell these new Pulleys for replacements on 
farm implements, washing machines, lawn 
mowers, power tools, air compressors, etc. 


Indestro Display Boards featuring 
wrenches, punches, chisels and screwdrivers; sockets and fittings. 


INDESTRO MFG. CORP 


322 8S. PATTERSON BLVD. 


DAYTON BAGS ARE BEST 


Processors and Manufacturers of Quality Burlap and Cotton Bags 


Phone FUlton 6161 Collect 


THE DAYTON BAG AND BURLAP COMPANY 


Established 1910 


DAYTON 2, OHIO 


The Lametron pictured above by means 
of measurement of Guorescence 
tells expert chemists the 
impertant vitamins of the B-complex 
im feeds. The Lametron te one of many 
scientific instruments thet enable the 
Doty Technical Laboratories to check 
ecourately on nutri 


tional values of feeds. 


Use Our Laboratory 


PROTECT YOUR FEED QUALITY WITH | 
OUR LOW COST INGREDIENT ASSAY PLAN 


Your Feeds Can Be Labeled Latoratory Controlled 


Feed Dealers 
Need More Help 


By Albert Vorst 


HERE are some phases of re- 

: tail feed management on which 

the average feed dealer needs 
help, and alert feed manufacturers 
can supply this help and enable the 
dealer to sell more merchandise. 

Many dealers conduct an annual 
sale, and some make special efforts 
to make the 10th anniversary, the 
25th, etc., something special. But in 
numerous instances when the feed 
dealer sits down to prepare a pro- 
gram for such a special sale — he 
finds that he doesn’t know how to 
go about it. 

Recently a farm supply dealer told 
me about his experience in planning 
a 25th year in business sale. He had 
written letters to many manufactur- 
ers and jobbers whose merchandising 
he handled, but the response was 
very discouraging. 

“Many of those suppliers didn’t 
have any better idea than I as to 
how such a 25th anniversary should 
be featured in a sale,” he said. ‘They 
made only vague suggestions along 
average lines, and I could quickly see 
that I could expect little help from 
them. Then I got a letter from one 
manufacturer who said if I would 
visit their sales promotion depart- 
ment they'd be glad to help me. 

“Since that city was not more than 
75 miles distant, I drove there one 
day and I am happy I did. The head 
of the sales promotion department 
showed me copies of ads which other 
dealers had used on 25th anniver- 
saries, and the results of the sales 
were even noted on some of the ads. 
They told which prizes seemed to go 
over best, and by the time I had 
spent two hours with that promotion 
department they had laid out a dou- 
ble page ad for me, suggested a num- 
ber of publicity ideas, some contests, 
direct mail advertising and other 
things. 

“When I went back to my home 
town late that day, I was walking on 
air, so to speak, for I knew my 25th 
sale was well prepared. And it did 
turn out to be quite a success, thanks 
to the help that I got from the sup- 
plier.” 

In talking with other feed dealers 
I find that they need help on the 
following subjects: 

1. Anniversary and other sales. In 
this competitive era the average feed 
dealer is going to put on more sales 
than ever before to try to stimulate 
business. He will not overdo the sales 
plan, but those sales he does put 
on he will want well organized. 

Suppliers, due to their greater ex- 
perience and facilities and with their 


AT REMARKABLY LOW COST TO YOU 


DOTY 


W rite for 
full particulars 


sa W. 9th St, KANSAS CITY, missoURI 
A RECOGNIZED REFEREE LABORATORY 


knowledge of what other dealers have 
done, can better draw up ideas for 
sales promotions than their dealers. 
While it is natural that manufactur- 
ers will want to feature their own 
products as much as possible, they 
will build more business and good 
will among dealers if they will also 
include over-all promotions which 
will make the sale a success. 
Furnish the dealer with a sales 
day plan which gives your products 
a major play, but do not neglect 
giving the dealer suggestions for in- 
creasing traffic and sales on allied 
farm products lines in his store. The 


Mother 
Influence 


and More Income for you 
when your broiler crosses 
are based on up-to-date 
Nichols mothers and the 
better known meat type 
males. They add that extra 
spark that makes the good 
broiler crosses great. 


Box 42 Kingston, N. #1. 
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Vitamin Levels Assured by the Merck Laboratories 


Higher energy formulations have boosted the nutritional 
requirements of broiler feeds. To utilize these modern 
rations efficiently, broilers need increased intake of vita- 
mins. This has been emphasized repeatedly by numerous 
poultry authorities. You can reinforce the growth power 
of your high energy broiler feeds with Merck Vitamin 
Mixtures. 

The wide variety of these Mixtures enables you to 
choose the one best suited for a particular formulation. 
Ratios of ingredients are based upon tested scientific 
recommendations. 

The carrier for the vitamins is designed for uniform 
distribution and precision mixing in feeds. 


MERCK VITAMIN MIXTURES 
FOR POULTRY AND LIVESTOCK RATIONS 


No. 58-A Vitamin Mixture Merck 
2 grams riboflavin, 4 grams calcium pantothenate, 6 grams niacin, 
and 20 grams choline chloride per pound. 


No. 58-C Vitamin Mixture Merck 
2 grams riboflavin, 4 grams calcium pantothenate, 10 grams niacin, 
and 109 grams choline chloride per pound. 


No. 84 Vitamin Mixture Merck 
4 grams riboflavin, 8 grams calcium pantothenate, 18 grams niacin 


per pound. 

No.92 Vitamin Mixture Merck 
2 grams riboflavin, 4 grams calcium pantothenate, 9 grams niacin, 
and 10 grams choline chloride per pound. 


Research and Production for 


Better Poultry and Animal Health 


Manufacturing Chemists 


MERCK & CoO., Inc. 


RAHWAY, NEW JERSEY 
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« 2220 Production Mill — Two sizes, 

30 to 100 HP on mill, 15 to 40 HP 
on fan. America’s leading 
production mill. 


24 Series — widths, 
with separate fan drive; 40 to 200 
HP on mille, 20 to 40 HP on fan. 
Illustrated is mill with open 
throat for bulky material. 


4 24 Series — Open throat, fan on 
mill shaft, 4 widths, 50 to 200 HP. 
This mill cannot be surpassed in grind- 

ing of fibrous ma- 
terials such as oats, 
screenings, al- 

falfa meal, corn 

cobs, etc. 


24 Series—Bottom discharge—For 
grinding material such as meat scrap, 
tankage, fish meal. High hammer tip 
speed and irhpact produces excellent 
grind, 4 widths, 40 to 200 HP. 


Built with DIXIE’S rugged, long-life construction. Dixie hammermills will 
out-grind, out-produce other type grinders. All the advantages of con- 
ventional type grinders...none of the disadvantages. 42 sizes, styles, 
applications, from 25 to 200 HP. 


DIXIE MACHINERY MANUFACTURING CO. 
(DIVISION OF BATH IRON WORKS CORP.) 


JOHN J. WOODS & SONS, Distributors 
4200 GOODFELLOW BLVD., ST. LOUIS 20, MISSOURI 


DON’T BUY ANY HAMMERMILL UNTIL YOU'VE SEEN THE NEW DIXIE! 


Dept. 150 


Van Dusen Harrington Co. 


for Barley, Oats, Corn 


BUSINESS FOUNDED 1852 


MINNEAPOLIS 


dealer needs many ideas for an an- 
niversary sale, not just suggestions 
on how to sell more of your products, 
vital though that part of the program 
is 


2. Collection letters. The average 
feed dealer has a need for a good 
collection plan. Most of all he needs 
a number of letters and reminders 
that he can use. These letters need 
to mention feeds and their import- 
ance, so that there is a close tieup 
between the letter and the product. 

Some dealers tell me that the col- 
lection letters they buy from various 
agencies do not always seem to fit 
every case which they have. 

8.Record cards. I believe that 
many manufacturers could furnish 
their dealers with sample record 
cards on which dealers could record 
names of customers and prospects, 
number of acres farmed, number of 
cattle, number of hens, etc. Such 
cards and a special sample filing box, 
lettered with the manufacturer’s 
name, would induce a feed dealer to 
get started on such a vital record 
keeping job. 

Dealers also need record cards on 
which they can write down the for- 
mulas used by various feeders, so 
they have a quickly accessible record 
of what a farmer ordered the last 
time he was at the mill. 

4. Birthday list. The dealer would 
like to know how to build a birth- 
day list, how to organize a direct 
mail campaign. He wants advertis- 
ing and display suggestions. Model 
window displays, photographed and 
printed and mailed to some dealers 
would encourage them to use more 
of them, using the products sold by 
that manufacturer in that display. 

5. Feed finance plan. Some feed 
manufacturers today are offering 
feed finance plans through their deal- 
ers to accredited farmers. There is 
need for more such plans, especially 
those which are handled through a 
local bank. How can feed dealers 
convince local bankers that a feed 
finance plan is needed, is feasible, is 
sound, profitable in the area, with 
the bank playing the leading role? 

Suggestions and co-operation along 
this line are needed by many dealers. 

Should the dealer allow a cash dis- 
count? Should he charge interest on 
credit accounts over 30 days old? 
Should he charge for deliveries? 

What are the experiences of other 
dealers on these problems? Many 
dealers need help on such problems. 
Trade journals are doing their share 
by printing articles on the experi- 
ences of dealers handling such prob- 
lems. Now, if suppliers throw their 
weight and experience behind some 


shellbuilder 


is as important for high 
quality egg production 
as anything a feed 
dealer sells. 


MELROSE BUILDING, HOUSTON TEXAS 


High pressure jets wash send and grit from the oyster shell 
efter it Is brought up from the bottom of Galveston Bay. 
The shell is screened while still on the dredge to remove 
bits of debris before going to the Shellbuilder plant where 
the shell is washed @ second time in fresh water. 


COMPANY 


of these common feed retailing prob- 
lems, the dealer will be benefited. 

With co-operation on these prob- 
lems from all segments of the feed 
industry, the net result cannot help 
being more feed sold to the farmer, 
and more prosperous dealers. That 
should benefit everyone. 


<i 


BUYS GRAIN COMPANY 

ELSMORE, KANSAS — Royal R. 
Cox, Iola grain dealer, has purchased 
the Cox Grain Co., Elsmore, from 
his uncle, H. H. Cox, who is retiring. 
Harold Johnson, Savonburg, Kansas, 
is manager of the elevator. Royal R. 
Cox also owns the Piqua (Kansas) 
Grain Co., the Bayard (Kansas) 
Grain Co., and the Roy W. Cox Grain 
Co., Iola. 


ELEVATOR TO BE BUILT 
COLUMBUS, KANSAS—Construc- 
tion of a new Farmers Union elevator 
here has begun. The elevator will 
have a capacity of 300,000 bu. The 
combined storage capacity of the two 
structures will be 405,000 bu. 


FLORIDA 
COLLOIDAL 
CLAY 


for feed and mineral 
manufacturers 


Write for samples and prices 
Territories open for brokers 


DELTA PHOSPHATE CO. 


624 Badgerow Building 
Sioux City, Iowa 


MIXED FEEDS « PELLETS 
CUBES « ROLLED OATS 
CRIMPED OATS 
FEEDING OATMEAL 
OAT GROATS 
PULVERIZED OATS 


FOR SAMPLES OR QUOTATIONS— 
Write, Wire 


TELEPHONE 4&4 
TELETYPE PHILLIPS 14 


FLAMBEAU MILLING CO. 


Phillips, Wisconsin 


"The Polka Dot Folks” 
BOARD OF TRADE 
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contributes nutrition. 


and NOW! 


PERMADRY has sdeenied the way in stabilized Dry 
Vitamin A. It is made by a patented process and cannot be 
duplicated. Stable Vitamin A when you obtain it—stable 
Vitamin A when you use it—stable Vitamin A when the 
animal gets it—and nutritionally in a class by itself. Even 
the material used to seal-in this important Vitamin 


PERMADRY-BEADS 
Magnified 


Let the hen tell the stony 


Unbelievable? 


“There is a big difference between PERMADRY and 
other sources of Vitamin A and we hens can tell this 
difference. 


“Vitamin A stability with limited nutrition value may 
satisfy the chemist in your laboratory but not us, as a flock 
of heavy laying hens or fast growing chicks. For us, the 
proof is in the eating. 

“We and our offspring can use feeds much more 
effectively with PERMADRY replacing unprotected or 


improperly sealed-in Vitamin A in the ration. What am | 
bragging about—we will all go to market so much sooner! 


“Even the chemist in your laboratory can check our 
raise of PERMADRY. Examine our livers and find 
itamin A present in quantities which are a huge multiple 

of that when fish oils are depended upon to supply Vitamin 
A. And we can make good use of this extra Vitamin A in 
our liver “banks”, when we are exposed to conditions of 
stress. 


“Conditions of stress! Ever tried laying an egg? Why, 
with PERMADRY we can produce up to 30% more eggs 
as compared with production when antiquated sources of 
Vitamin A are used in the ration. 


“I thought I had an exclusive story to cackle about. But 
my four-footed friends on the farm tell us the same story. 
LOVE THAT PERMADRY!” 


Write to us and we will send you a compilation of the results 
supporting the above statements as reported to us by research 
investigators at leading Universities and independent, nationally 


recognized laboratories. 


*U. S. Patent No. 2496634 Reg. Trade Mark 
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USDA Report of Rations Fed to Milk Cows in 1953 


Individeal Feeds as Percentage of the Total Concentrate Ration Fed to Milk Cows in 
Herds Kept by Dairy Reporters by States, 1953* 


-———Oil seeds and --Other— 
graines— oil seed meals millfeeds 
H. wh 99 1 
1 1 95 3 
ass. 2 96 2 
Conn. 99 1 
President 168 2.1 11 2 1.3 21 598 40 
Indiana 1 3 1 8 3 
Iilinote . 69 26 1 2 1 2 7 2 
* Mich, ......47 34 2 1 4 4 
N. Cent 47.4 31.9 1.1 2 22 24 ee. 
Minn. 2 1 2 3 7 1 
1 eae che 1 2 
than Oyster Shell. So. Dak .... 35 56 5 1 cae oe lee 1 1 2 
K 
ny tan . W.N. Cent. 47.7 28.1 2.3 4 8 1 7 22 1 36 10.7 383 
Shell before his birds at all times 
Md. . 1 1 3 3.82 5 
cannot lose. It’s up to you to keep va. 
M a. 5 7 1 1 2 
a good stock of ayos SNOW 8. 6. . (322012 1 11 2 1 1 2 «(36 2 
FLAKE” on hand. This way 2 
Ky. 3 2 2 4 25 6 
—MAC Tenn . 61 8 2 2 5 2 1 cf $25 1 
Ala. 38 9 10 3 2 1 330 4 
Miss 36 9 2 1 2 
1 17 5 1 : 1 0 
M 2 45 33 4 1 cae 
Write — WIRE — Phone WAPORTED Idaho 4 40 24 12 ‘ 19 H 
ROCK PHOSPHATE Wyo 3 43 31 3 1 15 4 
riz ese 
Sue U 1 11 41 6 32 
MAYO SHELL CORP. 11 3 1 1 1 74 ; 
SHE Oregon 1 il 3 3 73 1, 
PLA: SIZE: P. O. Box HOUSTON, Phone Calif. .. 5 68 16 
TEXAS OR-0441 West 2.6 10.1 11.7 420 2.0 a 3 3 4.7 56.8 9.5 
*Based on reports of rations fed on May 1 and Nov. 1. Several minor states not shown 


separately are included in regional and U.S. averages. 


4 Oil and Emulsion Corp. ‘ : 
44 Cliff St. SOYBEANS SOYBEAN OIL 
SOYBEAN MEAL ze 
WOm 44070 Call ARTHUR C. HARRISON at 
STATE 2-1700, Chicago, Illinois 
Plent end Laboratory e 
Jersey City, N. J Mitchell, Hutchins & Co. 
One Wall St. PO acy Trade 231 S. La Salle St. 
New York 5 Chicago 4, It. 


and Other Principal Commodity 


Digby 4-0700 and Security Exchanges ST. 2-1700 


With Brewer's Yeast added to 

grinding industry for half a cen- 
thet only such experience can bring. better 
Features such as the exclusive Stor ave earlier maturity. so onane nm in weight 
hold down levers on hood, no pre- — ecuse of nutritional diseases. 

Indi nciple, tungston carbide 
pee wen he it the ham- Inquiries from feeders who wish to incorporate Brewer's Y east 
mermill of a lifetime. Yet it requires in their formula are welcome. Information and price on request. 
less horsepower thon any other 
Yeast Products, Inc. rin ave, Paterson, 4. 

Write for New Catalog of Complete Line 


W-W GRINDER CORP. DEPT. 311 WICHITA, KANSAS 
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USDA Advisory 
Group Urges Study 
of Cattle Dwarfism 


WASHINGTON—Special effort on 
finding ways to identify cattle which 
are carriers of dwarfism, before they 
are used as breeders, was emphasized 
in animal breeding research recom- 
mendations of the Livestock Re- 
search Advisory Committee which 
concluded a three-day meeting here 
recently. (Carrier cattle, both male 
and female, sometimes produce 
dwarfs.) Established under authority 
of the Research and Marketing Act 
of 1946, the committee meets annual- 
ly. 

Other production research recom- 
mendations of the committee in- 
cluded: (1) continuing work on ani- 
mal nutrition and on parasites and 
insects affecting animals; (2) expan- 
sion of work on range and grassland 
improvement and management; and 
(3) further study of animal shelter 
requirements. 

In utilization research principal 
recommendations were: (1) to de- 
termine the basic chemical compo- 
sition and improved processing meth- 
ods of animal foods; (2) to study 
further the industrial utilization of 
animal fats and oils in synthetic de- 
tergents and in animal foods; (3) to 
study the leather-making proteins of 
hides to determine the properties of 
hides and their behavior in tanning; 
and (4) to study the effect of fat on 
human requirements for other nutri- 
ents in the diet, together with a de- 
termination of the important nutri- 
ents in meats. 

In marketing research chief rec- 
ommendations were: (1) that work 
be continued on grades and standards 
and on studies of consumer prefer- 
ences, and (2) that market informa- 
tion on fats and oils and the outlets 
for them be kept current. 

In marketing service and education 
the committee’s top recommenda- 
tions were: (1) that work by state 
departments of agriculture to main- 
tain market statistics within the 
states, and to improve the marketing 
situation, be expanded; (2) that in- 
formation on meat and livestock sup- 
plies in Canada and Mexico be kept 
current, as well as information on 
canned meat from South America; 
and (3) that a study be started of 
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WILL MEET JULY 16-17 
a — The 
320 California Street San Francisco 4 


Kansas Seed Dealers Assn. will con- 


outlets for U.S. hides in foreign 
countries. 

Committee members attending the 
meeting were Charles Bauer, The Na- 
tional Association of Retail Meat and 
Food Dealers, Inc., Cincinnati; Frank 
S. Boice, Empire Ranch, Sonoita, 
Ariz.; G. F. Chambers, Valley Pack- 
ing Co., Salem, Ore.; Harry B. Coffee, 
Union Stock Yards Company of 
Omaha, Neb.; Eugene P. Forrestel, 
Akron, N.Y.; Wesley Hardenbergh, 
American Meat Institute, Chicago, 
Ill; J. E. Wells, Jr., Farmers Union 
Livestock Assn., South St. Paul, 
Minn.; and G. N. Winder, Craig, Colo. 
Henry W. Marston of the Agricultur- 
al Research Service is executive sec- 
retary of the committee. 

Committee members elected Mr. 
Forrestel chairman for the next year 
and P. E. Williams, Crescent Valley 
Ranch, Davenport, Fla., vice chair- 
man. 


duct its eighth mid-year convention CHICAGO 3 NEW YORK 17 BUFRALO 1” 
Kansas, July 16-17, it has been an- 1966 


nounced by O. E. Case, executive 
secretary-treasurer. 
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Whats New in Feeding 


Putting Feed Research Work 


Carotene and Vitamin A 
Metabolism in Cattle and 
Sheep: on Phosphorus - De- 
ficient Rations 


@ Willis D. Gallup, 0. 0. Thomas, 0. 
Barr Ross and ©. K. Whitehair, Okla- 
homa Agricultural Experiraent Station; 
Journal of Animal Sclence, Vol, 12, 
Neo. 4, pp. 716-721 (November, 1953) 


In previous experiments on the ef- 
fect of phosphorus deficiency on caro- 
tene and vitamin A metabolism, these 
workers found that phosphorus-de- 


ficient steers and beef cows showed 
increased levels of blood plasma caro- 
tene. This finding was believed to in- 
dicate inefficient conversion of caro- 
tene to vitamin A in cattle during 
phosphorus deficiency. However, 
these results were not confirmed in 
similar experiments with sheep. 

In this article the authors report 
on further experiments with phos- 
phorus deficient steers and lambs fed 
a constant amount of carotene and a 
high and a low level of phosphorus. 

In the steer experiment, nine year- 
ling Hereford steers were used. The 
steers were depleted of phosphorus 
and vitamin A stores by feeding a 


daily ration of prairie hay free choice, 
2 lb. of corn gluten meal, and salt for 
117 days, followed by a 163-day peri- 
od during which the amount of corn 
gluten meal fed was reduced to 1 
lb. per day, which resulted in a daily 
Phosphorus intake of less than 1 
gram per 100 lb. body weight. The 
steers were then separated into two 
lots, one of four steers and one of 
five steers, for the experiment. 

Lot 1 (4 steers) was continued on 
the low phosphorus ration which con- 
sisted of 10 Ib. of hay, 1 lb. of corn 
gluten meal, salt, and 65 grams of 
calcium carbonate. This ration sup- 
plied a daily intake of 6.4 grams of 
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all the way. 
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calcium and 0.50 gram of phosphor- 
us per 100 Ib. body weight. Lot 2 
(five steers) was fed the same ration, 
except that the calcium carbonate 
was replaced by 100 grams of dicalci- 
um phosphate, which increased the 
daily phosphorus intake to 3 grams 
per 100 lb. body weight while the 
calcium intake remained the same. 
Both lots of steers received the same 
amount of carotene, which was in- 
creased after 60 days on experiment 
from 13.8 mg. per steer per day to 
150 mg. by the addition of a carotene 
concentrate to the ration. Through- 
out the 121-day experimental period, 
blood samples were taken at 10-day 
intervals and liver samples at four- 
week intervals. The steers were 
slaughtered at the end of the experi- 
ment and the livers were retained for 
analysis. 

The lamb experiment involved 9 
lambs with an initial average weight 
of 55 lb. To deplete the lambs of 
phosphorus and vitamin A, they were 
fed a ration made up of 1 Ib. of cot- 
tonseed hulls, 0.45 lb. of a mixture 
of equal parts corn gluten meal, 
starch and sucrose, and 5 gm. of salt. 
After 192 days, it was necessary to 
add 2 gm. of calcium carbonate and 
vitamin D to the ration. At the same 
time carotene supplementation was 
begun, with each lamb receiving a 
capsule containing 13.6 gm. of caro- 
tene every other day. Later the con- 
centrate mixture was increased to 
0.6 lb. per lamb per day and the 
calcium carbonate was increased to 
5 gm. At the end of the 268-day de- 
pletion period the seven surviving 
lambs were separated into two lots. 

Lot 1 (three lambs) was continued 
on the low phosphorus ration which 
provided approximately 4 gm. of cal- 
cium and 0.85 gm. of phosphorus per 
100 Ib. of body weight. Lot 2 (four 
lambs) was fed the same ration sup- 
plemented with 8 gm. of dicalcium 
phosphate, which replaced the calci- 
um carbonate. This ration supplied a 
daily intake of 4.4 gm. of calcium 
and 3.3 gm. of phosphorus per 100 
lb. body weight. During the 32-day 
experimental period blood samples 
were taken at 10-day intervals for 
phosphorus and vitamin A deter- 
minations. The lambs were slaugh- 
tered at the close of the experiment, 
and liver and bone samples were ob- 
tained for analysis. 

The steers did not gain in weight 
during the depletion period and mild 
phosphorus deficiency symptoms were 
shown by all the steers after deple- 
tion and by those in Lot 1 (fed the 
low phosphorus ration) during the 
experiment. Plasma carotene de- 
creased markedly during the 280-day 
depletion period. Initially, the aver- 
age plasma carotene was over 300 
mcg. per ml., and at the end of 280 
days, when the steers were placed 
on the experiment, the average plas- 
ma carotene levels were 98 and 115 
meg. for Lots 1 and 2, respectively. A 
further decline to levels of 49 and 43 
mcg., respectively, for Lots 1 and 2 


q Your Feeds with 


“Something te 
FOXCO 
FLAVITEIN 


WARD’S 


LORI-PHO 


puosPHOROUS WITH TRASE 
WARD FEED CO. 


COMMERCE BLDG. GLEN ELLYN, ILL. 
PHONES 2446-1-2 ROBINSON CODE 


| 
| 
| 
i 
| 
| 
‘4 
a MARLE INTEGRATIO} 
every 
\ | 7 ste 


was observed at 339 days, when caro- 
tene supplementation was increased. 

However, as the experiment pro- 
gressed, plasma carotene at every 
bleeding date was higher in the phos- 
phorus-deficient steers than in the 
phosphorus - supplemented steers. 
However, the trend of vitamin A 
levels in the blood was just the op- 
posite. During the course of the ex- 
periment, blood levels of vitamin A 
decreased in the phosphorus-deficient 
steers and increased in the steers fed 
adequate phosphorus. Data on the 
carotene content of liver samples 
taken during the experiment indi- 
cated little, except that the liver 
carotene level rose after carotene 
intake was increased. However, the 
liver vitamin A analyses indicated 
greater liver storage of vitamin A in 
steers fed adequate phosphorus than 
in the steers fed the phosphorus de- 
ficient ration. 

The lambs maintained their initial 
weight during the long depletion pe- 
riod, but they were in poor condition. 
The two lambs that died during the 
depletion period had extremely low 
blood phosphorus levels prior to 
death, and femur bones taken at au- 
topsy were found to be small and 
thin-walled. Plasma vitamin A of 
the lambs decreased during the de- 
pletion period from an initial level 
of 28 mcg. per 100 ml. to about 3 
meg. at 192 days. During the course 
of the experiment, average plasma 
vitamin A levels were found to be 
consistently higher in the phosphorus- 
deficient lambs than in the lambs fed 
adequate phosphorus. This is in direct 
contrast to the results with steers. 
It was found also, that vitamin A 
stores in the liver were higher in 
the phosphorus-deficient lambs. 

These results agree fairly well with 
the findings of earlier experiments, 
and indicate that in cattle, a phos- 
phorus-deficiency interferes in some 
way with the normal conversion of a 
carotene to vitamin A. However, the 
data indicate that the same is not 
true in sheep, or at least in lambs. 
The authors suggest that “a species 
difference exists in the vitamin A 
response of cattle and sheep to phos- 
phorus deficiency.” 


COMMENTS: 

Although this research is funda- 
mental in nature, it: has practical 
significance for both feed manufac- 
turers and stockmen. These results 
indicate that when cattle are main- 
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tained on t feeds 
for long periods of time, the carotene 
(pro-vitamin A) requirement may be 
increased as a result of poor con- 
version of carotene to vitamin A. 

It is generally recognized that 
under range feeding conditions, cattle 
may often be borderline or deficient 
in phosphorus, as dry, mature range 
forage has a low phosphorus content. 
In addition, such forage will also be 
low in carotene content. 

Therefore, it seems highly import- 
ant for feed manufacturers who are 
formulating range cattle supplements 
to adequately fortify such feeds with 
both phosphorus and carotene, or 
vitamin A. 


WISCONSIN TRANSACTION 


SHULLSBURG, WIS.—Bub Doyle 
has purchased the Shullsburg (Wis.) 
Farmers Exchange and has renamed 
it the Shullsburg Shipping Assn. Bob 
Burns will be the sales and service 
man and a full line of feeds, fertilizers 
and farm supplies will be stocked. 
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A.F.M.A. Doubles 
iaci mendation 

Niacin Recom 
The Nutrition Subcommittee of the 
American Feed Manufacturers As- 
sociation recently recommended that 
35 grams of niacin be included per 
ton of chicken feed. This is more 
than double the 16 grams of niacin 
recommended by the National Re- 
search Council.-The new recommen- 
dation is based on college experi- 
ment station work which showed 
conclusively old levels were too low. 

Niacin is one of the many products 
U.S.I. offers the feed industry. Al- 
though used in small amounts, it is 
recognized as an essential nutrient 
for poultry and other animals, 


Vitamin B,, Helps 
Birds Produce Eggs 


Recent experiments by the Poultry 
Dept. of Denmark’s National Re- 
search Institute emphasized the need 
for vitamin By in pullet egg produc- 
tion. The Danish findings point up a 
new approach to use of B,, to increase 
egg production, so that researchers 
in this country are considering new 
investigations along this line. 
Previous work in the U. S. has 
shown that vitamin Bw helps birds 
make use of available protein and in 
this way helps ezg production. Ex- 
periments carried out at a leading 
university have shown that laying 
birds consuming a marginal e 
of protein in the ration were helped 
by adding vitamin By to the feed. It 
was also discovered that the inci- 
dence of feather picking with birds 
fed vitamin B,, and soybean meal was 
less than with birds fed fish meal. 


Worthwhile Reading 


Be sure to read the interesting 
article on “The Feed Industry Out- 
look for 1954” which appeared in the 
January issue of Feeds Illustrated— 
and the timely item on “How to Use 
Credit” which appeared in the Janu- 
ary issue of Feed Age. 
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@ U.S.1. Antibiotic Feed ~~ (baci- © SPECIAL LIQUID CURBAY molosses distiliers 
tracin and procaine penicillin) condensed solubles 


@ U.S.1. Vitemin 8. and Antibictic Feed 
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Methionine Improves Feed Efficiency, 
Growth Rate — Boosts Broiler Profits 


In recent tests cf broiler rations at a leading college experiment station, 
additions of pL-methionine produced considerable economic benefits. 
Addition of methionine brought a considerably increased return over 
feed costs. Reason for this increase in profits was the fact that the 
methionine-supplemented ration had an improved feed efficiency and 
produced a more rapid growth rate in the birds. 


One Pound per Ton Used 

Eight pens of about 500 chicks 
each were studied in the 10-week 
trial. Those in four pens received ra- 
tions supplemented with 1 pound of 
free methionine r ton of feed 
(0.05%), while chicks in the other 
four pens were fed similar rations 
without methionine. The basal ration 
was typical of practical broiler diets 
used in the Del-Mar-Va area. It con- 
tained 62.4% corn, 27.5% soybean oil 
meal, fish meal, dehydra alfalfa 
meal, Procaine Penicillin G (2 grams 
per ton), coccidiostat, and appropri- 
ate vitamin and mineral supplements. 
The greatest improvement in methi- 
onine pens was noted during the 7- to 
10-week age period. During this time 
the addition of methionine improved 
the average gain per broiler 0.12 
pounds and at the same time de- 
creased the amount of feed uired 

_ per pound of gain by 0.23 pou 


Feathering Improved 
Besides improving efficiency of feed 
utilization and giving faster growth, 
the small amount of added methion- 
ine gave better feathering in the ob- 
servation period. Also, the investiga- 
tors report these important responses 
were obtained under conditions 
where average 10-week body weights 
and feed efficiency were very food 
even before methionine was added. 

A pioneer producer 
of DL-methionine, 
U.S.1L. has warehouses 
throughout the coun- 
try carrying supplies 
for the convenience of 
the feed industry. 
Complete information 
available on request. 


Free Booklet Offered on 
Proteins and Amino Acids 


“One serious amino acid defi- 
ciency is enough to cause a failure 
of the entire diet,” according to 
author H. J. Almquist in Proteins 
and Amino Acids in Animal Nutri- 
tion. The new third edition of this 
useful 30-page booklet comprehen- 
sively covers such subjects as mak- 
ing proteins work efficiently, the 
relation of amino acid intake to 
growth rate, and the interrelation 
of amino acids and vitamins. Cop- 
ies are available without charge 
from your U.S.I. salesman. 


Del-Mar-Va poultry dressing plant. 
Using methionine in the ration, it is 
possible to produce uniform, well-fleshed 
broilers such as those shown above. 
Birds like these bring top prices. 
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3 POULTRY INSTITUTES 
PLANNED IN CALIFORNIA 


DAVIS, CAL.—A _ University of 
California poultry institute at Davis 
April 6-7 will open a series of three 
such 1954 meetings for the state’s 
egg, fryer and turkey producers. 

A program placing top emphasis on 
the pressing problem of respiratory 
diseases has been announced by 
George F. Stewart, chairman of the 
university’s department of poultry 
husbandry. 

Each poultry institute day will con- 
sist of a general morning session, to 
be followed in the afternoon by group 


Genvine Cune BLACKSTRA 


NORTH AMERICAN TR 


meetings, demonstrations and ques- 
tion periods. 

Similar programs have been ar- 
ranged for the southern California 
poultry institute, April 13-14, at 
Chaffey Junior College in Ontario, 
and for the San Joaquin Valley poul- 
try institute, April 20-21, at the 
Fresno Memorial Auditorium 

The April 6 program will include 
a talk by Raymond A. Bankowski, 
chairman, department of poultry 
pathology, school of veterinary medi- 
cine, Davis. He will talk on “The 
University of California Program on 
Respiratory Diseases.” Henry E. Ad- 
ler, poultry pathologist, will discuss 
“Chronic Respiratory Disease and the 


Relationship to Sinusitis and Air Sac 
Infection,” and I. Michael Lerner, 
poultry geneticist from Berkeley, will 
speak on “Is Breeding More Impor- 
tant than Management?” W. E. New- 
lon, extension poultry specialist, will 
be morning chairman. 

Two group meetings on respira- 
tory disease diagnosis, one for chick- 
ens and one for turkeys, are planned 
for the afternoon of April 6. 

The April 7 program, with Mr. 
Bankowski as chairman, will begin 
with a talk on “General Outlook— 
World-wide Economics Situation,” by 
George B. Alcorn, extension special- 
ist in agricultural economics at Berk- 
eley. A second economic discussion 
on limitations of outlook reports will 
be given by Mr. Newlon. 

Three group meetings on the after- 
noon of April 7 will wind up. the 
Davis institute. At a session on egg 
production problems, the opening 
speaker will be C. Richard Grau, 
poultry nutritionist at Berkeley, on 
“High Energy (7) vs. High Efficiency 
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WINNERS — Sixteen people attend- 
ing the National Turkey Federation 
convention in Milwaukee were the 
lucky winners of clock radios. When 
guests visited the Dr. Hess & Clark 
booth they were given a numbered 
badzye. Each day badges with dupli- 
cate numbers were handed out. When 
any two people with the same num- 
bers reported back to the booth they 
each received a clock radio. Shown 
in the picture are two of the winners, 
Mrs. W. A. Boney, dr. (left) of Col- 
lege Station, Texas, and Harold Dorn 
of Holland, Mich. Miss Marlys 
Chanos, booth attendant, is shown 
presenting Mr. Dorn with his radio. 


($) Laying Rations?” Virgil Stratton, 
Sonoma County farm advisor, will be 
moderator. 

A panel on turkey egg and meat 
production problems will open with 
a talk by V. S. Asmundson, professor 
of poultry husbandry at Davis, on 
“Greater Returns for Your Turkey 
Feed Dollars.” Moderator will be 
W. W. Mitchell, Sacramento County 
farm advisor. 

At a session on fryer production 
problems, Mr. Stewart will lead off 
with “Lessons Learned from Random 
Sample Fryer Tests.’’ Moderator will 
be J. C. Borden, Contra Costa Coun- 
ty farm advisor. 
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HUSKY APPETITES 
Per capita beef consumption in- 
creased from about 61 Ib. in 1952 to 
around 75 lb. in 1953; pork consump- 
tion dropped from about 72 Ib. to 
about 61 Ib. per capita. 
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A MAJOR FACTOR IN GROWTH, 
FEED CONVERSION AND REPRODUCTION 


Choline is making an increasingly important contribution to 
feeding efficiency and the over-all health and productivity of 
poultry and swine. The trend is to increased levels of choline 
fortification because it is essential to vital body functions 
such as fat metabolism, nerve conduction and the assimilation 


of vitamin A. 


Dawe’s, serving the feed industry for over a quarter-century, 
is a basic producer of choline chloride and supplies it to the 
trade in stable, easy-to-handle, nutritionally available form. 


DAWE’S CHOLINE CHLORIDE 25%: A dry feed sup- 
plement containing 25% choline chloride in powdered cereal 
carrier. Particle size is ideal for thorough dispersion. It is 
completely free-flowing, non-sticky and handles well in either 


batch or continuous mixing operations. 


Dawe’s Choline Chloride also is available in 70% aqueous 
solution...water clear and non-corrosive... for those who 
prefer this concentration and are equipped to supplement 
their formulas with liquids. 


Both forms are traditional Dawe’s quality in potency, purity 
and uniformity. They are in ample supply to meet your year 
‘round requirements. Write today for sample and quotations. 
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OTHER DAWE’S PRODUCTS 
FOR FEED FORTIFICATION 


Riboflavin Supplements—Primary Fermentations 
B:: Supplements—Primary Fermentations 
B::-Antibiotic Supplements—Widest selection 


Procaine Penicillin—Most effective antibiotic 
for poultry 


Bacitracin—All-purpose antibiotic 
Pan-Dex—Pantothenic acid, dextrorotatory 
Niacin 

Forbee—Standard combinations of Riboflavin, Cal- 


cium Pantothenate, Niacin and Choline 


Fixtdee—Mineral stable dry D:, 200,000 |. C. units 
per gram. In 16'/ |b. tins for convenient batch 
premixing of lower potencies 


Sterol D:—Dry D: in soy or corn meal 

Dry D:—For four-legged animals 
Fixtay—Mineral stable dry A, exclusive patent 
R-Sonic 20x—Arsonic acid effective at low levels 


Available singly in all standard potencies, or in 
combinations custom-blended to your specifications. 


RENOWNED FOR QUALITY: 
Dawe’s feed fortification products and 
their trademark, a genuine Capodimonte 
Porcelain rooster, the original of which 
is on display at Dawe's Chicago office. 


“COMANIMA” 13, Courte rue des Claires, Antwerp, Belgium 
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mill needs its “own: 
laboratory 


A laboratory of your 3 
own means real economies in 
checking the quality of your feed ingredients é 
and finished products. You save time and money 
by running your own control checks. You have the 
means at hand when research is needed to improve 
your feeds or develop new ones. The fact you have your 
own lab can mean a great deal to sales, too. You are marked 
as a progressive, service-minded firm. 


Laboratory Construction Company has specialized in feed 
laboratory installations since 1927. Whatever the size of your 
mill, LABCONCO engineers give you free help in planning 
a new or remodeled laboratory. Among the hundreds 
of mills using LABCONCO equipment 

are Ralston-Purina, Quaker Oats, 
Nutrena, Pillsbury. 


CONSTRUCTION COM PANY. 
Holmes Street Kansas City, Missouri a 


HEYWOOD & RABB, INC. 


JOBBERS BROKERS CARRIERS 
GRAIN & FEED INGREDIENTS 


Seruing the Entire Southeast 


CHATTANOOGA, TENNESSEE 
P. O. Box 1961, East Lake Station Phone 9-4347 TWX CT 357 


MORRISTOWN, TENNESSEE 
Bow283 TWX 463 


Storage Pact Talks Center on 
Rate Hike,. Deterioration Loss 


CHICAGO—About 100 leaders of 
the grain warehousing industry from 
all grain producing areas met with 
officials of the U.S. Department of 
Agriculture in Chicago on Feb. 11-12 
to discuss proposed changes in the 
Uniform Grain Storage Agreement, 
under which some 14,000 warehouses 
store grain owned by the Commodity 
Credit Corp. 

Discussion centered around pro- 
posals to reduce the warehousemen’s 
risk from deterioration of govern- 
ment-owned grain, by specifying con- 
ditions under which the grain might 
be loaded out or put under identity- 
preserved storage, thus removing 
risk to the warehouse operator. Pro- 
posals for increases in storage rates 
to be paid by CCC also were dis- 
cussed, Sections 7, 10, 13 and 19 of 
the Agreement would be affected by 
proposed amendments. 

The public meeting in Chicago fol- 
lowed several closed meetings held 
during December and January be- 
tween USDA officials and committees 
representing various segments of the 
warehousing industry. It was an- 
nounced at the beginning of the two- 


| day session that no final decisions 


would be made at the meeting, but 


| that the purpose was to give all 
| interested parties an opportunity to 


express their views concerning any 


= | portion of the Agreement. 


Marvin McLain, chief of the grain 
division, Commodity Stabilization 
Service, Washington, presided at the 
meeting. Also present and taking part 
from the USDA were Preston Rich- 
ards, assistant administrator of CSS; 
William McArthur, deputy chief; 
Stanley McMahon of the grain di- 
vision; Patrick O’Leary, assistant 
solicitor; and directors of the CSS 
regional offices in Chicago, Minne- 
apolis, Kansas City, Dallas and Port- 
land. 

Prominent spokesmen for the grain 
warehousemen were: R. C. Wood- 
wcfth, Cargill, Inc. Minneapolis, 
Terminal Elevator Grain Merchants 
Assn.; Frank A. Theis, Simonds- 
Shields-Theis Grain Co., Inc., Kansas 
City Terminal Elevator Grain Merch- 
ants Assn., Kansas City; R. C. Booth, 
Piper Grain & Milling Co., Cedar 
Rapids, Iowa, Grain & Feed Dealers 
National Assn.; Lloyd Case, North- 
west Elevator Assn., Minneapolis . 

While some fundamental] differences 
exist between the warehousemen and 
the government officials responsible 
for administrering the UGSA, the 
meeting on the whole was amicable 
and the discussions constructive. 

Mutual Problem 

Both parties realize the problem 
of grain storage is mutual, the dis- 
cussions intimated. Some 14,000 com- 


GRAINS — FEED INGREDIENTS 


Pasadena 2—890 So. Arroyo Parkway—RYan 18491 
San Francisco 4—465 California St.—YUkon 25022 


Action, Experience, Integrity, Knowledge 


WEAR SHARP HAMMERS 


JENSEN MILLS 


Neola, lowa 
FOR ALL MAKES OF HAMMERMILLS 


SELF SHARPENING BLADES 


For 19 years feed mixers have known that. . 


1. REX OIL never gets rancid. It needs no re- 
frigeration. 
2. REX OIL stabilizes vitamin A and other fat 


substences in feeds. 
3. REX OIL aids the animal to utilize vitamin A 


efficiently. 


is a superior natural source 
of the vitamin E complex! 


REX OIL, solvent extracted, at low temperature, 


contains: 


(a) Hormone activity. 
(b) A survival factor. 


Write for special bulk prices for feed mixers, made by the 
world’s largest producer of Wheat Germ Oil. 


3 VIOBIN CORPORATION © MONTICELLO, ILLINOIS 
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mercial grain warehouses are storing 
government-owned grain, and the 
CCC now owns approximately 880 
million bushels of corn and wheat 
from 1952 and earlier crops. A similar 
amount is expected to be taken over 
from the 1953 crop. The 1954 crops 
of corn and wheat, if yields are 
normal, will be close to 4 billion 
bushels. The government officials 
present expressed concern over the 
lack of storage space available to 
house these holdover stocks and care 
for oncoming crops. 

The government, therefore, object- 
ed on general grounds to the ware- 
housemen’s efforts to reduce their 
risks in handling grain when its con- 
dition became doubtful. Approval to 
ship grain, it is thought, will not be 
given without some sort of inspection 
arrangement. A heavy surge of calls 
to ship grain out, especially in the 
spring when warehousemen are trying 
to empty their houses to get ready 
for the new crops, would affect the 
price structure of grains unfavorably. 

It is thought that some concessions 
might be made on the part of the 
government. The grain men might be 
permitted to transfer government- 
owned grain from commingled to 
identify preserved status. 


VIRGINIA CATTLEMEN'S 
SHORT COURSE SLATED 


BLACKSBURG, VA. — Plans for 
the annual! Virginia cattlemen’s short 
course have been announced. It will 
be held at Virginia Polytechnic In- 
stitute, March 2-4. 

Curtis Mast, animal husbandman 
at VPI, says discussions on many 
phases of production and manage- 
ment, disease and parasite control, 
and buildings and equipment, are 
planned. 

A feature of the sessions will be 
a banquet address March 3, by Dr. 
C. S. Hobbs, head, anima] husbandry 
department, University of Tennessee, 
on “Developing Purebred Cattle for 
Sale and Breeding Purposes.” 

Research underway at the VPI 
agricultural experiment station also 
will come up for discussion. 


~ 
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CUSTOM BUILT OR STOCK DESICN 


TO HELP YOUR DEALERS 
SELL MORE FEED! 


Printed in full color to attract 
attention and suggest your brand. 
Can be used as window, counter 
or floor displays, or can be 
tacked up on wall to do a year 
round selling job. Write today 
for free samples and low prices. 


SIMMONDS G SIMMONDS ADVERTISING 
201 No. Wells Chicagc 


QUALITY ALFALFA 


Dehydrated «+ Suncured 
MEAL-‘ux -PELLETS 


DAWSON COUNTY FEED 
PRODUCTS, INC. 
LEXINGTON, NEBR. 


FOOD RESEARCH 
LABORATORIES, INC. 


Founded 1922 
Phifip 8. Howk, Ph.D., President 
Bernard L. Oser, Ph.D., Director 


Research @ Analyses Consuitation t 


STABILITY 
TESTS 


Biclogico!l, Nutritionet, Toxicological Studies 
for the Food, Drug ond Allied industries 


48-14 33rd Street, Long Island City 1, N.Y. 


Lead-off speaker March 2, will be 
J. D. Johnson, associate agricultural 
economist, who will review the cur- 
rent cattle situation. Other VPI staff 
members will act as lecturers at the 
school. 


Winnipeg Futures 
Reopening Denied 


TORONTO — Clarence D. Howe, 
minister of trade and commerce in 
the Canadian government stated in 
Ottawa Feb. 12, before leaving for 
Winnipeg to have discussions with 
members of the Canadian Wheat 
Board, that he had no thought of re- 
opening the Winnipeg Grain Ex- 
change for trade in wheat futures. 

The statement ,serves to dispose 
of rumors, freely circulaing in inter- 
national market circles in recent 
weeks, that the Canadian government 
was preparing to reinstate the wheat 
futures market as a result of the re- 
opening of the Liverpool market Dec. 
1, 1953. 
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LITTER 


 4timesasgood— 
times more absorbent! 


Sell Premier the litter that’s naturally better... 
cheaper in the long run. Successful poultrymen have 
used Premier Litter for years—and will use no other. 
It will get more customers—and bigger profits for 
you. Premier's unexcelled Canadian and Eurcpean 
factories and resources assure you quick, steady serv- 
ice. Write for dealer helps and complete information. 


Premier Makes Good Customers and Good Profits! 
Premier Peat Moss Corp., 535 Fifth Ave., New York 17 


FORSTER 
HAMMERMILLS 
MADE IN 

FIVE SIZES— 
15 TO 125 HLP. 


THE FORSTER HAMMERMILL 


RUGGED ...DEPENDABLE 
those are the words that best de- 
scribe the Forster hammermill. It 
is built that way—heavy cast iron 
base, oversized bearings, special 
heavy-duty hammers and large 
alloy steel shafts. 

No wonder Forster mills put in 
service 20 years ago are still giving 
satisfaction to their original buyers. 


Precision machining is another rea- © 


son for the long life of Forster mills. 
That means smooth, vibrationless 


NE FORSTER MANUFACTURING COMPANY — 


MACHINES FOR MODERN MILLING 


operation and eliminates leakage of 
dust and feed. 


There is a double-economy in a 
Forster hammermill, too. First, 
there is the daily operating econ- 
omy that comes from low power 
requirement per pound of produc- 
tion. And second, there is the added 
savings of long ‘life and freedom 
from breakdowns and repairs. 


If you have an overage hammermill 
that’s “slipping,” better check with 
Forster. Operating savings could 
pay for a new mill in a hurry. 


Write today. 


DEPARTMENT WwW 


wienita 12, KANSAS 


«+1421 MeLEAN BL¥D - 
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Positive 


Against Cecal 


COCCIDIOSIS 


uum Medicate your mash with =< 


Here’s the anti-coccidial you’ve been 
waiting for! Arzene Compound is lower 
in cost, easy to use, and... provides 
positive protection at preventive levels! 


Arzene is a long-term preventive for 
continuous administration in the feed. 
In tests with thousands of birds subject- 
ed to massive infestations of coccidia, 
Arzene protected against death loss and 
birds continued to gain normally. 


MEDICATES A 
50 18. BAG OF 
yoUR FEED/ 


This very low cost is due 
to the low dosage need- 
ed. Arzene is the finest 
anti-coccidial you can use. 


Arzene is perfectly safe to use 
throughout the growing season. Costs 
less than poultry raisers long have paid 
for ten day “treatments.” Give your 
feed customers this important POSI- 
TIVE PROTECTION. 


Write today for detailed 
information regarding 
Lee's tests, bulk prices 
and complete mixing in- 


Omaha 8, Nebraska 


Importers and Wholesalers 
of .. Canadian Screenings 


SUPERIOR FEED COMPANY 


Board of Trade Duluth 2, Minn. 
Phone: 2-0777 Teletype DU 16 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers Nationa! Association 


Reground Oatfeed is Cheaper 


If you use cottonseed hulls, corn cob meal or light screenings, 
investigate Reground Oatfeed, bulk or sacked—ground or unground. 


NORTH JOWA MILLING CO. Manly, lowa § Phone 5462 


USDA Reports 1953 Broiler 
Chick Placements in 14 Areas 


Chicks Placed in Important Commercial Broiler Producing Areas in 1953* (thousands) 


N.W. Del-Mar- 
Ala Ark Calif Conn Va. Fla Ga Ind Maine 
Total 1963 .... 32,284 50,090 53,267 23,026 149,545 11,106 133,258 39,355 29,101 
Total 1952 26,974 62,179 oe ** 139,624 11,022 120,752 36,902 oe 
% change 
from 1952 + 26 4 +7 +1 +10 +7 
Shen. Val., 
Va. and Total —11 Areast——, 
Miss N.C. Ore W. Va Texas 1953 1953 1952 
Total 1953 37,872 63,578 5,256 48,689 70,507 737,034 631,640 swans 
Total 1952 36,698 44,99 5,063 42,460 67,611 582,084 
% change 
from 1962 ... +6 +19 +4 +15 +4 +9 , 


*Includes chicks shipped into these areas. **1952 not complete for all weeks. tElev 


jen 


states 1952-53 comparisons—excluding California, Connecticut and Maine 


WASHINGTON — Approximately 
737,034,000 chicks were placed in 
1953 in 14 important commercial 
broiler areas covered by weekly 
placement reports, according to the 
Agricultural Marketing Service of 
the U.S. Department of Agriculture. 

Placements varied from a low of 
11,397,000 chicks during the week 
ending Sept. 5 to a high of 16,097,000 
during the week ending May 2, 1953. 

The number placed in 1953 was 
9% above placements in 1952 in 11 
areas for which comparable place- 
ment figures are available for both 
years. Chick placement dafa for 1952 
are not available for the broiler areas 
in California, Connecticut and Maine. 

Northwest Arkansas showed a de- 
crease of 4% in 1953, the only de- 
crease among the 11 areas reporting. 
Increases reported were 25% in Ala- 
bama, 19% in North Carolina, 15% 
in the Shenandoah Valley of Virginia 
and West Virginia, 10% in north 
Georgia, 7% in Delmarva and Indi- 
ana, 6% in Mississippi, 4% in Oregon 
and Texas and 1% in Florida. 

Weekly placements for the 11 
areas in 1953 were above the corres- 
ponding weeks in 1952 throughout 
most of the year. Only during a 
seven-week period, starting with the 
last week in January to the middle 
of March, were placements below 
those of 1952. 


This report on chick placements in 
important areas follows another re- 
cent USDA report on broilers—a re- 
port, by states rather than areas, 
on broiler production. The prelimi- 
nary estimate of the number of broil- 
ers produced in 1953 in the 16 states 
having weekly chick placement re- 
ports totaled 735,318,000. Georgia led 
all states with about 122 million 
birds, followed by Arkansas with 74 
million, Delaware with 68 million and 
Texas with 65 million broilers. The 
production of broilers in Virginia and 
Arkansas exceeds the number shown 
in the weekly placement reports as 
the weekly placement reports cover 
only the most important broiler areas 
in these states. 


POULTRY SCHOLARSHIP 


DAVIS, CAL.—A_ $2,000-to-$3,000 
graduate fellowship in poultry ge- 
netics will be open in the University 
of California for ‘the 1954-55 college 
year. To be known as the Kimber 
research fellowship in poultry ge- 
netics, the new graduate award will 
aid a student working toward a 
master’s degree or doctorate on the 
Berkeley or Davis campus of the 
university. The fund is being provided 
by John Kimber, president of Kimber 
Farms Inc., Niles, poultry breeding 
and hatching enterprise. 


DRY FEED and MOLASSES 
MIXERS in ONE UNIT 


Make extra profits by mixing feeds and 
coating them with molasses in one oper- 
ation with an H & S Dualmix. One man 
can handle any feed formula with ease. 
Ingredients are loaded at floor level and 
bagging is done from convenient attach- 
ments on the molasses mixer. The Molas- 
ses Mixer may be placed on either side 
of the vertical mixer, or tandem vertical 
mixers may be used to double produc- 
tion without increasing labor costs. H & $ 


prey Dualmixes are manufactured in three 


sizes and are reasonably priced. 


MARK REG 
TRADE. 


ELLERS’ LABORATORIES 


READING, PA. 


; : COMPOUND (Patent applied for) 
| 
MIX FEEDS to your sPEciFICATIONS 
BOK 953 SOUTHSIDE STATION FORT WORTH, TEX) 
TURE— 
| LIVE YEAST Yeast wt 


ND here is the program — Borden’s program, built around Borden’s 

two natural-source hog feed fortifiers, KREPRO and HOPRO. 
Start your baby pig feed sales rolling in early by offering a pig pre- 
starter, fortified with Borden’s KREPRO, and you'll get your local 
hog raisers on your program when their pigs are just seven days old. 


Then, after they’re given a flying start with your KREPRO-fortified 
pre-starter, your HOPRO-built feeds take over for growing, fattening 
and finishing . . . and to provide sows and boars with the kind of nutri- 
tion that helps promote more prolific reproduction. Result — more 
pigs, better pigs, more profitable pigs, sent to market ahead of schedule 
by satisfied feeders. 


This year, sell a program — the Borden program! Borden’s natural- 
source supplements, Technical Advisory Service and merchandising 
aids—all work together to lift your tonnage into the heavyweight class. 


Now — today — clip and mail the coupon below for your free copy 
of Borden’s new hog manual, your guide to bigger hog feed tonnage 


in poultry, ond sped 
Wether vrel- 


\S BASIC IN 
FOOD AND FEED RESEARCH 


FEED SUPPLEMENTS DEPARTMENT 
350 Madison Avenue, 
New York 17, N.Y. 


(Ommrry 
FEED 

and feeding facts in your 

Complete P ROGRANM 


Booklet. 
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tr Classified Ads 


Classified advertising rate not available 


BUSINESS OPPORTUNITIES « 


v 
ak WHEN YOU WANT TO BUY AN ELE- 


vator or feed mill, see or write us your 
needs. We have some good ones in Ohio, 
Indiana, Illinois. Mid-West Business Ex- 
change, Plymouth, Ind. 


| MACHINERY FOR SALE 
v 


WHIRLAWAY AIRBLAST CAK LOADERS. 
. EB. Hagan Mill Machinery, Jeffersoa 
Mo 


PLETE ALFALFA DEHYDRATING 


Cc 


001 
Mill. Cheap. Write or call L. G. Nash, 
Biytheville, Ark. 


ROSKAMP OAT HULLER AND ROLLER, 
firet clase condition, % price. North 
Milling Co., Manly, towa 


ALFALFA SEL¥-FEEDER WITH MOTORS, 
0'9"x17'; new 1962, $2,000 cash. B. 
lagmand, Red Oak, 

36” PNEU-VAC SYSTEM (SPROUT-WAL- 
dron) with two motors, $1,200 cash. B. B. 
Ingmand, Red Oak, lowa. 


YOR SALE, SOME USED HARD TYPE 
Pellet Mills. Phone or write Sabetha 
Machinery Co., Sabetha, Kansas. 


FOR SALE — TWO ELECTRIC TRUCK 
Holete, manufactured by General Mills 
Equipment Go, $300 each, Address 1570, 
Feedstuffs, Minneapolis 2, Minn. 


BARGAIN—ONE HEIL FORAGE MASTER 
Model SP 849 (used). Supply of new parts 
for same, New parts for Fox Field Chop- 
per, Ohlendorf Farms, Osceola, Ark. 

WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo- 
tors or any other equipment, write J. B. 
Hagan Mili Machinery, Jefferson City, Mo. 

FEED MIXER, 1-TON CAPACITY, GUAR- 
anteed first-class throughout, 6 H.P. mo- 
tor drive. Address 8774, Feedstuffs, Min- 
neapolis 2, Minn 


WRITE U8, WE HAVE WHAT YOU NEED 
in supplies for feed and flour mills. If 
it's new or used, buy it from Hughes, 
Wayland, Mich. 

PELLET INSTALLATION—6O PEL- 
let miil, extra parte and dles, cooler, 
cyclone, shaker and boiler, All good con- 
dition. Priced for quick sale, Address 
1667, Feedstuffs, Minneapolis 2, Minn. 


CONVEYORS AND TRUCK SOCALES— 
More than 100 models, Write for bar- 
gain let of rebuilt and guaranteed equip- 
ment, Immediate delivery. Bonded Scale 
Co., 124 Bellview, Columbus, Ohio. 


HELP WANTED 


WANTED—MAN WITH SOUND EXFERI- 

ence in developing feed sales through 

dealers, Compensation and future attrac- 

tive for capable man. Address 1559, Feed- 
stuffs, Minneapolis 2, Minn 


WANTED—SALES MANAGER TO TAKE 
charge of 15 men calling on poultry and 


stock men for major mill in southern 
California. Must have nutrition and dis- 
ease training. /Addrems 1424, Feedstuffs, 
Minneapolis 2, inn 


WANTED — EXPERIENCED FEED IN- 


gredient broker to take over and manage 
Midwest office on commission basis. Must 
be hard worker, with a good following, 
know the ingredient buyers, and take 
full charge. Address 1644, Feedstuffs, 141 
W. Jackson Bivd., Chicago 4, Il 
SALESMEN FOR WELL PROMOTED 
poultry product, Open new territories and 
service established feed dealers, Commis- 
sion and guaranteed draw Good areas 
open in most states, Experience in poul- 
try industry preferred, Myzon, Inc., 1247 


W. Belmont Ave Chicago 13, Ill 


Wonderful opportunity for inexperi- 
enced young college graduate to 
learn corn milling operation in med- 
ern corn mill in Midwest. Write let- 
ter giving particulars. Address 1510, 
Feedstuffs, Minneapolis 2, Minn. 


FEED SALESMAN 


We have opening in an established terri- 
tory in lowa for top grade feed sales- 


man selling through dealers. Position 
pays salary, expenses, plus commission, 
Territory already in commission bracket. 
Only salesmen with proven ability need 
apply. Dannen Mills, Box 429, St. 
Joseph, Mo. 


HAMMERMILL WITH 200 H.P. MOTOR 
and starting compensator complete with 
blower attachment; four (4) packers; 150 

screw conveyors. All 


H.P. motor; mise, 
in good condition, Western Feed, Inc., 
P.O. Box 270, Mesa, Ariz. 

ALL 


MOISTURE TESTER REPAIR OF 
types of moisture testers. Complete fa- 
cilities for servicing and reconditioning. 
Full year’s guarantee, Nominal charge 
and prompt service. Headquarters for 
new and used moisture testers. Burrows 
Equipment Co., 1316-C Sherman Ave., 
Bvanston, Ii. 

PROPANE EQUIPMENT — 1,500-GALLON 
horizontal tank with legs, pump, motor, 
and hoses; eight truck or tractor tanks 
from 27 to 40 gallon capacity; eight heat 
exchangers, and other carburetion equip 
ment. Much of this equipment is brand 
wew. First $1,600 takes all. Northern 
Colorado Alfalfa Milling Co., La Salle, 
Colo, 

FOR SALE — HOKIZONTAL POWDER 
mixers, filter presses including Sweet- 
lands, screens and eifters, grinders and 
pulverizers, vacuum shelf dryers, ex- 
pellers, Loulsville rotary steam tube dry- 
ers, bucket elevators, direct heat dryers, 
screw conveyors, Only a partial list. Send 
us your inquiries, Consolidated Products 
Co., Ine,, Observer Highway & Bloomfield 
Hoboken, N. J 


FOR SALE —- VERTICAL FEED MIXER, 
2,000 Ib.; 60 H.P. California Pellet Mill; 
all-stee! elevator legs; pulleys; shafting; 
wooden elevator legs; 60 H.P. Hammer- 
mills; rebuilt Richardson automatic scales; 
Union Special Bag Closing Machines; re- 
bullt motors; five N. & M. Meal Driers; 
four 9x36, five 9x30 N. & M. Rollermilis; 
two 0x30 Great Western, 2 pair high, shel) 
type, roller milis, J. B. Hagan Mill Ma 
chinery, Box 674, Jefferson City, Mo. 


* ANDERSON and 
NORDYKE ROTARY 
STEAM DRYERS 


MEAL TOASTERS 
*& CRACKING ROLLS 
* FLAKING ROLLS 


wEXPELLERS 


PITTOCK & ASSOCIATES 
GLEN RIDDLE, PA. 


Make $25 to $50 per Week Extra 
selling our famous price boards. 
Write for circular and sideline 
proposition, 


FRUCHEY SERVICE COMPANY 


NAPOLEON, OHIO 


HELP WANTED 

WANTED—EXPERIENCED FEED SALES- 
man by feed manufacturer operating in 
southern Wisconain and northern Illinois. 
Prefer man acquainted with area. Must 
have ability to develop a sales program 
and expand dealer territory. Attractive 
starting salary, excellent future. Apply by 
letter. Address 1560, Feedstuffs, Minne- 
apolis 2, Minn. 


EXCELLENT OPENING 
FEED MILL MANAGER 


Expanding mid-western com- 
pany needs top man to manage 
one of its large feed mills, in 
charge of sales, procurement 
and manufacturing. Steady job 
and good future opportunity 
with large company. 


Write Stating Experience and Salary 
Requirements. 
Address 1562, Feedstuffs 
Minneapolis 2, Minn. 


| SITUATIONS WANTED 
v 
AN 


WANTED — POSITION ASSISTANT 
manager or supervisor on mixing and 
grinding floor. 25 years’ experience. Pre- 
fer Wisconsin location. References. Ad- 
dress 1648, Feedstuffs, Minneapolis 2, 
Minn. 


YOUNG MAN WITH COLLEGE DEGREE; 
major, animal science; farm background; 
mechanical experience; fleld experience; 
veteran; desires work in management in 
field related to degree. Address 1557, 
Feedstuffs, Minneapolis 2, Minn. 


PRODUCTION .MANAGER THOROUGHLY 
experienced all aspects vitamin production 
desires change. Feels full eapabilities not 
exploited. Would consider assistant posi- 
tion with future. Address 1584, Feedstuffs, 
114 B. 40th 8t., New York 16, N. Y. 

YOUNG MAN, M.S. IN AGRICULTURE, 

with sound background training in animal 

and poultry husbandry, sales and mar- 
keting. Desires position with progressive 
company. Sales preferred but open to 
other offers. Address 1640, Feedstuffs, 
Minneapolis 2, Minn. 


WANTED 


DISTRICT MANAGERS, AS- 
SISTANT DISTRICT MAN- 
AGERS, and DEALER RE- 
SALE TRAINEES in Wisc., 
Mich., Ohio, Penn., Ind. and III. 
by HONEGGERS’ & CO.—the 
nation’s fastest growing feed 
company. Men selected need not 
have much experience, but they 
must have DRIVE, and they 
must be honest, sincere, and 
hard workers. They must have 
above average intelligence and 
they must have an earnest desire 
to be a leader on one of the 
hardest-hitting sales forces in 
this country. Our men earn more 
money. Here is a wonderful op- 
portunity for GOOD men, but 
of no value to any other. If you 
want to join an organization that 
has a heart and a soul, and con- 
sideration for the man in the 
field and his proprietory terri- 
tory rights, with real opportuni- 
ties for advancement in a rapidly 
growing and expanding company, 
then write Ed Dickey, Honeg- 
gers’ & Co., Fairbury, Ill. Give 
full particulars in first letter 
with recent photo which will be 
returned. 


MACHINERY AND ENGINEERING SERVICE 


for Grain Industry. Used Machinery Listed. 
Write Us Your Needs. 
STEWART-MANN MACHINERY CO., East St. Louis, Il!. - Upton 3-3549 


ANIMAL NUTRITIONIST, B.S. DEGREE— 
Experienced in sales, all types feed for- 


mulation, field service, production, pur- 
chasing and laboratory control. 31 years 
old, married, with farm background. De- 
sires position with an established and 
progressive concern. Do not wish ex- 
tensive traveling. Available in May. Ad- 
dress 1556, Feédstuffs, Minneapolis 2, 
Minn. 


BUSINESS OPPORTUNITIES 


FOR SALE—FEED MILL, BUILDING AND 
equipment Spencerville, Ohio. Machin- 


ery like new Mrs. Alvin Heiby, Admx., 
716 Spring 8t., Greenville, Ohio. 
BUILDING AVAILABLE, WITH RAIL- 


road siding, suitable for feed distributing 
business. In good consuming territory. 
Write Lester D. Hoover, Timberville, Va. 


WANTED —TO BUY A FEED STORE, 
would like one with grain elevator, coal 
yard or lumber yard, but not necessary. 
Address 1572, Feedstuffs, Minneapolis 2, 
Minn. 


DISTRIBUTORS-yINTRODUCE BARTON'S 
Cannibalism Remedy, hatchery-feed stores. 
Results guaranteed. Exclusive territory. 
Generous commissions. Lyles Products 
Co., Galesburg, Il. 


FOR SALE—POULTRY AND DAIRY FEED 
mill in heart of poultry and dairy country 
in the famous Willamette Valley, Oregon. 
Equipment and building in excellent 
shape, Building two-story, approximately 
14,000 sq. ft Plant capacity 300 tons 
per month. Now showing gross profit 
$65,000 annually. $40,000 plus inventory 
of approximately $20,006. An excellent 
opportunity. Contact F. M. Bennett, 259 
Bast 10th St., Bugene, Oregon. 


AREAL OPPORTURITY! 


DO YOU WANT TO GET IN 
BUSINESS FOR YOURSELF? 


Classified advertisements antii «$1.50 minimam. Count six words of sig- 
Wednesday euch week for the issue of nature, whether for direct reply or aged for commercial advertising. Advertise- FOR SALE, LEASE OR TRADE—WHAT 
the following Saturday. care this office Uf advertisement is keyed, ments of new machinery, products and have you? Two story office, warehouse 
Mates: 15¢ per word; minimum charge care of thin office, 20¢ per insertion ad- services accepted for insertion at mini- — 
t ed welding shop. »0 . flo 

$2.25. Situations wanted, 10¢ @ word; ditional charg for torwarding replies. mum rate of $8 per inch. space office and warehouse; 3,700 sq. ft. 
mill; 1,900 sq. ft. shop; 3 car railroad 

trackage. Suitable for feed manufactur- 


ing, warehousing or light manufacturing. 
Centrally located Des Moines, Iowa. Im- 
mediate possession. Reasonable terms. 
For complete details responsible parties 
address 1563, Feedstuffs, Minneapolis 2, 
Minn. 

FEED BUSINESS AND MODERN MILL 
for sale—Located 30 miles from Phila- 
delphia, 20 miles east of Trenton. Estab- 
lished and serving feeders for more than 


100 years. Equipment includes three large 
warehouses, one hammermill, two sets 
large elevators, four storage bins, two 
feed mixers, molasses mixer, corn sheller 
and electric cracker, also other neces- 
sary mechines and equipment. Beacon 
Feeds dealership. Owner retiring. Ad- 
dress 1565, 


Feedstuffs, 114 East 40th 8t., 
New York 16, N. Y. 


Jobbers: Territories open for premium 
quality GRADE A CALF MILK RE- 
PLACER. Complete promotion assist- 
ance furnished. See our ad page 7. 


TRI ASSOCIATES, INC. 
Minneapolis #0, Minn, 


MACHINERY WANTED 


v 
WANTED — FIVE H.P. HEAD DRIVE. 
12x100 ft. belt with cups. 75 H.P. starter. 
Conger Elevator, Conger, Minn. 
WANTED—ONE (USED) % SQUARE BY 
3% Die for California Pellet Mill. The 
Odon Milling Co., Ine., Odon, Ind. 


WANTED TWO SUPER DUO EXPELLERS 
—May consider Duo or RB for other 
operation. Address 1594, Feedstuffs, Min- 
neapolis 2, Minn. 


WANTED TO BUY — RICHARDSON 
scales, bag closing machines and other 
good mill, feed and elevator equipment. 
. B. Hagan Mill Machinery, Jefferson 
City, Mo. 


ILLINOIS TURKEY MEN 
ELECT RUDOLPH FLENTJE 


URBANA, ILL.—Rudolph Flentje, 
Taylorville, was elected president of 
the Illinois State Turkey Growers 
Assn, at the recent 21st annual meet- 
ing in Urbana. 

Coe Gaulrapp, Rock Falls, was 
elected vice president, and Robert 
Slayton, Havana, secretary-treasur- 
er. Elected directors were John Am- 
mon, Jr., Winslow; Shubel Burnett, 
Pana; Keith Chidley, Palatine; Nor- 
man Fries, Belleville; Howard Kauff- 
man, Waterman; Harold Kimpling, 
Claremont, and Dan Sinn, Tremont. 

Trevor Jones, Havana, will continue 
to be the group's delegate to the Na- 
tional Turkey Federation. He re- 
viewed the highlights of the 1953 Na- 
tional Turkey Federation convention 
before the group of more than 100 
growers. 

Leon Johnson, successful turkey 
and broiler grower from Orleans, 
Ind., discussed turkey management. 
He told the group that personal sacri- 
fices on the part of the individual 
grower were primarily responsible for 
the success or failure of the turkey 
enterprise. 

Dr. E. H. Peterson, Chas. Pfizer & 
Co., Terre Haute, Ind., reviewed the 
latest management and treatment of 
turkey diseases. E. E. Broadbent, Uni- 
versity of Illinois marketing special- 
ist, discussed the turkey outlook for 
1954 and warned against overproduc- 
tion this year as a result of a profit- 
able past season. A panel discussion 
of the latest in turkey housing com- 
pleted the program. 

Dr. R. G. Buzzard, president, East- 
ern Illinois State College, addressed 
the banquet audience in the evening. 
Dr. H. M. Scott, head of the poultry 
division, University of Illinois, was in 
charge of local arrangements. 


SWINE GROWERS’ DAY 
SLATED IN ILLINOIS 


URBANA, ILL.—Swine growers’ 
day at the University of Illinois col- 
lege of agriculture will be held on 
April 15, according to L. E. Card, 
head of the animal science depart- 
ment at the college. 

Three outstanding speakers repre- 
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| own feed store any place in the live- 
stock centers of the Midwest. You 
supply management and personnel— 
We supply the means—Become inde- 
pendent—Be your own bose—Write 
your own pey check. For details 
| \ write Address 1467, Feedstuffs, 141 
W. Jackson Chicage 4, Il. 


NEW PLANT—The top illustration above is a panoramic shot of the filtration 
building, dryers, filtrate tank storage silos of the new phosphate chemicals 
plant of International Minerals & Chemical Corp., Bonnie, Fla. Part of the 
company’s sales staff is shown in the lower illustration. Left to right in the 
group that recently visited the new plant are Joe Bozis, Chicago; Walter 
Gatlin, Kansas City; Henry Wilder, Buffalo; Howard Roderick, vice president 
of the new phosphate chemicals division; Tracy Barrett, Atlanta, and Herman 
Dengler and Fred DeGraw, both of Chicago. 


senting the swine industry will ap- 
pear during the afternoon session. 
Most of the morning program will 
be made up of research reports by 
members of the swine staff at the 
college giving the latest results of 
the testing work at the swine farm. 

Topics to be reported will be se- 
lected from the research work being 
done on protein levels of swine ra- 
tions, Ladino clover for swine, anti- 
biotic implants and gamma globulin 
tests and creep feeding. 

From 8-10 a.m. open house will be 
held at the swine farm. Research 
work on farrowing stalls, creep feed- 
ing tests and crossbreeding will be 
explained. 

The Illinois feed and nutrition con- 
ference at the college of agriculture 
is scheduled for April 14. 


POULTRY FEEDS OUTPUT 
IN CANADA INCREASES 


WINNIPEG—The November, 1953, 
total of prepared stock and’ poultry 
feeds production rose to 161,999 tons 
from 151,152 tons the same month 
a year ago but the cumulative output 
for the first 11 months of 1953 de- 


Standard steel elevators, belt and bucket type, avail- 
able from stock. Ten Heavy Duty sizes, from 300 to 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu/Hr., for inter- 
mittent service. We also manufacture screw con- 
veyors and hoppers. Send your requirements for 
complete information. 
GODSHALK 
Sheet Metal Fabricators 
BANGOR, PA. 


Screens - Hammers - Bearings 


NEW and REBUILT MILLS 


Write for Prices 


INDIANA GRAIN Corp. 


416-24 8. Meridian St. Plaza 3235 


manen HAMMERS 


Hammers direct from manufactarer of 


clined to 1,794,611 tons from 1,935,- 
001, according to a current release of 
the Dominion Bureau of Statistics. 
Total output of poultry feeds for 
the 11 months declined to 744,922 
tons from 754,638; swine feeds to 
294,041 from 402,624; chopped, ground 
and crushed grain feeds to 195,996 
from 244,230; calf meals to 24,706 
from 25,944; dairy and cattle concen- 
trates to 42,649 from 44,222 and swine 
concentrates to 62,547 from 82,807. 
Dairy and cattle feeds, however, in- 
creased to 239,659 tons from 210,724 
with other increases in poultry con- 
centrates and dog and cat foods. 


JACK JAMES JOINS 
DR. HESS & CLARK, INC. 


ASHLAND, OHIO — Marshall 
Clark, president of Dr. Hess & Clark, 
Inc., has announced the appointment 
of Jack James as assistant advertis- 
ing director. 

Mr. James was associated with the 
advertising department of Kasco 
Mills, Inc., Toledo, for over three 
years. More recently he was em- 
ployed in the public relations and 
advertising department of the Toledo 
Edison Co., Toledo. 


Surplus Sales to 
Russian Bloc 
Turned Down 


WASHINGTON—Proposals by pri- 
vate exporters to sell government- 
owned farm surpluses to Russia and 
its satellites have been turned down. 

Sinclair Weeks, secretary of com- 
merce, has denied an application by 
Dwayne Andreas, Mankato, Minn., for 
export of 23,000 tons of cottonseed oil. 
This is in addition to the earlier de- 
nial of a license to export 20,000 tons 
of butter. 

Mr. Weeks said that “it had been 
decided as a matter of policy to deny 
commercial exporters license appli- 
cations for export for cash of US. 


government-owned surplus agricul- 
tural or vegetable fiber products to 
Russia or its satellites.” 

He added, however, that “the ban 
does not preclude study of export 
license applications for these non- 
strategic products to the Soviet bloc 
if acquired by exporters in the open 
market and not from Commodity 
Credit Corp. surplus stocks.” 

The announcement appeared to 
leave the door open for an increase 
in non-strategic trade with Russia in 
two ways: first, through barter, since 
he banned only commercial exports 
for “cash” and, second, through sales 
of products acquired on the open mar+ 
ket. 


Port of Portland 
Elevator Storage 
Expansion Planned 


PORTLAND—The Commission of 
Public Docks of Portland has con- 
cluded a long-time lease with Kerr 
Gifford & Co. of Portland for modern- 
ization of the present terminal No. 4 
grain elevator and construction of 
additional capacity. The port expan- 
sion program calls for a total capa- 
city of 7,400,000 bu. The agreement 
with Kerr Gifford & Co. calls for a 
20-year lease on the completed opera- 
tion. 

Under the new agreement, which 
supersedes the current leasing ar- 
rangement, Kerr Gifford & Co. will 
pay $100,000 annually for present fa- 
cilities, plus insurance and mainte- 
nance costs. In addition the company 
agrees to pay sufficient rental to 
amortize bonds in 20 years, at which 
time the elevator will revert back to 
the commission, 

The commission will invest $400,- 
000 in: New gantry loading spouts; 
doubling the barge unloading capa- 
city and modernizing the present 
electrical system. A car dumper, cost- 
ing approximately $300,000, will be 
installed, as well as huge steel stor- 
age tanks. Bids will be called for 
immediately and the tanks will be 
ready to receive new crop grain. 
Construction is planned so that tanks 
may be filled on completion. 


FEEDSTUFFS, Feb. 20, 195467 


KANSAS MILL TO ADD 
STORAGE CAPACITY 


WHITEWATER, KANSAS — The 
Whitewater (Kansas) Flour Mills Co. 
has announced that construction has 
begun on a 400,000 bu. addition to 
the mill elevator. When the concrete 
sto1 ige tanks are completed the total 
capacity of the elevator will be around 
800,000 bu. The new units are ex- 
pected to be ready for use by the 
1954 winter wheat harvest. The 
Whitewater company also owns 2 mil- 
lion bushels of concrete storage space 
at Wichita, Kansas. 


MONTANA FIRM SOLD 
VICTOR, MONT.—Dale Cunning- 
ham has purchased the feed mill here 
formerly owned by Adam Hornung. 
EXPANDS OFFICE 
MINNEAPOLIS Patchin Ap- 
praisals, 4005 Vernon Ave., Minne- 
apolis, has increased its office space 
to double former size and completed 
a new fireproof vault for protection 
of all appraisal records. 


Conveyor can be 
used with ‘one or 
two undercarriages. 


BURROWS 
LIGHT WEIGHT 
ALUMINUM BAG 


CONVEYOR 
Priced to Save You Up to $200 
Easy to handle. Operates efficiently at 


any angle and in horizontal position, Can 
be used as floor to floor conveyor with- 
out undercarriage. 

13-, 16-, 17-, 19-ft. lengths, Capacity 300- 
lb. distributed load, 150-lb. unit load 
Frame sustains 600-ib. distributed load, 
3-ply rubber impregnated belt, 12 tn. 
wide on 18-in. bed. Rubber flights, Belt 
speed approximately 80 ft. per minute 
Control switches at either end of unit. 
Welded steel tubing undercarriage. % 
or % h.p., 1,725 r.p.m. electric motor 


Write for details. 


BURROWS EQUIPMENT COMPANY 
1316-C Sherman Ave. 
EVANSTON, ILL. 


IT LAS Field-Test 


BALER TWINE 


A Quality Mills 


For Distribution—Contact 


ATLAS CORDAGE CO. 


E. North Water St. Chicago 


‘Importers since 1928 


a Genuine Roller-Crimper 


EVERYONE CAN AFFORD! 


overall. 
One horsepower up. 
oats, barley, wheat, rye, shel 
maize, for 


DOLLAR Gross Per CWT. 


THE GRANULATOR, Feed Milling’s Greatest sensa- 
tion, handles CORN COBS EAR CORN — 


SHUCKS AND HAY! 


Write for FREE samples and literature. 
At income tax time louder screams come from 
the Davis-equipped plants. Our program 
leads to the newer and better profits! 


H. C. DAVIS SONS’ MILL MACHINERY CO. 


Benner Springs. Kansas 


Dept. FH-2 


ou certainly won't enter another season 
a crimper—and here's exactly what 
u've been waiting for!—BIG CAPACITY, 
Ow POWER, LOW UPKEEP KRIMPER- 
KRACKER! 100% practical, only 71” high 


roller 
ed corn, milo 
rofits of 25¢ to 50¢, EVEN ONE 


CUT SHOWS 
10° x 10” MILL 
Other sizes: 9x6, 
30,9 x 36 through 
10x42 Capacities 
30 to 2800 bush- 
eis hourly. 


| 
| ge: 
| 
| < 
| 
| 
| 
| 
| 
| is 
Verey 
a 
7 
& 
\ 
IN) 
years’ experience. Send your specifica- erg 
tions or worm hammer. Quantity dis- 
counte on hammers end screens. Ask 
for prices. 
SOUTHWEST MILL SUPPLY CO. 
P.O. Bex 7455 N. Kansas Olty, Mo. ~ ice 
> 
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CHECKERBOARD ELEVATOR CO. 


Buyers and Sellers 
of 


MILLFEEDS, GRAINS AND GRAIN PRODUCTS 


KANSAS CITY ST. LOUIS MINNEAPOLIS DENVER BUFFALO 


ADVERTISING CAPS for... 
the Most In Publicity and Good Will 


Write Us for Samples and Prices 


MINNESOTA SPECIALTY CO., INC. 
121 N. 4th St., Minneapolis 1, Minn. 


BETTER GROWTH RATE ON 
CRUSHED PELLETS SHOWN 


CARBONDALE, ILL. — Broiler 
chicks gain more rapidly and show 
a better feed conversion ratio on 
crushed pellet feeds than on dry 
mash, according to results obtained 
in Southern Illinois University’s 
fourth consecutive broiler chicken 
testing program. 

Scott Hinners, poultry specialist in 
the SIU agriculture department, said 
that strains of broiler chicks rank- 
ing among the upper 25% in three 
earlier 10-weeks’ tests of growth 
rates and feed utilization were used 
in the fourth test. Various Illinois 
hatcherymen are cooperating in the 
program. 

Four strains of New Hampshires, 
two of White Rocks, and two crosses 
were included in the test. One pen 
received crushed pellet feed in box 
feeders, another crushed pellets in a 
machine feeder, and a third dry mash 
in box feeders. A fourth pen was 
battery brooded and received crushed 
pellets. The tests included nearly 
equa! proportions of both sexes. 

Among floor brooded chicks the av- 
erage weight at the end of 10 weeks 
ranged from 2.62 to 3.21 lb. Battery 
brooded chicks ranged from 2.90 to 
3.34 Ib. One strain of New Hamp- 
shires had a slight weight advan- 
tage, but Mr. Hinners says this is no 
indication that the breed is better 
for broiler production than are some 
strains of White Rocks or some of the 
crosses. Some gained better on one 
method of feeding and not so well on 
another. In the 10-weeks period the 
average gain on crushed pellet feed 
ranged from % to nearly % Ib. per 
chicken greater than on mash feed- 
ing, he pointed out. Crushed pellets 
in a machine feeder had a slight ad- 
vantage over the same feed in box 
feeders, the finished weight being 3.04 
and 2.91 lb., respectively. The pen 
of chickens receiving dry mash in box 
feeders averaged 2.66 Ib. Approxi- 
mately the same ratio was maintained 
in feed conversion (pounds of feed 
per pound of broiler chicken). 


ARIZONA ELECTION 


PHOENIX, ARIZ. — Marion Wel- 
born of Glendale was elected chair- 
man of the board of the Central 
Arizona Cattle Feeders Assn. at its 
20th annua] meeting. Directors elect- 
ed include E. Ray Cowden, Dell 
Claridge, Jack Bogle, Phoenix, and 
Charles Spurlock, Arlington. The 
state’s cattle future depends on im- 
proving feed rations through high nu- 


Soft” Feeding Calcium ' 
wear on all handling equipment due to its almost 
complete lack of abrasive impurities and its natural 
softness. For those who pellet feeds a considerable 


saving can be realized from the great increase in 
die life resulting from use of this soft calcium. 


There’s no “premium” price for this softness which is an extra you 
get when using CQ FEEDING CALCIU™. Ir’s at least 994% soluble 
and guaranteed to contain a minimum of 974% Calcium Carbonate.” 


Why not take advantage of these quality features both in your 


operations and in maintaining quality in your feed? 


GET THE BEST—SPECIFY COLUMBIA... 


Offered Plain, Dustless, or with 
customer specified levels of Iodine , 
and Manganese inclusions. lodized 
Calcium carefully stabilized against 
loss of Iodine. 


magnesium, phosphorus, etc. 


aleo contains minor quantities of 
such important and necessary min- 
erals as manganese, copper, iron, 


trition roughage and good marketing 
methods, declared Dr. B. P. Cardon 
of the University of Arizona in his 
address. 


NAMED “HAY KING” 

BUFFALO—Francis J. Gernatt, 31, 
of Brown St. Town of Collins has 
been selected as Erie County’s 1954 
“hay king.” Mr. Gernatt’s winning 
entry of second cutting of clover was 
selected over about 60 other entries 
at the conclusion of the twa-day Erie 
County Dairy School at the Farm 
& Home Center, East Aurora, N.Y. 
The “hay king” was given an en- 
graved plaque by the Park & Pollard 
Seed Co. 


HEADS CHEMICAL GROUP 


NEW YORK — Stanley T. Olds, 
midwestern representative for Mag- 
nus, Mabee & Reynard, Inc., has been 
elected president of the Allied Drug 
& Chemical Assn. of Michigan. 


did i 


featuring 


who have 


DOUBLED THEIR 
A 
<R\PLED THEIR 


THROUGH THE HONEGGER 
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LABORATORY 
SERVICES: 
PRACTICAL 
CHICK FEEDING STUDIES 


DETERMINATIONS OF: 
VITAMIN By» 
ANTIBIOTICS 
ARSENICALS 


A.O.A.C. vitamin Dg chick assays 


U.S.P. XIV or A.O.A.C, vitamin 
A assays 


Other vitamin assays 
Amino acid assays 
Biological protein evaluations 


Proximate analyses and mineral 
determinations 


Other biological, chemical and 
microbiological services 


Project research and consultation 
Write for price schedule 
WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


P. ©. Bex 2059 © Madison 1, Wisconsin 


INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, Iowa 
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Convention 


(Continued from page 1) 


But this will not be enough. Not 
only must the industry teach effi- 
ciency to its customers, but it also 
must practice efficiency itself, Mr. 
Sykes added. To achieve a better 
man-hour output of its products, the 
feed industry will have to give par- 
ticular study to sales management, 
dealer relations, to developing young 
men for executive positions, to cost 
control, to personnel and labor, and 
to the welding together of all of these 
elements. 


Financing Feeding 

One of the feed industry problems 
is that of capital for farm feeding 
operations, and this was a topic dis- 
cussed by a panel of three country 
bankers of Missouri who are well 
known in the state for their active 
interest in production loans on live- 
stock and poultry. These men were 
C. L. Harper of the State Bank of 
Sturgeon, Mo.; Edgerton Welch of 
the Citizens National Bank of Chil- 
licothe, Mo., and Gordon W. Warren 
of the Pulaski County Bank of Rich- 
land, Mo. 

Each of these men made a brief 
statement of his methods of grant- 


MIDWEST CONVENTION 
COVERAGE 


Proceedings of the annual conven- 
tion of the Midwest Feed Manufac- 
turers Assn. were reported for Feed- 
stuffs by Harvey E. Yantis, Minne- 
apolis, and Martin E. Newell and 
James W. Miller, Kansas City. 


ing production loans on hogs, cattle 
and poultry, respectively, and then 
answered questions from the audience 
put to them by the panel moderator, 

urice Johnson, Staley Milling Co., 
Kansas City. 

As a preliminary, Mr. Johnson men- 
tioned that the feed industry is some- 
times critical of bankers on the score 
that they are ready to lend money on 
real estate, for fertilizer or other 
things but are slow to make loans for 
livestock production and generally 
are not sold on formula feeds. That 
the three bankers on the panel were 
not in the general class in this re- 
spect was soon evident, for all of 
them seek such loans eagerly. At the 
same time the reverse side of the pic- 
ture was also brought out when it 
was revealed that in many years 
of making such loans some of these 
bankers had never had a call from 
a feed manufacturer explaining his 
products and how they produce more 
for the farmer. 

The bankers on the panel, how- 
ever, freely paid tribute to the feed 
industry, saying that feed manufac- 
turers have done more than any one 
else to develop more economical and 
more efficient animal and poultry 
production. It was obvious from the 
discussion that there is a point of 
weakness in banker-feed industry re- 
lations which should be strengthened. 

Many interesting details were de- 
veloped during the discussions and 
from the questions asked by the au- 
dience, and it was obvious from the 
close attention paid that feed manu- 
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facturers recognized the truth of the 
adage cited by one of the banker 
speakers that U.S. agriculture today 
is substituting capital for labor in its 
production process. 


Effect of Drouth 


A resolution by the feed industry 
to strive for a formula feed repre- 
sentative at the policy-making level 
of the Department of Agriculture 
was lauded by George McCarthy, 
Universal Mills, Inc., Ft. Worth, in a 
discussion, “The Drouth Catastrophe 
—Will your business dry up?” 

The feed industry must be in a po- 
sition to move fast in the case of 
such an emergency as drouth, he said, 
and any future government feeding 
program must be directed through 
feed manufacturing channels. When 
the recent emergency arose, the feed 
industry was not adequately repre- 
sented in Washington to cope with 
the problem, and USDA took the 
easiest route available, that of dis- 
tributing government-held commodi- 
ties such as corn and cottonseed oil 
meal through the tightly-organized 
PMA county committee system. 

“Cattlemen would have preferred 
a prepared feed to straight grains and 
meal,” Mr. McCarthy said, “but the 
availability of cheap-priced govern- 
ment commodities and the simple 
eligibility of feeders the 
drouth program most attractive.” 

The speaker outlined the events 
which led up to the drouth program, 
including the changes in the weath- 
er pattern in cattle feeding areas, 
stepped-up marketing of stock and 
resulting decline of markets and 
profits for feeders. Since the PMA 
system was intact from the New Deal 
Era and the feed manufacturing in- 
dustry was not adequately represent- 
ed in Washington to assist in policies 
made in USDA, the feed industry was 
by-passed in the drouth program, Mr. 
McCarthy said. 

The new drouth emergency for- 
mula feed program which was an- 
nounced by USDA last December 
finally was a step in the right direc- 
tion for the feeder and the feed man- 
ufacturing industry, the speaker de- 
clared, but in the future the industry 
must work for even more recognition 
of its services, for working through 
manufacturers and dealers of feed is 
the only natural channel to pursue 
any relief program for feeders. 


Midwest Programs Cited 

During a brief business session 
Feb. 18 the retiring president, Jeff 
Brown, analyzed feed industry condi- 
tions in the Southwest and pointed 
out the Midwest’s growing program 
of sponsoring the feed production 
school, state formula feed confer- 
ences and closer cooperation with 
county agricultural agents. 

He suggested that each industry 
member become better acquainted 
with legislative practices, increase re- 
lations with college workers and 
county agents, support trade associa- 
tions and practice good business man- 
agement. As to the latter, he had 
these pointers: (1) Eliminate waste- 
ful or excessive expenses, (2) strive 
for economy of selling costs and pro- 
duction costs, (3) have a strong ad- 
vertising program, (4) maintain 
sound financing and credit principles, 
(5) become better acquainted with 
bankers and feed dealers, (6) and 
establish an adequate customer serv- 
ice program. 

College Man’s View 

A straight-from-the-shoulder look 
at the feed industry from the stand- 
point of a college representative who 
has followed and worked with the 
industry for many years was de- 
scribed by Prof. F. W. Atkeson, head 
of the dairy husbandry department at 
Kansas State College. Colleges and 
formula feed manufacturers can talk 
man to man now, whereas 20 years 
ago there was no direct relation be- 
tween the two, he said. Since agri- 
cultural experiment stations are the 
primary source for feed research, the 
bond has strengthened through the 


years. 
A higher standard of business 


ethics by feed manufactur- 
ers leads the way to closer industry- 
college cooperation, Prof. Atkeson 
stated. He deplored any situation 
wherein a feed manufacturer will 
pick up a small, key point to seli his 
feed and laud himself to the skies. 
There are no secret ingredients or 
ideas for any one feed that are not 
available for any other feed, he said. 
Let’s not kid ourselves, he added; 
most feeds of a particular type can 
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be the same for one firm as another. 

Treated with the proper respect 
and confidence, the colleges are show- 
ing more open-mindedness in the way 
results of feeding research are being 
released, the speaker indicated. Time 
and effort behind research appear to 
be better understood by the feed in- 
dustry, he believed. 

Three steps by which college-feed 
manufacturer relations will be even 

(Continued on page 73) 


Production of Millfeed Decreases 


Production of millfeed in tons for week ending Feb. 13, and prior two weeks together 


with season total of (1) principal mills in Nebraska, Kansas and Oklahoma and the cities 
of Kansas City and 8t. Joseph; (2) principal mills of Minnesota, Iowa, North and South 
Dakota and Montana, including Minneapolis, St. Paul and Duluth-Superior; (3) mille of 
Buffalo, N.Y. Production computed on the basis of 72% flour extraction 


r—BSouthwest*—, -——Northwest*—. -——Buffalot— 


-—Combined®*—, 


Weekly Crop year Weekly Crop year Weekly Crop year Weekly Orop yr. 
production todate production to date production to date production to date 


14,001 
113,979 


Feb. 8-13 ...... 23,238 
Previous week ..%24,745 
Two wks. ago.. 25,413 


773,134 


801,121 
$22,017 
860,271 

20,210 
$16,351 


25,970 
Five-yr. average 24,582 


454,779 


497,223 
481,827 
470,368 
464,237 
473,687 


11,019 327,776 1,666,688 
11,100 249,824 

9,655 
331,772 1,630,116 
430,162 47,661 1,733,996 
414,186 72 1,744,826 
357,018 1,641,466 


372,181 49,223 1,661,218 


*Principal milla. **84@ of total capacity. tAll mills. tRevised. 


A BUSY STORE IN A BUSY TOWN 
PROVES KENT SELLS BEST 


Above left The La Harpe Feed Store, 
La Harpe, Ill. 


Above About to unload a carload of 
Kent, left to right, Jim TenBoer, Kent 
salesman; Charles Dalton, Louis 
Boone and Bob Jones of the La Harpe 
Feed Store. * 


Left Owner of the La Harpe Feed 
Store, Bob Jones, checks the pet pig 
he has on display in front of the store. 


Formula feed sales have been continually increasing at 
the La Harpe Feed Store since taking on the Kent line. 


This steady growth in business is due, 
first of all, to an alert management 
staff. Bob Jones and his staff provide 
the service farmers want and expect. 
Kent livestock and poultry programs 
and the aid of Kent specialists are 
back of them all the way. Kent offers 
aids to make 


sales and advertising 
business even better. 


The second big reason is, of course, 
Kent Feeds, the feed that outperforms 
all others. Bob shows concrete evidence 
of this to his customers with the pet 
pig he bought as a 4-month-old runt. 
In one month it tripled its weight on 
the Kent Pork Making Program. This fui of 
kind of performance is why Kent Feeds 


sell best. 


FEEDS 


Here are six of the well-written, 

attractive Kent Feeder handbooks 
helpful facts that are 

available to all Kent dealers. 


FOR INFORMATION ON OBTAIN- 
ING A KENT FRANCHISE WRITE TO 


KENT FEEDS 


Muscatine and Sioux City, lowa 
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THE FEED MARKETS 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available 
from Feedstuffs correspondents and are not necessarily those in 
effect on date of publication. The prices represent fair average trad- 
ing values and do not necessarily represent extreme low or high 
levels at which individual sales might have occurred. A descriptive 
summary of supply and demand factors prevalent in the feed mar- 
ket appears on page 2. 


ALFALF« MEAL Seattle: Demand good; trend strong: 


los Angeles: Demand slow; supply am supply tight; $110 ton, f.0.b. local packing 
ple; trend weak; 17% dehydrated with 100, plants 
000 unite A guaranteed $66758; 16% sun New Orleans: Demand fair; trend ade 
cured $43@44, quate; supply Ught; $115@12 local plants 
Kansas City: With feed manufacturers BONE MEAL 
fairly well supplied and offerings fair the 
market trend generally was unchanged to Louisville: Demand good _ trend strong 
$2 ton lower this week on guaranteed meal er; supply light; $ 0@72.50 
17% dehydrated alfalfa meal with 100,000 Cincinnati: Demand fatr trend steady 
unite of vitamin A guaranteed on arrival supply adequate $75 tor sacked f.o.b 
$73@77.60, sacked, Kansas City; no A guar Cincinnati 
anteed §53@56, sacked, Kansas City; sun Omaha: PDemand good supply short; 
cured No. 1 fine ground $40@41, sacked, 7.59, bagged 
Kansas City; No. 1 &% In. $37@38, No, 2 Ft. Worth: Demand improved; supply lim 
% in, $33@34,.50, sacked, Kansas City best qualit Germar luction, 70 
Cincinnati: Wemand and supply fair; 76% $68, f.0.b 
cara Housto prompt do tie produc 


trend some easier; 17% dehydratedys 100,000 
vitamin A $86.5600648.06; 17% with no guar 
antee $64,60@66.50. 


tion §90, delivered Ft. Worth and searce 
San VFranciseo: Demand good supply 
100,000 17% fair; $62 


Omaha: Demand good on 
dehydrated, poor on rest; supply limited New Orleans: Demand good; trend steady; 
on 100,000 A 17% dehydrated, ample on supply adequate $67 @ 72.50 
reat; 17% dehydrated, non A $55@56; 17% 
dehydrated, 100,000 A $76; Nebraska and BONE MEAL (STEAMED) 
Colorado suncured No, 1 fine ground $41@ Loulsville: Demand good; trend strong 
42; Nebraska and Colorado No, 1 &% In. $40 supply light; $7 \@77.50 ton 


Philadelphia: 17% dehydrated—demand Boston: Demand 0d upply light; $55, 
f.o.b, shipping point 


dull; supply #88. n 
Boston: Demand good; supply fair; de San Francisco De und good upply am 
hydrated, 17% $88.76; suncured, 139% $55.15 ple; $75 
Mt, Worth: Demand fair; supply scarce Chicago: Demand good; supply fair; $67.50 
on 100,000 A; dehydrated, 100,000 A 17% @70 
$75.68, scattered March; 17% no A guar New Orleans: Demand good: trend steady 
supply adequate 65 to 70 B.P.L. $63.50@ 


anteed $64.58, delivered TOP, prompt. u 
Chicago: Demand good; supply very tim 65, c.if. New Orlean 

ited; 17% dehydrated, with 100,000 units St. Louis: Demand fair; supply adequate; 

vitamin A guaranteed $77.60@79; 17% with $80 ton icked 

no A guaranteed $57.70@68.70; 15% with Indianapolis: Demand fairly wood: trend 


no A $6557; 13% fine ground, suncured firm upply sufficient; $79 ton 
Atlanta: bemand ow upply light 


$16.76, 

Seattle: Demand slack; trend steady; $61.50, ports 
supply ample; 15% fine grind $47 ton, Buffalo: Demand 1: trend good; sup 
carlots; 100,000 A unit dehydrated $78 ton, ply ample; $75 ton ked 

New good, trend steady; BREWERS’ DRIED GRAINS 
supply Ught; 17% dehydrated, vitamin A Louisville: De ind, good; trend steady; 
wuaranteed $85@86; non-guaranteed $664 supply light; $59 tor 
67; 16% $61@62. Cincinnati: Demand fair trend steady 

St. Louls: Demand good for dehydrated to upp ht; $¢ 
suncured fair; supply very limited for Omaha: Demand good upply poor; $61 
both; dehydrated, 17%, 100,000 A §79.40 Philadelphia: Demand and supply fair 
ton; suncured No, 1 fine ground 13% $46.40 $72, March-April shipment 
ton, Loute. Koston: Demand active upply scarce; 

Minneapolis: Prices eased off as mate $72.50, 
rial for blending was becoming available Ft. Worth: Demand fair supply very 
from Florida, Demand was rather slack limited nominal, 24 $70.45, delivered Ft 
Quotations: 17% dehydrated, 100,000 units Worth 
of vitamin A guaranteed $7778, sacked; Chicago: Demand and supply fair; 24% 
bulk at $75; 17% dehydrated with no A $6162 
guarantee $68.50@569; 15% suncured No. 1 Milwaukee: Demand heavy; none avail 
$460 46.50. able; nominally $70 

Portland: Demand good; supply limited St, Louis: Demand excellent; none avail 
trend firm; 16% suncured $36, f.0.b. Idaho; able; $60.50, nominal, ton, bulk $66.50 
15% suncured $43, f.0.b, California; dehy hominal, ton acked 
drated $62, f.o.b. California Buffalo: Demand good supply limited 

Indianapolis: Demand good; trend steady 26 $66, bull Bostor Marc) hipment 
to lower; supply ample; suncured, 13% Canadian 22 $65, bulk, New York, March 
$50; dehydrated, 17% $73 shipment 

Memphis: Demand fair; trend steady; New Orleans: 1 nd good; trend stead 

protein, supply scarce i 


supply ample; dehydrated, 179% 


wuaranteed 100,000 units vitamin A $83. BREWERS’ DRIED YEAST 


Buffalo: Demand and supply good; 17% 
dehydrated, 100,000 A $88, Boston; 13% Buffalo: Den er “1; trend 
suncured 645, Boston, steady supply adequate $10 

Milwaukee: Demand and supply fair Milwaukee: Demand good; supply limit 
western dehydrated, 17% with 100,000 A 1 

a goo 4 PI) ea; 


11% @12¢ Ib., leas than ton lots 
Cincinnati: Carlots, when available, 9\%¢ 
6-ton lota 104%¢4, ton lotsa 


ALFALFA PELLETS 
Omaha: Demand good; supply fair; 17% 


lehydrated, 106,000 A $81. 
Pitteburgh: Carlots, when available, 9\%¢ 
BARLEY FEED Ib.; 5-ton lots 10%¢, ton lotsa 11\%¢ 
Portland: Demand fair; supply ample; New Orleans: Carlot when available 
9%¢ Ib.; 5-ton lots 10\%¢; ton lots 11\%¢ 


trend unchanged; rolled $70, ground §68 
Philadelphia: Demand dull; supply fair; 
pulverized 
Hoston: Demand fair; supply ample Louisville; Demand good; t 1 steady 
$47.50 supply normal ton 
Omaha: Demand good; supply poor; 11%¢ 


New York: Carlots, when available, 9%¢ 
lb.; 65-ton lota 104%¢, ton lota 


San Francisco: Demand fair; supply am 
ple; rolled $64, ground $63 Ib, carloads; 12%¢ Ib., less carloads 
Baltimore: Demand good; supply fair; Boston: Demand good; supply fair 
11%¢ Ib 


Chicago: Demand good; supply limited; 
10% @11%¢ Ib., in carlots; 11% @12%¢ Le.) 


BUTTERMILK-CONDENSED 


4 

Seattle: Demand steady; trend firm; sup 
ply sufficient; whole $69 ton, ground $71 
ton, rolled $71 ton, all ex-warehouse, |.c.1., 


wacked 
New Orleans: Demand fair; trend strong: Philadelphia: Demand moderat: upply 

supply ample; pulverized feed barley $50 fair; $4 . 

@58 Boston: Demand active upply adequate; 
Chicago: Demand good; supply fair; $45 Ib 
Indianapolis: Demand fair; trend steady _ San Francisco; Demand fair; supply good 

to higher; supply ample; crimped barley $5.35 owt 

$68, rolled barley $70, whole barley $46 Louisville: Demand fair; trend firm; sup 
Milwaukee: Demand and supply fair; | Ply ample; $4.25 ewt , 

pulverized, white $63, feed $49; needles Indianapolis: Demand fair trend un 

changed upply ample; 100-ib. bag $4.40, In 


$1@1.20 bu 

Ogden: Supply normal; rolled $56@61, barrels $3.60 a 
whole barley $61@566 Chicago: Demand and supply fair; $53.75 

cwt. in carlots 
BLOOD FLOUR Ogden: Supply average; $4.90, 100-1» 

Louisville: Demand good; supply drum 
trend strong; $1356 ton. 

New Orleans: Demand fair; trend steady: 
supply adequate; $115@125, local plante 


BLOOD MEAL 

Louisville: Demand good; trend strong; 
supply light; $135 ton, 

Cincinnati; Demand good; trend steady; 
supply adequate; $140@150 

Portland: ‘Demand good; trend firm; sup- 
ply Imited; $126. 

San Francisco: Demand good; supply am- “7 ; 
ple; $7.25 a unit of ammonia; screened (All prices net, including freight and tax) 
$7.15 a unit of ammonia New York: Crystals $13.24, flour $9.49 


Chicago: Demand good; supply very Buffalo: Crystals $13.95, flour $10.20 
searce; $140, Toledo: Crystals $16.52, flour $11.77. 


CALCIUM CARBONATE 

Cincinnati: Demand fair; trend steady; 
supply adequate 

Minneapolis: Prices depend on potency of 
mix, plain calcium $1¢@ ton in 100-Ib. bags; 
KI .6 and 25-Ib. MnS8O, $16.10; .6 KI $13.70. 

Seattle: Demand steady; supply ample; 
trend unchanged; $14 ton, ex-warehouse, 
truck 


CALCITE CRYSTALS AND FLOUR 


Boston: Crystals $14.37, flour $10.62. 
Limecrest, N.J.: Crystals.$9.60, flour $5.74. 
CHARCOAL 

Boston: Demand and supply light; $78, 
nominal 

San Francisco: Demand steady; supply 
ample $59.50 

Chicage: Demand quiet; supply ample; 
oultry charcoal $93 ton in 50-lb. multi 
walls 

New Orleans: Demand light; supply am- 
ple trend steady 40-lb, bags oak char- 
yal $1.85; 50-lb, bags poultry charcoal §2. 


COCONUT MEAL 


los Angeles: Demand slow; supply am- 


ple trend weaker; meal or cake 74@75, 
dock, spot or nearby. 

Portland: Demand good; trend firm; sup 
pl limite $71 

San Francisco: Demand fair; supply am- 


ple 7 
Seattle: Demand fair; trend steady; sup- 
ply limited; tmported $72, ex-dock, 30-day 


arrival 


COD LIVER OTL (FORTIFIED) 
New York: 00 ICU, 1,500 A 18@21é¢4; 
60 ICU, 2,250 A 20% @24¢; 300 ICU, 3,000 
A 240 26%¢ 600 ICU, 1,600 A 19@21¢; 
6 ICU, 3,00 24@28¢. 
Boston: Demand qualet; supply ample; 
600 TD, 2,259 A 264 Ib.; 300 D, 2,260 A 26¢; 
100 1,500 A 22¢, 
CONDENSED FISH SOLUBLES 
Boston: Demand good; supply scarce; 
Ib 
Los Angeles: 5% @6¢ Lassen process 


CORN GERM MEAL 
St. Louis: Demand good; supply limited; 
$57 ton, St. Louis 


CORN GLUTEN FEED AND MEAL 
(All quotations for all cities are sacked) 
basis; bulk basis $6 less) 
Minneapolis: Feed $64.77, meal $87.77. 

Atlanta: Feed $71.92, meal $94.92 
Birmingham: Feed $70.18, meal $93.18 
Boston: Feed $69.15, meal $92.16. 
Chicago: Feed $59, meal $82. 
Cleveland: Feed $66.04, meal $89.04 
Denver: Feed $68, meal $91. 

Ft. Worth: Feed $66.50, meal $89.50. 
Indianapolis: Feed $63.50, meal $86.60. 
Kansas City: Feed $59, meal $82 
Louisville: Feed $65.11, meal $88.11 
New Orleans: Feed $67.88, meal $90.88 
New York: Feed $68.69, meal $91.69. 
Norfolk: Feed $68, meal $91. 

Philadel phi Feed $68.23, meal $91.23. 
Pittsburgh: Feed $66.50, meal $89.50. 
St. Louis: Feed $59, meal $82. 


CORN OTL MEAL 

Cincinnati: Demand fair; trend steady; 
upply tight $66.80 @67.75 

New Orleans: Demand good; trend steady; 
upply Nght; $66@67 

Louisville: Demand fair; trend steady; 
upply ample $66.81 

COTTONSEED OIL MEAL 

Los Angeles: Demand fair; trend easier; 
supply ample 10%, local production §71; 
Mexican $70@ 70.50 ton 

Kansas City: Trend stronger with de- 
mand omewhat improved and offerings 
fair $68@68.50, sacked, Memphis 
Cincinnati: Demand good; trend steady 
to higher upply adequate; solvent $78.50, 
hydraulic $79 

Omaha: Demand good; supply adequate; 
$82, pellets $84.50. 

Portland: [iemand good; trend lower; 
suppl limited; $72, f.0.b, California 
Philadelphia: Demand dull; supply fair; 
$84.50 

Boston: Demand light; supply fair; $86.27. 
Ft. Worth: Demand dull; supply suffi- 
central and north Texas 


ent carlot 

yrigin 41% old process §70@71; solvent 
$68@69, delivered Ft, Worth; pellets $2 
idditional 

San Francisco: Demand good; supply am- 
ple $76.50 


Chicago: Demand good: supply adequate; 
$79 hydraull« $78@78.60 solvent 
Seattle: Demand fair; trend steady: sup- 
ply ample $88 ton, delivered, domestic, 
truek lots; $88 ton, ex-dock, imported. 

New Orleans: Demand good; trend steady; 
supply light 11 S87 

Wichita: Demand slow; supply insuffi- 
lent 41° $76 

Louisville: Demand fair; trend strong; 


upply ample $77.95, 
Buffalo: Demand and supply fair; 41% 
$87.30 lioston 


icks 
Indianapolis: Demand good; trend firm 


to higher upply ample; 41% §81 
Ogden: Supply normal; 41% $78@83 
Atlanta: [Demand good; trend stronger: 
upply ample; 41% $74, Carolina mills; $74, 
(jeor a mill 


Memphis: Demand fair; trend steady; 
upply ample; prime 41% protein, old proc 
$67 sacked Memphis new process, 
il solvent $67, sacked, Memphis 


DP ACTIVATED ANIMAL STEROL, 
POWDERED 

Kansas City: Demand good; offerings 
adequate; 10%¢ Ib. 

Cincinnati: Demand fair; trend steady; 
supply ample 1,500 ICU 11@12¢; 3,000 
ICU 18¢. warehouse. 

New York: Demand good; trend steady; 
supply sufficient; 1,500 ICU pr. gr. 10@ 
12%¢ Ib., ton lots, f.0.b. warehouse? 3,000 
ICU 16@18¢ 

A AND D FEEDING OIL 

Milwaukee: Demand fair; supply am- 
ple; 85 D, 100 A $1.39; concentrated vita- 
min olls, 300 D, 760 A 18%¢@; 300 D, 1,600 
A 22%¢; 300 D, 3,260 A 24%¢. 

Buffalo: Demand fair; trend slightly 
firmer; supply adequate; 300 D, 760 A 19¢ 
Ib.; 300 D, 1,600 A 22¢ Ib.; 300 D, 2,260 A 
25¢ Ib.; 300 D, 3,000 A 27%¢@ Ib.; 600 D, 
1,000 A 34¢@ 1bd.; straight A feeding oll, 
5,000 units per gram 11%¢ M. U.; 10,000 
or more units per gram 10%¢ per M. U., 
drum lots, drums included, basis Buffalo. 

New York: 300 ICU, 760 A 15% @17%¢; 
100 ICU, 1,500 A 17@20¢; 300 ICU, 2,250 A 
19% @23¢; 300 ICU, 3,000 A 23@25%¢: 600 
ICU, 1,500 A 18@20¢; 600 ICU, 3,000 A 

Kosten: Demand quiet; supply ample; 
600 D, 1,600 A 22¢ Ib.; 306 D, 2,250 A 24¢; 
00 D, 1,600 A 21¢; 300 D, 760 A 17¢ 

Minneapolis: Straight A feeding ofl 12¢ 
per million; 85 D $1.12 gal.; 300 D, 750 A 
18¢ Ib 300 D, 1,500 A 20%¢@ Ib.; 300 D, 

160 A 22%¢ It single drum lots. 

Chicago: Demand fair; supply light: 
straight A feeding oil, with 10,000 units 


‘ 


vitamin A per gram 9%@10\%¢ a million 
units of vitamin A, Le.lL, packed in 55 gal. 
drums, f.o.b. Chicago, drums included 

Seattle: Demand steady; supply ample; 
trend unchanged; 300 D, 2,250 A 22¢ Ib.; 
300 D, 1,500 A 19¢ Ib.; 300 D, 750 A 17¢ 
Ib., all ex-warehouse, drums included. 


DEFLUORINATED PHOSPHATE 


Portiand: $75 

Tupelo, Miss.: $49.50. 

Coronet, Fin.: 17% $56, 14%% $48. 
Houston: $65.50 


Bonnie, Fla.: $30. 

DICALCIUM PHOSPHATE 
Cincinnati: 18% phosphorus $81.50@82.50. 
Chicago: Demand fair; supply adequate; 

stock food grade, 18.5% phosphorus, 20,000 
lb. or more $74 net ton in 100-lb. papers, 
basis Chicago Heights, Ill.; less than 20,000 
Ib. $79 net ton; 21% phosphorus 20,000 Ib. 
or more $84 net ton, basis Chicago Heights 
and Nashville, Tenn., less than 20,000 Ib 
$89 net ton. 

St. Louis: Minimum phosphorus 21%, 
maximum fiuorine .01% guaranteed $84, 
f.o.b, St. Louis, im 100-lb, multiwall bags. 

Trenton, Mich.: Minimum phosphorus 
21%, maximum fluorine .01% guaranteed 
$84, f.0.b. Trenton, in 100-lb. multiwall 
bags. Mirimum phosphorus 18%, maximum 
fluorine .01% gaaranteed $75, f.0.b. Trenton 
in 100-lb. multiwall bags. 

East St. Louis: Monocalcium or dicalcium 
phosphate, 18%% phosphorus {$74 ton. 
bagged, f.0.b. cars. 

Adams, Mass.: Minimum phosphorus 18%, 
minimum 27.5% calcium, maximum .01% 
fluorine guaranteed $80 ton, f.0.b. Adams, 
in 100-Ilb. multiwall papera. 

Columbia, Tenn.: Minimum phosphorus 
18.56%, minimum 27.56% calcium, maximum 
-01% fluorine guaranteed $74 ton, f.o.b 
Columbia, in 100-lb. multiwall papers. 


DISTILLERS’ DRIED GRAINS 

Cincinnati: Demand fair; trend easier: 
supply tight; $69@71. 

on: Demand and supply nil; with 
drawn because of lack of offerings 

San Francisco: Demand fair; supply am- 
ple; solubles $90. 

Louisville: Demand excellent trend 
stronger: supply scarce: bourboh light 
grains $63, dark $64, solubles $78 on bulk 
basis, with $5 ton extra on sacks for 
grains and $7 more on solubles; rye grains 
$10 ton less; demand very strong; distillers 
sold up; some additional distillers planning 
to start operating, but so far mostly idle 
chatter. 

New Orleans: Demand slow; trend high- 
ery supply ample; $75@77. 

New York: Demand strong; trend firm: 
supply Nmited light corn grain, sacked 
$75, dark $77: dried solubles $88 

Buffalo: Demand excellent; supply scarce: 
$71@74, bulk, Boston. 


DRIED BEET PULP 

Los Angeles: Demand slow; supply am 
ple; trend steady; average price $54.52 
ton in paper 

Cincinnati: Demand fair; trend steady; 
supply adequate; $58@60. 

Boston: Demand fair; supply short; im- 
ported $54.50, f.0.b. New York 

San Francisco: Demand good; supply 
fair; $51.46 

Seattle: Demand slow; trend steady; sup- 
ply good; $50 ton, delivered, carlots. 

New Orleans: Demand fair; trend steady; 
supply light; imported $55@55.50, domestic 
$64.50@ 65.50. 

Milwaukee: Demand good; supply scarce: 
$56.50 

Ogden: Supply normal; $50@55 

Atlanta: Demand slow; supply adequate; 
$60, Florida porta. 

Buffalo: Demand fair; supply limited: 
domestic $65.50, Boston 


DRIED BUTTERMILK 


Ft. Worth: Demand slow; supply suffi 
eclent; local production $10 ecwt., f.o.b. Ft 


San Francisco: Demand fair; supply am- 


Demand good; supply light: 
$8@8.50 ecwt. In carlots. 

New Orleans: Demand good; trend steady; 
supply searce; 10@10%¢ Ib 

Louisville: Demand good; trend steady; 
supply normal; $8:75@9 ewt 

Wichita: Demand fair; supply sufficient: 
$10 

Indianapolis: Demand good; trend firm: 
supply ample; $9.90 ewt 

Minneapolis: Market slightly stronger at 
$8.50@9 cwt supply scarce 
Demand good; trend about 
steady; supply ample; $10.65 cwt 

Milwaukee: Demand good; supply scarce; 
10% @11%¢ Ib 

Ogden: Supply average; $8.65, 100-lb. bag 

Boston: Demand slow; supply ample; 


DRIED CITRUS PULP 


Los Angeles: Demand good; supply light; 
trend steady; orange pulp $42, bulk, $45 
sacked burlap 

Boston: Demand light; supply fair; 
$51.60, March shipment, 

San Francisco: Demand good; supply 
fair; meal $51 

New Orleans: Demand fair; trend firm: 
supply ample for prompt; $32.50@37.50, 
Florida mills 

Atlanta: Demand good for pulp, slow 
for meal; supply ample; pulp $29@30, 
meal $25 

Buffalo: Demand fair; supply good: 
$419.65, Boston basis 


DRIED SKIM MILK 
Cincinnati: Demand and supply fair; 
trend easier; 11@12¢. 
Portland: Demand good; supply ample; 
trend unchanged; §$9.50.. 
Philadelphia: Demand moderate; supply 


fair; $13. 

Boston: Demand fair; supply plentiful; 
11%¢ Ib 

Sen Francisco: Demand and supply fair; 
14%¢ Ib. 


Chicago: Demand good; supply very lim 
ited; $11.50@12 cwt., in carlots 

New Orleans: Demand good; trend steady; 
supply scarce; $12@13 cwt. 

Milwaukee: Demand good; supply scarce; 
12@13¢ Ib. 

Buffalo: Demand good; supply ample; 
trend steady; $12.35 cwt. 

Minneapolis: The market eased, appar- 
ently in anticipation of pending sales of 
government stocks, Quotations $11@11.50 
cwt 

Louisville: Demand fair; trend steady; 
supply normal; $12.60@13 ecwt. 


| 
| 
| 


DRIED WHEY 

Kansas City: Demand good; trend steady; 
straight grade $6.25; fortified §6.50@6.95 
cwt. 

Ft. Worth: Demand good; supply ade- 
quate; carlots $6.50@6.95 cwt., sacked, de- 
livered Ft. Worth or any Texas point or 
in ton lots, f.o.b. warehouse, Ft. Worth. 

Cincinnati: Demand fair; trend steady; 
supply adequate; $6@6.25. 

Portiand: Demand good; trend firm; sup- 
ply ample: $7. 

Philadelphia: 
fair; $6 

Boston: 
6@6%¢ Ib 

San Francisco: 
good; $6.50 cwt 

Chicago: Demand good; 
ate; $6.25 cwt. in carlots. 

New Orleans: Demand fair; trend steady; 
supply adequate; $6.25@6.50 cwt. 

Minneapolis: Market steady; demand fair 
to good; supply ample; $5.25 @5.50. 

Baffalo: lemand and supply good; $6.25, 
delivered 

Ogden: 100-1b. 
bag 

Louisville: Demand good; trend steady; 
supply Ample; $6.25@6.75 cwt. 


FISH MEAL 


Louisville: Demand fair; trend steady; 
supply normal; $155@160 

New Orleans: Demand slow; trend higher; 
supply limited; Angola 60% $136@137. 

Seattle: Demand slack; trend firmer; 
supply limited; imported herring meal $2.25 
per unit protein, ex-dock; low protein and 
blended grades $2.20 a unit protein. 

Chicago: Demand good; supply light; 
69% protein $142, f.0.b. New England; 60% 
blended West Coast $135@136; herring 
meal 73% protein §2.10@2.25 a unit of 
protein. 

San Francisco: Demand and supply fair; 
$2.36 a unit of protein. 

Ft. Worth: Demand good; supply scarce; 
February arrival sold out; Angola, 60% pro- 
tein $140, first half March. 


Demand moderate; supply 
Demand fair; supply plentiful; 
Demand steady; supply 


supply moder- 


Supply normal; $6.90, 


Boston: Demand good; supply short; 
$140@142 

Portiand: Demand good; trend lower; 
supply limited; $2.20, f.0.b. Vancouver; 


$2.40, f.0.b. California. 

Cincinnati: Demand anid supply fair; 
trend higher; $155@160. 

Indianapolis: Demand good; trend higher; 
supply light; 65% $164 ton. 

Milwaukee: Demand good; supply scarce; 
60% $169 

Buffalo: Demand good; trend good; sup- 
ply fair; 60% fish meal $146 ton, bulk; 
$148.50, sacked. 

Atlanta: Demand fair; supply tight; $137 
@138, ports. 

Ogden: Supply normal; $2.20 a unit, f.o.b. 
Coast; 65% $171@173. 

Minneapolis: Market steady at $170@175 
for Canadian herring and stronger on 60% 
imported material from the Gulf at $162 
@ 165. 

Los Angeles: Demand light to fair; sup- 
ply light to moderate; trend firm to steady; 
60% local $2.35 a unit dock; imported 
Peruvian 65% $2.26 a unit dock. 


HAY 


Los Angeles: Alfalfa—demand slow; sup- 
ply heavy; trend weak; comparable U.8. 
No. 1 $33@34, U.S. No. 2 leafy $30@32, 
U.8. No. 2 green $30.50@31.50, U.8. No. 2 
$29@29.50; oat hay, No. 1 $36, steady, de- 
mand light, supply adequate. 


Cincinnati: Demand fair; trend steady; 


supply adequate; No. 1 timothy $33, first 
cutting No. 1 alfalfa $39.50, second cut- 
ting $45; 


fancy No. 1 clover and timothy 


$40; No. 1 red clover $39; bright wheat 
or oat straw $16. 

: Demand dull; supply light; 
timothy and clover $38@40 as to quality. 

Boston: Demand slow; supply adequate; 
No. 2 timothy $35@37. 

Ft. Worth: Demand dull; supply ample; 
carlots, baled, No. 1 alfalfa $45@47, No. 2 
$42@44, Utah, Idaho, Nevada origin; prai- 
rie $32@34; Johnson grass, nominal, No. 2 
$32.60, delivered TOP. 

: Demand slow; trend s 
ply ampley baled alfalfa $32 ton, 
truck lots western Washington for U.8. 
No. 2 green. 

New Orleans: Demand siow; trend firm; 
supply light; timothy and clover $35@38; 
baled alfalfa $38@40, prairie $23@ 265. 

Wichita: Demand fair; supply insuffi- 
cient; prairie $25, alfalfa $30@36. 

Louisville: Demand slow; trend steady; 
supply ample; timothy or mixed timothy 
and clover, No. 1 $35, No. 2 $33; local al- 
falfa, No. 1 $40, No. 2 $38; straw, wheat 
or oat $18, rye $20. 

Baffalo: Trend steady; No. 2 timothy $18 
@19 ton; No. 2 alfalfa $25@28; straw 
$10@14. 

New York: Demand good; trend firm; 
supply limited; timothy, No. 1 $43@45, No. 
2 $33@38, No. 3 $30@32. 

: Supply normal; $1 bale; $16@21 
ton in the barn. 


HOMINY FEED 

Kansas City: Market about steady; de- 
mand fair; offerings moderate; $53, sacked, 
Kansas City, white or yellow. 

Cincinnati: Demand and supply fair; 
trend steady; $59.50@60. 

Omaha: Demand good; supply fair; $48.50, 
bulk; $53, sacked. 

Boston: Demand good; 


Chicago: Demand spotty; supply light; 
$66.50 @57. 
Seattle: Demand fair; trend steady; sup- 


supply fair; 863, 


ply ample; $67.50 ton, delivered, carlots, 
paper bags. 
New Orleans: supply 


Demand spotty; 
adequate; trend steady; $66.50@67. 
M is: Demand poor; trend lower; 
supply ample; white $60, yellow $61. 
Indianapolis: Demand fair; trend wun- 
changed; supply adequate; $61 ton, includ- 
ing state tags and used bags; ground corn 
$65.50 ton. 
Baffalo: Demand and supply good; $63, 
bulk, Boston; $67.50, sacked, on 
Milwaukee: Demand and 
$56.50. 
Louisville: Demand fair to good; 
steady; supply normal; $59.10 ton. 


LINSEED OTL MEAL 
New Orleans: Demand good; trend steady; 
supply limited; 32% or better $92.50@93. 
Seattle: Demand and trend steady; sup- 
$95 ton, ex-dock, California 
delivered carlots, 


supply ? fair; 


trend 


ply limited; 
production; $98 ton, 
solvent 36%. 

Chicago: Linseed oi! moved at a fair 
pace in the central states during the week 
ending Feb. 17, with moderately firm prices 
encouraging buying. Demand for new proc- 
ess meal was reported to be better than 
for old process. Quotations Feb. 17: solvent 
$79.50, expeller $85.50. 

Louisville: Demand fair; trend y; 
supply normal; new process $84.85; old 
process $90.85. 


Wichita: Demand slow; supply suffi- 
cient; 34% $88. 

San Francisco: Demand and supply fair; 
$86.50. 


Ft. Worth: Demand fair; supply suffi- 
cient; carlots, 36%, old process §79.40, 
sacked, delivered Ft. Worth, prompt ship- 
ment; pellets $2.25 premium. 

: Demand and supply fair; bulk, 


Philad lelphia: Demand good; supply light; 
36% $89.50. 
Portland: Demand good; supply limited; 


trend firm; domestic $97.50, delivered. 

Omaha: Demand good; supply adequate; 
36% $82.50, 34% pellets $85; 32% $87.50. 

Cincinnati: Demand and supply fair; trend 
en: old process $89.25, new process 
84.25. 

Kansas City: Little change in the mar- 
ket compared with advances in other oll 
seed mea!s; new process for February ship 
ment $68.50@69, bulk, Minneapolis 

Los Angeles: Demand fair; trend firm; 
supply light: 28% $79@80 ton. 

Minneapolis: Prices firmed this week as 
resale offerings were fairly well cleaned 
up, with crushers quoting $69@70 for 36% 


and $75 for 32% for nearby; 22% flax- 
seed screenings of] feed $37, all bulk, Min- 
neapolis 

Milwaukee: supply fair; 


Demand and 

34% $75; 36% $890. 
Ind is: Demand good; 

supply average; 34% $88.50. 


MALT SPROUTS 

Cincinnati: Demand fair; trend steady; 
supply tight; No. 1 $66@67 

Boston: Demand good; supply tight: $58. 

Chicago: Demand fair; supply tight; No. 
1 $59@61 

New Orleans: Demand fair; trend steady; 
supply limited; $58 @61.50. 

Iwaukee: Demand good, supply scarce; 

$61.50 @62.50. 

St. Louis: Demand good; supply limited; 
No. 1 bulk $57@57.50 ton; No. 1 savked 
$60 ton; No. 2 sacked $56.50@57 ton. 


MEAT SCRAPS 
Demand good; supply limited; 


trend firm; 


Portland: 
trend firm; 

Cincinnati; Demand fair; trend steady 
to easier; supply adequate; 50% $90@92 ton, 
sacked, f.o.b. Cincinnati 

‘ Los Angeles: Demand fair; trend steady; 
supply moderate; 50% $2 a unit, sacked 
in paper 

Kansas City: Demand fair; 50% meat 


and bone scraps $93@95, sacked, Kansas 
City 
Louisville: Demand good; trend easy; 


supply light; $92.50@95, including pork 
ecracklings 

Boston: Demand good; supply fair; $1.40 
& protein unit; converted 50% $82.50 

Worth: Demand fair; supply moder 
ate; meat and bone, 560% $85@88, sacked, 
f.o.b. or delivered Ft. Worth. 

San Francisco: Demand fair; supply good; 
$1.99 a unit of protein 

Chicago: Demand good; supply fair; 50% 
protein $90@92.50; 65% 100 

Seattle: Demand strong; trend firm; sup 
ply limited; $100 ton, ex-warehouse, 560% 
protein, truck lots. 

Wichita: Demand moderate; supply ade- 
quate; 50% $90, f.0.b. plant; 55%, no quo- 
tations, no offerings. 

St. Paul: Market easier; demand light; 
supply ample; 50% meat and bone scraps 
95 


Omaha: Demand good; supply adequate; 
$95 (bagged). 
Buffalo: Demand steady; trend weak; 


supply good; 50% meat seraps $85 ton, 
bulk; $88.50, sacked. 

St, Louls: Demand fair; supply ample; 
50% $90 ton bulk, $93@94 in paper bags, 
$94@95 in burlap bags. 

Milwaukee: Demand good; 
560% $92.50. 

New York: Demand good; trend steady; 
supply limited; 50% $86, 55% $92.50, sacked; 
565% $90, bulk 

New Orleans: 
er; supply adequate; 


plants. 
MILLET 
St. Louis: Demand fair; 
recleaned Early Fortune $3.75 cwt., 
recleaned White Proso $4.75 ecwt., 
MILLFEED 
Minneapolis: Millfeed made a good recov- 


supply fair; 


Demand fair; trend high- 
50% $88@90, local 


supply ample; 
sacked; 
sacked. 


ery after moderate weakness, and at the 


Established 1940 


HIGH CAROTENE 
Landby’s DEHYDRATED ALFALFA MEAL (Low Fiber) 


50-Ib. papers or 100-ib. burlap 


LANDBY DE DEHYDRATING 


As. LANDY 
RES. 153 
WARROAD, MINN 
PLANT AT SWIFT, MINNESOTA 
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Buffalo Portland 
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end of the week was up $1 on bran, $1.60 
@2 on standard midds. and §2 on heavier 
feeds Nearby demand was good. Quota 
tions bran $49.50@560, standard midda 
$50,.50@51, flour midds, $52, red dog $54 

Wichita: Demand fair; supply adequate; 
basis Kansas City, Feb, 16: bran $46.25@ 
46.50, shorts $48.50@ 48.76; both bran and 
shorts advanced $1.75@2 ton, compared 
with the preceding week 

Kansas City: A new demand has opened 
up in the East improving business and 
tending to strengthen the market; bran 


$46@46.50, sacked Kansas City; shorte 
$48.50@49, sacked, Kansas City 
Ft. Worth: Demand improved; supply 


adequate; carlots, prompt, wheat bran 
gray shorts $56, delivered TCP; S0¢ high 
er on bran and $1.50 up on shorts, com 
pafed with a week previous 


Omaha: Demand good; supply fair; bran 
$47. shorts $49 
Chicago: Milifeeds gained in favor in 


the central states during the week ending 
Feb 17 with the market moving up 
wards {2@3 ton. Demand was said to be 
coming from the Mast. Quotations Feb. 17: 
bran $53, standard midds, $53, flour midds 
$55.50, red dow $67@568 

St. Louis: Demand hand to mouth; sup 
ply ample; bran $60.26@50.75, storta $52.78 
@53.26. St. Louls ewitching limits 


Indianapolis: Demand fairly good; trend 
higher; none too plentiful; soft winter 
wheat bran 60, standard midds, $60.50, 


mixed feed $60.50, gray shorts $62 

Milwaukee: Demand fair; supply goed; 
pure bran $62, standard midds, $61.50 

Cincinnati: Demand fair: trend higher: 
supply adequate; bran $57@57.50, middlings 
$58@ 58.50 

Boston: Demand good; supply irregular, 
standard bran and midds, §62@63 

Baffalo: Millfeeds strengthened eharply 
early this week but prices were reduced 
again in order to keep in line with weet- 
ern markets, Quotations Feb. 17: bran $56 
@66.25, standard midds. $54.75@57, flour 
midds, $60.50@61, red dog $60.50@61 

New York: Demand fair; trend firm; 
supply moderate; bran $62, standard midds. 


$6 

Philadelphia: Demand fair; supply ample; 
bran $62.50, standard midds $63.50, red 
dog $67 

New Orleans: Demand improved; trend 
steady; supply pressing; bran 
56.76, shorts $58@5 

Memphis: fair 
supply ample: wheat bran $52.75 
midds, $54.50, gray shorta $54.50 

Louisville: Demand good; trend strong 
er; supply reasonable; bran $56.15, mixed 
feed $58.40, shorts $58.15, standard midds 
$59.75; variations of 25@60¢ ton in some 
quotations 

Seattle: Demand steady; 
ply ample $51 ton, delivered 
transit points 

Portland: lemand good; trend 
supply limited; 

Ogden: Supply normal; to Utah and Ida- 
ho: red bran and mill run, blended, white 
$48, middlings $53; to Denver red bran 
and mill run $55, middlings $60; te Cali 
fornia: red bran and mill run $55.50, mid 
diings $60.50, f.o.b. Ban Francieco and Loa 
Angeles 

Los Angeles: Demand fair; supply am 
ple on mill run, light on bran; standard 
mill run $5657, red bran $42@63 
San Francisco: Lemand good; 
fair; $56.50, red bran $61.50 

MINERAL FEED 

supply ample; 
cubes 50's $2.60 
supply adequate; 


trend steady: 
standard 


trend firm; sup- 
common 


lower; 


supply 


Portland: Demand slow 
trend unchanged; $42@44 

Omaha: Demand good; 
$95, blocks; $85, bags 
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Ft. Worth: Demand quiet; supply ample; 
carlots, mineral supplement, 20% caicium, 
4%% phosphorus $75@%80; mineral blocks, 
66-lb. each, 21% calcium, 4% phosphorus, 
17% % salt $86@790, f.0.b. Ft. Worth. 


m Francisco: Demand steady; supply 
good; all-purpose with todine $70. 
Sioux City: 60-lb, mineral blocks, 8.2% 


phosphorus $92; 7.6% phenothiazine sheep 
minerai blocks $4 each. 

Seattle: Demand steady; supply ample; 
trend unchanged; high phosphorus mix- 
tures $64 ton, ex-warehouse; competitive 
brands $38 ton, ex-warehouse. 

Wichita: Demand moderate; supply ade- 
quate; all-purpose with iodine, 60-lb. blocks 
$91.60, 100-lb. bags $85, f.0.b. plant. 

Indianapolis: Lermand good; trend firm; 
supply sufficient; mineral feed with lodine 


$51, in 6-ton lots $49, in 10-ton lotsa $48, 
f.o.b. Indlanapolis. 
MOLASSES 


Portland: Demand good; 
trend unchanged; $18. 
Cincinnati: Demand fair; 
to easier; supply adequate; 
New Orleans. 
Kansas City: 
demand fair and 
February shipment 


supply ample; 


trend steady 
10@10%¢ gal., 


Market about steady with 
offerings adequate; for 
10¢ gal., New Orleans; 


March 10@11¢ gal., guaranteed against de- 
cline, 
/ Louisville: Demand fair; trend easy; sup- 


pW ample; 10¢ gal. in tank car lots, f.0.b. 


Gulf ports, 


Boston: Demand fair; supply ample; 12¢ 
gal. in tank cars. 

Ft. Worth: Demand fair; supply ample; 
blackstrap, prompt, 10%¢ gal., f.0.b. Hous- 
ton; carlots, delivered Ft. Worth $27.66, 
by truck $26.40, seller's market price on 
date of shipment; maximum 11%¢, Feb- 

f.o.b. Houston. 


ruary through April, 
San Francisco: Demand and supply good; 


Gorton's 
 AL-FISH 
BLEND 


Now with 
NIACIN 


Guaranteed 


How can you 
+ + + produce superior quality feeds 
completely fortified with all vitamin and 
protein factors? .. . increase your sales? 
make larger profits? . . . get more 
satisfied customers? 

BY ADDING GORTON'S AIL-FISH BLEND. 

And you can 
+. + save money by replacing costly vita- 
mins and proteins, ... Cut down on man 
hours of handling, mixing and weighing. 
++ + Conserve on storage costs... . lower 
inventory investment. 

BY ADDING GORTON’S AL-FISH BLEND. 


Gorton 


177 Milk Street 


$18 ton, f.0.b 


Seattle: 
trend 
tank 


Orleans 


Memphis: 
supply ample 


une 

carlots 
New Orleans: 

quate; 10¢ gal. in 


cars Richmond, Cal. 
steady; supply ample; 
$18 ton, f.0.b. Seattle, 


Demand 
hanged; 


supply ade- 
f.o.b. New 


Demand fair; 
tank cars, 


lower; 
tank 


trend 
10¢ gal, 


Demand good; 
biackstrap 


car, f.0.b. New Orleans 
Atlanta: Citrus molasses—demand fair; 
supply ample; $11 
ffalo: Demand and supply good; $26.50 
ton, delivered Buffalo 
Indianapolis: Demand slow; trend steady; 
supply sufficient; 60-gal. drum $16.25: bu 


60 gal. $ 


New York: 
supply ample; 
Minneapolis: 


f.o.b, New 


Milwaukee: 
10%¢ gal., 


barrels extra. 
trend steady; 


13.26, ton §29, 
Demand fair; 
12%¢ gal. 
Market steady at 10¢ gal., 
Orleans and $18 ton, West Coast. 
Demand fair; supply ample; 
Orleans. 


NIACIN 


New 


New York: $9 kilo 


supply ar 


OAT PRODUCTS 


Minneapolis: Demand slow to fair; mar- 
ket about steady. Quotations: feeding rolled 
oats $92@94, standard pulverized $49.60 
feeding oatmeal $79@890, steamed crimped 
oats $65, reground oat feed §15@22 

Memphis: Demand fair; trend steady; 
supply ample; 3%% protein, reground oat 
feed $22 

Louisville: Demand fair; trend easy; sup- 
ply ample; reground $20.86 feeding oat- 
meal $86.35; rolled oats $94.35 pulver- 
ized white oats $53.85; crimped white oats 
$75.35. 

Cincinnati: Demand fair; trend steady; 
supply adequate; reground oats $20@21; 
pulverized white oats $53@64; rolled oats 
$98@100 

Philadelphia: Demand dull to fair; sup- 
ply fair; pulverized white oats $67.50; 
domestic oat feed $24, Canadian $31 

Boston: Demand fair; supply light; white 
pulverized $53; reground oat feed 22.60 

Chicago: Demand fair; supply ample; 
reground oat feed $141@14.50; fine ground 
feeding oatmeal $79@83; feeding rolled oats 
$90@94 

Portland: Demand fair; trend firm; sup- 
ply ample; rolled $76, ground $74, cleaned 
$76 

Milwaukee: Demand and supply fair; 
pulverized, white $50, feed $48; molasses 
oat feed $38: reground oats, 3% $17, 5% $19 

Indianapolis: Demand fair; supply ample; 
trend unchanged; pulverized oats $49, white 
pulverized oats $58, fine ground feeding 
oatmeal $89, rolled oats $100, recleaned 
No. 2 white oats $1.15 bu., sacks extra 

St. Louls: Demand good supply fair 
reground oat feed $16 in 100-lb. burlap 
bags; pulverized white oats $51 ton, choice 
$52 

New Orleans: Demand fair; trend firm; 
supply ample; pulverized white oats $64.50 
@74, mixed feed oats $57, mill oats $60. 

OYSTER SHELL 

Louisville: Demand good; trend steady; 
supply normal; $19.39 ton 

Portland: Demand good; supply ample; 
‘trend unchanged; western shell $29, eaat- 
ern shell $33, granite grits $24, crystal 
grits $24. 

Boston: Demand and supply steady; in 
paper 21.44 

San Francisco: Demand fair; supply am- 
ple; local $13, eastern $24 

New Orleans: Demand good; trend steady 


local 


$13@14, 
PEAT MOSS 


iple; origin 


Philadetphia: Demand dull; supply fair; 
$2.60, f.0.b. pier 

Boston: Demand steady; supply adequate; 
carlots $2.65@2.75 bale lel. $2.86 @3,10. 

San Francisco: Demand fair; supply am- 
ple; $3.15 bale 

Chicago: Demand good; supply ample; 
$3.10@3.25, standard bale 

New Orleans: Demand good: trend steady; 
supply light 150-Ib. bales German moss 
$2.70@3.10 

New York: Demand heavy; trend steady; 
supply very limited; Canadian $3.10@3.25; 


imported 


Atlanta: 


$2.60@2.70 
PEANUT OTL MEAL 


Demand good; trend stronger; 


Selected Feeding 


OLASSE 


RICH IN CARBOHYDRATES 


TANK CARS TANK TRUCKS BARGES 


ATLANTIC, PACIFIC, GULF & INLAND TERMINALS 


COTTONSEED OIL MEAL FUTURES 
prices ef cottonseed of] meal (41% protein) on the Memphis Merchants Bx- 


Closing 
change in dollars per ton (bulk): 


Feb. 15 Feb. 16 Feb. 17 Feb. 18 
63.25@ 63.76 63.00@ 63.76 -@ 63.75 63.25@ 64.00 
-@ 64.50 64.25@ 64.50 -@ 64.50 -@ 64.75 
65. 50@ 66. 00 65.06@ 66.00 65. 66 65. 66.50 
-@°66.00 ....@*56.00 -@*56.0 -@*57.00 
55. 50@ 57.60 66.00@ 568.00 -@*56 @ *57.00 
65.50@ 67.60 65.75@ 57.50 -@*56.00 -@*56.50 
*Sales. 


SOYBEAN OIL MEAL FUTURES 
Closing prices of soybean oil meal (basis Decatur, I!!l.) on the Chicago Board ef Trade 
and on the Memphis Merchants Exchange, in dollars per ton (bulk basis): 


CHICAGO 
Feb. 16 Feb. 16 Feb. 17 Feb. 18 
77.156@ 77.25 78.00 78.256@ 78.76 79.00@ 79.26 
78.00@ 78.15 78.25@ 78.50 79.00@ 79.10 79.50@ 79.90 
- 79.00@ 79.10 79.10@ 79.20 79.80@ 80.00 80.00 
6s 78.90@ 79.10 79.00@ 79.156 -@ 79.76 79.76 
57.36@ 67.60 66.75@ 67.50 57. 009 68.50 68.00@ 59.00 
December 66.75@ 68.00 66.256@ 57.256 67.25 67.75@ 68.76 
MEMPHIS 
Feb. 15 Feb. 16 Feb. 17 Feb. 18 
March --@ 75.75@ 76.00 77.00 77.00@ 177.50 
May ..@ 77.00 76.55@ 77.00 77.50@ 78.00 77.75@ 78.50 
sores 77.90@ 78.26 77.75@ 78.00 7 @ 79.00 178.70@ 79.00 
August 77.90@ 78.25 77.75@ 78.00 @ 78.50 78.560@ 78.75 
September - 68.75@ 69.26 68.75@ 69.50 @ 69.00 69.40@ 70.50 
October .. te -@ 56.06 66.00@ 56.50 -@ 56.25 56.60@ 57.60 
55.00@ 66.00 65.75@ 56.25 65-75@ 56.50 56.25@ 5710 
55.25@ 56.00 65.25@ 56.25 55.50@ 56.50 55.75@ 57.25 
supply Ught; 45% $76.60, Georgia mills; MILLFEED FUTURES 
quate; trend stronger; $75@76, southern prices at Kansas City for Feb. 11 and 18: 
mills, on 45% Bran— Feb. 11 Feb. 18 
Milwaukee: Demand good; supply scarce; February .. $45.50 46.00 : 
26% $60, 46% $85. March ‘ meet 
St. Louis: Demand fair to good; supply | June 41.25@ 43.00 41.50@ 43.00 
ample; 100% pure potassium iodide U.8.P., July .. 40.00@ @.7 41.00@ 42.50 
250-lb. average in drums $2.15, 100-Ib. lots Shorts 
in fiber drums $2.17, 265-lb. lots in fiber 
drums $2.20, 6-lb. lots in bottles $2.29; February $47.75@ 48.50 $49.50@ 60.25 
90% potassium lodide calcium stearate mix- March ........ 49.75@ 50.25 49.85@ 60.26 
ture, 225-Ib. lots in leverpak drums $2.06, | April 51.60@ 61.75 .@*51.75 
200-Ib, fiber drums $2.08, 100-Ib. fiber drums | May .... 51.50@ 52.00 51.75@ 53.00 
$2.09, 25-Ib. drums $2.11. June 49.50@ 61.00 50. 00@ 61.75 
New York:;Demand normal; trend steady; July .... 46.50@ 48.00 48.00@ 60.00 
supply ample; 200-lb. lots $2.15, 100-Ib. lots *Sales. 
$2.17, 265-Ib. lots $2.20; potassium iodide 
chalk mixture, 250-Ib. lots $2.06, 100-Ib. 
lots $2.08, 25-Ib. lots $2.11. ending Feb. 17, Ith » 
although not as sh 
RIBOFLAVIN as on previous weeks, Demand 
New York: Demand good; trend steady; 41% meal, and most of the strain appeared 
supply ample; feed grade 8¢ gm. equiva- to be on 44%. The latter gained $1@2 ton. 
lent, freight allowed, Quotations Feb. 17: 41% protein, unre- 
stricted $89.50@91; 44% $89.50@90. 
RICE BY-PRODUCTS Decatur: Demand slow; supply adequate; 
New Orleans: Demand good; trend steady; 41% $79@80, bulk, unrestricted; 44% $79. 
supply light; $41@42, Louisiana mills on New Orleans: Demand fair; trend lower; 
bran; no quotations on hulls. supply limited; 44% $93@95. 
San Francisco: Demand good; supply Wichita: Demand fair; supply sufficient; 
fair; bran $54, polish $64. 41% $87.50, f.0.b, Wichita. 
Ft, Worth: Demand fair; supply scarce; Milwaukee: Demand fair; supply tight; 
rice bran $39@40, f.0.b. south Texas rice 41% $87, 44% $85. 
mills, prompt shipment; hulls $3@4, f.0.b. Indianapolis: Demand fairly good; trend 
mills. firm to higher; supply ample; 44% $90 ton. 
Memphis: Demand govd; trend steady; Ogden: Supply average; $95@100. 
supply tight; bran $46, sacked, f.o.b. Ar- Seattle: Demand slow; trend strong;, 
kansas points. supply good; $105 ton, carlots, sacked, 
Atlanta: Demand fair; supply Ught; bran delivered. 
$38@40, Louisiana mills. SUNFLOWER SEED 
St. Louis: Demand fairly good; supp! 
ample; large black and gray $20 
Minneapolis: Market easier; demand slow; medium black and gray $17 cwt.; small 


country run $20@25, Ughts $8@ 
$18@25, heavies $25@35; flax 
Canadian $17, bulk, Duluth; 
Canadian ground $25.50, sacked, Duluth. 
Cincinnati: Demand fair; trend steady 
to easier; supply adequate; Canadian $28, 
barley $29@30, both bulk, delivered. 
Chicago: Demand and supply fair; ground 
grain screenings $29.50@30; Canadian, bulk 
$23@23.50 

New Orleans: Demand fair; 


supply fair 
18, mediums 
screenings $26; 


trend easier; 


supply adequate; ground screenings 3/64 in. 
grind $42.7! 

Buffalo: vemand good; supply fair; Ca- 
nadian screenings, bulk $256.75, New York; 
Canadian ground screenings, sacked $37, 
New York; Canadian ground flax screenings, 
sacked $44.50, New York. 


SESAME MEAL 


Los Angeles: Demand slow; trend strong; 


supply light; 43% $101 ton, February ship- 
ment 
SOFT PHOSPHATE WITH 
COLLOIDAL CLAY 

Chicago: $22, carlots. 

Kansas City: $21.60@22, carlots. 

St. Louie: $21.10@21.50, carlots. 

Des Moines: $22.25@22.50, carlots. 

Philadelphia: $21.26@21.60, carlots. 

Minneapolis: $23.76, carlots. 

SORGHUMS 

Cincinnati: Demand and supply fair; 
trend steady to easier; $3.056@3.10. 

Worth: Demand slow; supply am- 
ple; carlots, bulk, No. 2 yellow milo $2.85 
@2.90, delivered TCP. 

SOYBEAN OIL MEAL 

Minneapolis: Market stronger at $72@ 
73, bulk, Decatur, with demand limited. 
Fair interest has been shown in April- 
September meal at about $5 ton premium. 

Memphis: Demand fair; trend steady; 
supply ample; prime 44% solvent $84, 
sacked, f.o.b. Memphis. 

Atlanta: Demand fair; trend strong; sup- 
ply ample; 24% $79, bulk, basis Decatur. 

Louisville: Demand fair; trend strong; 
supply normal; $90.31. 

Los Angeles: Demand moderate; trend 
steady; 44% $104.07@194.57, 10-day ship- 
ment, 


Demand good; offerings 


Kansas City: 
market holding firm at 


fairly adequate; 


$74@74.60, bulk, Decatur, for Kansas City 
and West; $78@78.60, bulk, Decatur, un- 
restricted 


Cincinnati: Demand and supply fair; trend 


higher; $78@78.50, bulk, Decatur. 
Omaha: Demand good; supply adequate; 
44% $90; 41% $90.60, pellets $93. 
Portiand: Demand and supply limited; 
trend firm; February $70, April $76. 
Philadelphia: Demand dull; supply light; 
77, f.0.b. Decatur. 
Boston: Demand good; supply plentiful; 
$76 


Ft. Worth: Demand limited; supply suf- 


ficient; carlots, 44% $96@97, delivered Ft. 
Worth, prompt. 

San Francisco: Demand good; supply 
fair $103.07 

Chicago: Soybean oi] meal continued to 


rise in the central states during the week 


black $10 cwt. 


TANKAGE 
Louisville: Demand strong; trend very 
strong; supply light; $110@115 ton. 


Kansas City: Demand fair; offerings ade- 


quate; $100@103, sacked, Kansas City, for 
60% digester. 

Omaha: Demand good; supply limited; 
$105, bagged. 

Cincinnati: Demand good; trend steady; 
supply tight; 60% digester $100@105. 

Ft, Worth: Demand good; supply scarce; 
60% digester $100@105. 

Chicago: Demand good; supply fair: 60% 
Protein $100 


New Orleans: Demand slow; supply light; 


trend stronger; 60% $108@i11, local. 

Milwaukee: Demand and supply fair; 60% 
$100, f.0.b. Milwaukee, sacked. 

St. Paul: Market steady to easier; de- 
mand lighter; supply ample; 60% digester 
$102@105. 

Wichita: Demand good; supply WUmited; 
60% $97.50, f.0.b. plant. 


St. Louis: Demand good; supply ample; 


60% $98.50@100 ton bulk, $102.60@104 ton 
in paper bags; $103.50@105 ton in burlap 
bags. 


WHEAT GERM 


New Orleans: Demand slow; trend strong- 
er to steady; supply adequate; $72@74. 
cago: Market easier at $71. 


Unloading Speeded 


BUFFALO—Only 15 of the winter 
fleet of 46 grain ships in Buffalo Har- 
bor remain to be unloaded. Harbor 
tugs have been busy moving the big 
vessels to elevators despite extremely 
cold weather. 


PULVA REPRESENTATIVES 

PERTH AMBOY, N.J.—The Pulva 
Corp. has announced the appointment 
of two representatives. E. A. Peter- 
son, Chicago, will handle the Pulva 
Line of equipment in northern IIli- 
nois, northwest Indiana, Wisconsin 
and eastern Iowa. Mr. Peterson for- 
merly was with the National Engi- 
neering Co. D. B. Gooch Associates, 
Inc., with main office at Birmingham, 
Ala., and branch office at Clear- 
water, Fla., will represent Pulva in 
Mississippi, Alabama, Tennessee, 
Georgia, North and South Carolina 
and Florida. The Pulva company 
manufactures Pulva-Sizer, pulveriz- 
ing equipment and Comb-Bin feeders. 
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CAPITAL COMMENT 


WASHINGTON — At its annual 
meeting recently in Chicago, coincid- 
ing with the baseball spring training 
season, the National Grain Trade 
Council took a leaf from the books 
of big league baseball and shook up 
its first team, adding some new faces 
and retaining stalwarts in key posts 
to present a strong front as the grain 
and allied industries face a potential- 
ly critical year. 

The major changes in the council 
operation are to be found in its exec- 
utive committee and its top officers. 

Through a “draft” the council 
reached out and brought in-as its 
chairman Carl C. Farrington of the 
Archer-Daniels-Midland Co. Mr. Far- 
rington was the unanimous choice of 
a nominating committee largely on 
the grounds that he was completely 
familiar with the many recent guises 
of a farm program and at the same 
time one of the current trade leaders. 

Backstopping Mr. Farrington as 
vice chairman is Raymond J. Barnes, 
of the Tidewater Grain Co. and presi- 
dent of the North American Grain 
Export Assn. 

Having brought together top men 
in the domestic and export aspects of 
the grain trade — what might be 
called the infield keystone—the coun- 
cil sought to build for strength and 
speed from recruits to the council 
executive committee. 

Allan Q. Moore of Pillsbury Mills, 
Inc., and E. B. Evans were held over 
on the executive committee to lend 
balance to the newcomers. 

The new faces include John E. 
Brennan of John E. Brennan & Co. 
of the Chicago Board of Trade, new 
to the council but widely seen as a 
competent contract market spokes- 
man at Chicago. Christopher Harris 
of the Stratton-Theis Grain Co: of St. 
Joseph, Mo., is truly a new face but 
again highly touted by scouts who 
see in him the mark of the big 
leaguer. 

Last but not least, coming out of 
the Ohio Valley to join the NGTC 
executive committee is E. B. Terrill, 
Jr., of Early & Daniel Co., Inc., Cin- 
cinnati—a testing ground which in 
the past has produced some of the 
stellar performers for the grain 
trade. 

Continuing as executive secretary 
of the council is William F. Brooks, 
who on the basis of the shift in 
faces of the council’s top team might 
be seen as the Billy Veeck of grain 


Wheat Loan 


(Continued from page 1) 


USDA plans to treat grain tendered 
to it in every respect as if it owned 
the wheat. Attorneys say this has the 
net effect of a loan call. 

Light test weight wheat delivered 
from the spring wheat area is expect- 
ed to be used in the drouth relief 
program. Wheat received in the soft 
red winter area is expected to go 
either into‘ East Coast ship storage 
or be available for export under GR 
261, the subsidy program for exports 
outside the International Wheat 
Agreement. 

On the Pacific Coast there are no 
plans to merchandise any wheat 
which may be tendered from farm 
storage. 

Up to Feb. 19 no public announce- 
ment had been made of the program, 
for some unexplained reason. 

The new policy reflects an inten- 
tion on the part of the new manage- 
ment of USDA to make available to 
farmers as quickly as possible the 
net proceeds of their loans and to 
prepare them for the oncoming har- 
vest which—if facilities are not avail- 
able—might compel them to sell 
wheat in the open market at that 
time. 


By John Cipperly 


circles. Mr. Veeck may be recalled 
as having a penchant for new faces. 
However, it is not expected that Mr. 
Brooks will suggest all of the Veeck 
idiosyncrasies, such as having a mid- 
get appear at the council sessions as 
diversion from more sober matters. 

Although this notice appears to 
treat the new council team with levi- 
ty, the new team was the matter of 
mature deliberation on the part of 
the nominating committee, which 
senses that this and next year, with 
the farm problem in a state of flux, 
is a time when the trade organiza- 
zation must put forward the best of 
its workmen to meet the uncertain 
future, particularly that in congress 
where farm bloc leaders, somewhat 
concerned with the state of the cur- 
rent farm scene, may seize on dan- 
gerous measures to cope with the 
situation. 


Convention 


(Continued from page 69) 


further improved were offered by 
Prof. Atkeson: (1) Gear feed mer- 
chandising programs to the feeder’s 
welfare, taking into consideration 
sound usage of pastures and home- 
grown grains along with formula feed. 
(2) Provide feeders with a construc- 
tive management and disease-control 
program along with feeding arrange- 
ments. (3) Help to establish a pro- 
gram of short courses in dealer and 
distributor management at the agri- 
cultural colleges. 


Feed Research 

An outstanding feature of the con- 
vention was “Research on Parade,” 
a session which consisted of color 
motion picture strips taken at each 
of the agricultural colleges in the 
area of the Midwest. The major im- 
pression obtained by convention-goers 
who witnessed the feature was the 
extensive research facilities main- 
tained at agricultural experiment sta- 
tions and colleges. It was evident that 
each state has made rapid progress 
in recent years to provide research 
workers and the formula feed indus- 
try with new buildings and equip- 
ment to carry on feed research. 

Narratives for the various college 
presentations were given by Dr. Ed- 
ward L. Stephenson, department of 


animal husbandry, University of Ar- 
kansas, Fayetteville; Dr. Lloyd E. 
Washburn, department of ‘anima! hus- 
bandry, Colorado A & M College, 
Fort Collins; Dr. P. E. Sanford, de- 
partment of poultry husbandry, Kan- 
sas State College, Manhattan; Prof. 
E. M. Funk, department of poultry 
husbandry, University of Missouri, 
Columbia; Prof. W. J. Loeffel, de- 
partment of animal husbandry, Uni- 
versity of Nebraska, Lincoln; Dr. 
L. S. Pope, department of animal 
husbandry, Oklahoma A & M College, 
Stillwater, and Dr. J. R. Couch, de- 
partment of poultry husbandry, Texas 
A & M College, College Station. 


The way to better feed sales is to 
sell the key feeders and train others 
to do the job in the same way, said 
Ralph Everett of the Empire Sales 
Training Center, Buffalo, N'Y. Mr. 
Everett, who has had much expe- 
rience as a sales advisor to feed com- 
panies, told the audience what it 
takes to be a “big league” feed sales- 
man and how such salesmen are 
made. 

Knowledge, work and ability in 
that order are the principles of suc- 
cessful salesmanship, he said. The 
top salesman organizes his activities 
so that he multiplies his effort 
through other people. In other words, 
he trains other salesmen or dealer 
customers in the right ways of sell- 
ing. 

The main steps in selling are: At- 
tract and hold attention, tell a fascin- 
ating story, arouse confidence, arouse 
desire, and sense when the prospect 
is ready to buy and then get the 
order. Mr. Everett illustrated these 
various steps as they applied to feed 
selling. 

The session on sales training took 
up the major portion of the morning 
program Feb. 19. The final session 
led off with a talk “Straight From the 
Shoulder” by Ray Ammon, president, 
Vitality Mills, Inc., Chicago, and past 
vice president of the association. Con- 
cluding speeches were by Dr. Wise 
Burroughs, Iowa State College, Ames, 
“What I Would Put in a Cattle Feed 
If I were a Feed Manufacturer”; 
Marvin McLain, director of the grain 
division, Commodity Stabilization 
Service, USDA, Washington, “Our 
Mutual Problems,” and a telephone 
report from Ezra Taft Benson, secre- 
tary of agriculture. 

About 800 persons attended a cock- 
tail party sponsored by the Kansas 
City Feed Club in the ballroom of 
Hotel President late Feb. 18. The 
convention concluded with the annu- 
al banquet Feb. 19. Resumes of the 
concluding speeches of the meeting 
will be in next week's Feedstuffs. 
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F. M. Stamper Co. 
Expands Operations 


MOBERLY, MO. — The F. M. 
Stamper Co. Mill, feed manufacturer, 
Moberly, Mo., has announced the es- 
tablishment of a new customer rela- 
tions department. Henderson Wilcox, 
manager of the mill division of the 
Stamper company, said the depart- 
ment will be headed by Harvey Pear- 
man, who has a background of 28 


Harvey Pearman 


years in advertising and sales promo- 
tion. For the past 10 years Mr. Pear- 
man was manager for the Kansas 
City office of Beaumont &* Hohman 
Advertising Agency. 

The new customer relations depart- 
ment will cover dealer and customer 
service, including educational activi- 
ties in nutrition, management and 
feeding practices. 

Mr. Pearman will be assisted by 
W. P. Meriwether and David Mar- 
tin. Mr. Meriwether has been with 
the Stamper company for 30 years 
and for the past 20 years has been 
poultry service manager. He will con- 
tinue to devote his efforts to advisory 
service for turkey and poultry flock 
owners. Mr. Martin has been sales 
representative for Stamper feeds and 
will assist in training additional field 
personnel in customer relations. 

The F. M. Stamper Co, recently 
completed construction of a new feed 
mill at Moberly. According to Mr. 
Wilcox, the enlarged capacity of the 
new plant has enabled the company 
to expand its sales territory and en- 


large its dealer organization. 


Featuring: 


1. Greater Yardage. 
2. Higher Knot Strength. 
3. Guaranteed Quality. 
4. Lowest Prices 

in Our History. 


plus 

V Rodent Resistance. 
| V More Uniformity. 
Prompt Delivery. 
V Protection by 


Multi-Wall Paper Bags. Bull-Dog Tough Baler Twine 


A PROUD NAME BULLDOG 
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BULLDOG Baler Twine is 
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chinery and highly skilled labor. 
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DANNEN GROUND-BREAKING—Despite near zero cold, city and company 
officials took part in a ground-breaking ceremony recently for the new 
$800,000 formula feed plant being built by Dannen Mills, Inc., at. St. Joseph, 
Mo. Above, Mayor Stanley I. Dale and Mrs. H. L. Dannen, wife of the 
founder of the company, turn the first spadefuls of soil for the new building. 
At the right, holding another spade, is Dwight L. Dannen, president of the 


company. 


Chick Production Up; Demand 
Strong for Flock Replacement 


WASHINGTON—Chick production 
started off in 1954 at a record pace, 
a U.S. Department of Agriculture 
report shows. 

USDA, in its monthly hatchery 
report, said that commercial hatch- 
eries produced 140,361,000 chicks dur- 
ing January, the largest output of 
record for the month. The hatch was 
10% larger than in January last 
year. 

Demand for chicks for early flock 
replacement has been strong, USDA 
noted in explaining the increase. Also, 
more chicks were placed in principal 
broiler areas in January this year 
than a year earlier, although demand 
for broiler chicks has been dull be- 
cause of low broiler prices. 

The number of chicks placed in 14 
principal broiler areas in January 
was 62,244,000, up 7% from a year 
earlier. 

Following up the January increase 
in total chick production, a relatively 
large February hatch was in prospect 
as the number of eggs in incubators 
on Feb. 1 was 15% larger than a year 
earlier. 

Strong Demand 

The increase in chick production 
and the report of strong demand for 
chicks for flock replacement run 
counter to an earlier report on farm- 
ers’ intentions to buy baby chicks 
in 1954. USDA survey showed that, 
for the country as a whole, farmers 
indicated plans to buy about the 
same number of chicks in 1954 as 
they bought in 1953. However, a dif- 
ference between February expres- 
sions of intentions and actual pur- 
chases is normally to be expected. 

Also, the January increase may be 
partly more indicative of early flock 
replacement than of a substantial in- 
crease for the whole hatching season. 

Compared with January last year, 
all sections of the country reported 
increases in the number of chicks 
hatched during January, except for 
the south Atlantic states, where a 
decrease of 1% was reported. In- 
creases reported were 49% In the 
mountain states, 24% in the east 
south central region, 23% in the east 
north central states, 19% in west 
north central and Pacific regions, 
12% in the west south central states, 
7% in New England and 4% in the 
mid-Atlantic states. 


OPENS FEED STORE 
MOUNT AYR, IOWA — Robert 
Bastow has opened the Bastow Feed 
Store in Mount Ayr, Iowa. 


Chicks Hatched by Commercial 


Hatcheries 
(000'sa omitted) 


State and During January— 
division 1953° 54° 
Maine 050 339 
New Hampshire 3,410 3,274 
Vermont 185 240 
Massachusetts 3,736 4,258 
Rhode Island 129 146 
Connecticut 4,890 6.205 
New England 14,399 15,462 
New York 3,350 3,500 
New Jersey 5,700 5,800 
Pennsylvania 6,135 6,500 
Mid Atlantic 15,185 16,800 
Ohio 4,100 3,800 
Indiana 6,647 7,160 
Iilinois 4,250 4,760 
Michigan 1,800 2,200 
Wisconsin 5 794 1,220 
E. N. Central 15,491 19,120 
Minnesota 600 760 
lowa ‘ 1,160 1,600 
Missourt 5,700 7,000 
North Dakota 
South Dakota 20 
Nebraska 776 680 
Kansas 1,220 1,290 
W. N. Central 9,345 11,140 
Delaware 5,248 4,484 
Maryland 7,644 5,456 
Virginia 6,702 6,917 
West Virginia 7650 772 
North Carolina 5,090 5,967 
South Carolina 850 1,150 
Georgia . ‘ 10,880 11,600 
Florida 2,367 2,800 
South Atlant 38,421 38,136 
Kentucky 480 1,000 
Tennessee 1,660 1,800 
Alabama 2,403 3,231 
Mississippi . 3,625 3,926 
BE. 8. Central 8,068 9,956 
Arkansas 5, 361 6,007 
Louisiana 610 825 
Oklahoma . 980 1,210 
Texas 6,900 7,600 
W. 8. Central 13,861 15,642 
Montana .. 50 40 
Idaho 200 265 
Colorado 400 680 
New Mexico ‘ 21 25 
Arizona 96 100 
Utah 100 160 
Mountain 867 1,290 
Washington 1,720 2,050 
Oregon 1,370 1,236 
California 8,608 10,629 
Pacific 11,698 13,915 
U. B 127,315 140,361 


*Preliminary 


Eggs in Incubators—Bookings 


Chicks booked 

Geographik Eggs in Feb. 1 for 
division incubators March 
Feb. 1, 1964 delivery 

% change from Feb. 1, 1963 
New England + 3 +37 
Middl® Atlantic i + 3 
E. N. Central +19 +17 
W. N,. Central +30 +31 
South Atlantl +12 +40 
BE. #8. Central +11 +78 
W. 8. Central +20 +23 
Mountain +14 17 
Pacific . + 9 +10 
U. 8 i +27 


USDA Arranges 
More Storage in 
“Mothball Fleet” 


WASHINGTON—The U.S. Depart- 
ment of Agriculture has made ar- 
rangements with the U,S. Maritime 
Administration for the emergency 
storage of grain in an additional 180 
ships of the administration’s reserve 
fleet. 

Ships already in use for grain 
storage include 75 ships at Jones 
Point, N.Y., and 50 on the James 
River, Va. Arrangements announced 
today provide for the use of 50 ad- 
ditional ships on the James River, 
the use of 83 ships at Astovia, Ore., 
and of 47 at Olympia, Wash. 

The USDA has approximately 28 
million bushels of wheat stored in the 
125 ships on the Hudson and James 
Rivers. Loading of the additional 
ships on the James and of the ships 
in the Pacific Northwest will begin 
as soon as arrangements can be com- 
pleted for receiving the grain. 

Need for the additional ship stor- 
age space arises from the large quan- 
tity of grain the USDA expects to 
receive under the price support pro- 
grams for last year’s crops. Farmers 
put more than 475 million bushels 
of 1953-crop wheat under price sup- 
port loans and purchase agreements. 
The loans mature April 30, 1954. 

The USDA expects that farmers 
will redeem some of the 1953-crop 
loan wheat because of higher mar- 
ket prices than at the beginning of 
the season, but also must be pre- 
pared to receive the quantities of- 
fered by farmers in satisfaction of 
loans and purchase agreements. 

Grain received by the USDA must 
be moved to storage to make space 
available for new crop wheat which 
will begin to be harvested in July. 


USDA OFFICIAL TO SPEAK 
AT COLORADO CONVENTION 


DENVER—Marvin McLain, direc- 
tor of the grain branch, Com- 
modity Stabilization Service, will 
headline the speakers’ program of the 
eleventh annual convention of the 
Colorado Grain, Milling & Feed Deal- 
ers Assn., Feb. 28-March 2 at the 
Shirley Savoy Hotel, Denver. About 
350 feed and grain men from 12 
States are expected to attend, accord- 
ing to J. K. Malo, Intermountain Ele- 
vator Co., Denver, president of the 
group. 

Mr. McLain will discuss problems 
of handling and marketing wheat un- 
der quota restrictions and the grain 
storage situation. 

Gov. Dan. Thornton of Colorado 
will be the principal speaker at the 
traditional ‘presidents’ luncheon,” 
honoring presidents of state trade 
groups and grain exchanges March 1. 

Feed and nutrition problems will be 
discussed by: 

Lloyd Larson, executive’ vice presi- 
dent, Midwest Feed Manufacturers 
Assn., Kansas City, who will speak 
on “Our Great Potential,” and Dr: 
H. S. Wilgus, research director, Peter 
Hand Foundation, Chicago, whose 
topic is “Broiler and Egg Production 
for Today’s Market.” Dr. Wilgus is 
a former head of the Colorado 
A.&M. poultry department, and wide- 
ly known for his work in poultry nu- 
trition. 

Leonard Burch, vice president, Den- 
ver National Bank, will speak on 
financing of livestock and poultry 
feeding operations, and R. A. Burg- 
hart, vice president, Colorado Cattle- 
men’s Assn., and Colorado Springs 
rancher will speak on range cattle 
production. 

Following their talks, the four 
speakers will join.in a panel discus- 
sion and subjects with questions from 
the audience. 

Paul Swisher, Colorado Commis- 
sioner of Agriculture, who will ex- 
plain operations of the state agricul- 
ture department, and Max Arnold of 


the State Tax Commission, who will 
lead a discussion of tax appraisals, 
complete the program. 

A charter bus trip is being ar- 
ranged Feb. 28 for all visitors who 
want to see Colorado’s winter sports 
areas. The tour will include Winter 
Park and Berthoud Pass. The Denver 
Feed & Grain Club will be hosts at a 
stag buffet and smoker that evening, 
while wives will be entertained at a 
dinner and fashion show. 

The final event will be a cocktail 
party, dinner and dance on the eve- 
ning of March 2. The cocktail party 
will be given by Simpson, Laybourn, 
Miller & Stark, grain firm of Salina, 
Kansas. The orchestra and floor show 
at the dinner will be provided by the 
Colorado Milling & Elevator Co. Roy- 
al Crystal Sale Co. will present an 
orchid corsage to each lady attending 
the dinner. 

The association will elect five new 
directors and a fnew slate of officers 
at the convention. Present officers 
are: President, Mr. Malo; vice presi- 
dent, Tom Wark, Wark Milling Co., 
Cortez, and executive secretary, 
Ralph Booze, 605 Mining Exchange 
Bidg., Denver. 

Directors include B. H. Achenbach, 
Julesburg; Al Gamble, Denver; Les- 
ter Grandbouche, Hayden; H. C. Har- 
rison, Arriba; Henry Lague, Monte 
Vista; R. L. Neet, Greeley; Alfred E. 
Owens, Colorado Springs; J. S. 
Parker, Wray; M. C. Rodney, Fort 
Morgan; H. L. Sackett, Cheyenne 
Wells; Otis P. Sherrill, Denver; Har- 
old Webster, Lamar; Mr. Malo and 
Mr. Wark. 


J. D. COLE TOPS FIELD 
IN ADA GOLF TOURNEY 


NEW ORLEANS—A table radio 
was the prize presented to J. D. Cole, 
Cole Grain Co., Muskogee, Okla., for 
scoring a low net of 72 in the annual 
golf tournament of the American De- 
hydrators Assn. here recently. Other 
low net winners in order were Ben 
M. Schulein, Jr., Neumond, Inc., St. 
Louis, 73; J. W. Fielder, Dixon (Cal.) 
Dryer Co., 74; J. Howard Riley, Riley 
Feed Co., Kansas City, 75, and W. F. 
Harder, Nebraska Boiler & Supply 
Co., Lincoln, Neb., 75. Michael Finger, 
Jr., Reyher Milling Co., McClave, 
Colo., was awarded a special prize for 
having the highest number of strokes 
on a single hole. 

Winners of the bowling tournament 
were, in order: Leonard Lenz, Stand- 
ard Steel Products Co., Milwaukee; 
J. B. Cousino, Erie (Mich.) Alfalfa 
Mills; I. J. Cousino, Erie (Mich.) Al- 
falfa Mills, and R. P. Johnson, Elk 
Valley Alfalfa Mills, Inc., Indepen- 
dence, Kansas. Special women’s prizes 
were presented to Mrs. W. J. Paul, 
Laurel, Iowa; Mrs. C. H. Koelling, 
Topeka, Kansas; Mrs. Ray Cox, Kan- 
sas City, and Mrs. R. P. Johnson, In- 
dependence. 


Markets 


(Continued from page 2) 


have eased off to about 60% of-ca- 
pacities on a five-day basis. 


Southeast 


With the exception of the poor 
broiler price situation which is re- 
stricting movement of southern man- 
ufactured feeds, consumer demand 
seems to be holding well, and feed 
manufacturers state business is pro- 
gressing at a good pace for this sea- 
son of the year. 

Being the “in between” feed month, 
the first part of February was a lit- 
tle lighter in production, but con- 
siderable improvement has been ex- 
perienced during the past few days. 
The spring pig crop is just around 
the corner and it is expected that 
there will be good chick hatches dur- 
ing March. 

Because of unseasonal warm weath- 
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er some grass is now growing, but an- 
other hard freeze would kill this im- 
mediately. So far, dairy feed demand 
has been very little affected by new 
grass. 

Broilers are being well taken in the 
commercial areas but this has been 
made possible because of prices so 
cheap that the public is forced to eat 
more chicken. Efforts to raise the 
wholesale prices only produce a lag- 
ging demand. 

The continuing strength in ingre- 
dient prices is causing both consum- 
er and manufacturer to maintain 
somewhat heavier inventory. This 
is enabling most mills to run fully 


five days a week with some over- 
time shifts. 


Pacifie Northwest 


The formula feed business was 
quiet in the Pacific Northwest dur- 
ing the week, but there did not ap- 
pear to be any undue concern in the 
trade about it. 

Feed millers pointed to the fact 
that quietness in California, brought 
about by reduction of inventories in 
that state due to the personal proper- 
ty tax assessment on March 1, is 
bound to reflect to some extent in 
the Pacific Northwest. Also, there is 
general caution in the trade due to 
apprehension over the usual “Febru- 


ary slump,” which so far does not 
seem to have appeared. 

The general attitude toward gov- 
ernment influence on business ap- 
pears to be one of resignation, and 
both grain and feed men have ap- 
parently reconciled themselves to the 
opinion that “free’’ markets are a 
thing of the past, and that the feed 
and grain business will have to work 
within the limits and framework of 
government supports and subsidies. 

Formula feed prices were firm to 
strong, due to higher protein costs, 
particularly soybean meal and meat- 
scrap, while the hay market con- 
tinued draggy. 

Usage of soybean meal has been 


cut back severely in the area, but 
cottonseed meal is being moved in 
good volume and promises to con- 
tinue to do so. There is a good de- 
mand for meatscrap, fishmeal is 
strong and millfeed is about steady. 
Corn is up slightly, but there is no 
extent of forward buying. A heavy 
barley crop is in prospect in this 
state during the coming season, due 
to acreage allotments on wheat, and 
feed men are not anticipating too far 
ahead because they feel that at any 
time government grain may appear 
and upset the local price structure. 

Formula feed business is fair to 


good, with about normal running 
time and backlog of orders. 


20, 1954—75 
ae ; 
30, 35, 36, 40, 46, 57 deep 
> 
Bacon, Edward R., Grain Co........... eget 
33 
Kraft Bag Corp, 
A 
| 
4 
| 


Sterling Cates, Henderson, Ky., was 
among the first to feed Staley’s PIG 
KISSES when they first were intro- 
duced last spring. “We put 120 pigs 
on KISSES,” he says, “and had no 
trouble with scours or necro. Pigs av- 
eraged 225 lbs. at 5% months.” 


Coated? 
Filled? 


Where Should the Sugar Be? 


Staley’s Sugar-Coated PIG KISSES produced amazing results when they were first introduced 
last year. Feeders all over the cornbelt reported pigs started eating PIG KISSES soon after farrowing 
... Often gained up to twice as fast as pigs ever gained before . . . frequently weighed as much at 


30 days as other pigs 8 weeks old! 


So what’s all the fuss about whether a creep feed should be sugar coated or sugar filled? Only this: 
Last year’s revolutionary PIG KISSES were based on last year’s research at Iowa State College. 
And they performed modern miracles in hog feeding. But now, further college experiments indicate 


that sugar inside does a good job, too. 


So now, what’s the answer? How should pellets be sweetened? Should they be coated? Or filled? 
Staley’s answer—BOTH WAYS! The new 1954 PIG KISSES take advantage of the latest research 
... have a heavy, rich jacket of pure table sugar as always... but a heaping level of sugar inside, 
too. Today’s PIG KISSES are sweeter than ever ... more appealing than ever. Promise even 
more astounding results than the PIG KISSES which took the cornbelt by storm last year. 


Your customers will read about the new PIG KISSES in color pages of farm magazines and news- 
papers ... hear and see the story over radio and on television. They'll buy PIG KISSES like never 
before! Take advan.age of this spring profit-booster. Apply for a Staley franchise now. Write 
the Staley Milling Company today. Or get in touch with the Staley representative in your area. 
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